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M. J. Rathbone 


Graduating from Lehigh University as a chemical engineer 
in 1921, M. J. (Jack) Rathbone started his climb to the vice- 
presidency in charge of manufacturing, for Standard Oil Co. 
of Louisiana, as a drafting and designing engineer on miscel- 
laneous refinery equipment. After a year at that work, he was 
made construction engineer, supervising erection of plant equip- 
ment. 

He was placed in charge of development, design and opera- 
tion of cracking equipment, in 1924. He designed and built a 
number cracking units at the Baton Rouge refinery. From the 
position of general superintendent, in 1931, he was made assist- 
ant general manager in 1933 and in June, 1935, promoted to 
the vice-presidency. 

The new vice-president’s father, M. J. Rathbone Sr., was a 
former superintendent of the Parkersburg, W. Va., refinery of 
Standard Oil Co. (N. J.). 
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Tentative Draft of New Marketing Code 
Is Placed Before Oil Industry 


NEW YORK, Aug. 1 


NEW voluntary market- 

ing code, to replace the 

NRA oil code, was sub- 
mitted to the industry for con- 
sideration Aug. 1 by directors of 
the American Petroleum Insti- 
tute. 


After the proposed new code is 
considered in state and regional 
meetings of oil marketers it will 
be taken up again by the insti- 
tute directors and then submit- 
ted to the Federal Trade Com- 
mission for its approval. 


The tentative draft was pre- 
pared, at the institute’s request, 
by members of the former sub- 
committee on marketing of the 
NRA Planning and Co-ordina- 
tion Committee, together with a 
number of oil company repre- 
sentatives who were invited to 
participate. The draft was pre- 
sented to the institute’s board 
by C. E. Arnott, Socony-Vacuum 
Oil Co., chairman of the market- 
ing sub-committee. 


The present plan is that, dur- 
ing September, the drafting com- 
mittee will hold a series of meet- 
ings throughout the country, at 


which representatives of mar- 
keting interests can express 
their opinions on the present 


tentative code. Following these 
meetings, the committee will 
present the final draft to the in- 
stitute directors. 


The proposed new marketing 
code is much shorter and simpler 
than the old marketing section 
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of the NRA oil code. It con- 
tains 18 rules, as compared with 
31 in the NRA code. 

Things accomplished by the 
NRA code which have been help- 
ful in the industry have been in- 
cluded in the new _ proposed 
code. A number of rules which 
were found to be unenforceable 
in the NRA code are not in the 
new code as now drafted. 

The new code has adopted the 
equipment provisions of the NRA 
code in their general outline and 
has taken over the credit terms 
of the old code without change. 
These features were not em- 
braced in the old American Pe- 
troleum Institute or Federal 
Trade Commission code of the 
pre-Roosevelt days. 

The equipment section of the 
new code permits companies 
which ordinarily manufacture 
and sell paint or equipment to 





This Week's Cover 


S. S. Smith, of the Shell Petro- 
leum Corp. and former president 
of the Natural Gasoline Associa- 
tion of America, whose hobby is 
photography, took the interesting 
shot at a gas 
on this week’s cover. 

Mr. Smith recently 
that his bromide print ‘‘Toilers’’ 
has been accepted for exhibition 
at the international salon at Lan- 
caster, Pa. This is the fourth pic- 
ture by Mr. Smith which has been 
accepted this year for exhibition. 


compressor shown 


was notified 











continue doing so but stipulates 
such sales must not be condi- 
tioned on the sale of petroleum 
products. 


Rule 4 of the NRA code (sell- 
ing below cost) which was not 
enforced by Administrator Ickes, 
is perpetuated in the new code 
in asomewhat anemic form. Its 
wording (Rule 3 in the new 
code) is the standard rule on 
this subject which is said to ap- 
pear in all Federal Trade Com- 
mission Codes and is not mate- 
rially changed from the old 
Rule 7 in the FTC oil code of 
1929. 


Rule 6 of the NRA code (re- 
quiring each branch of the in- 
dustry to make its own profit) 
which was the subject of much 
controversy but never enforced, 
is not included in the new code. 

An interesting feature of the 
code is Rule 18, which differs 
from any rule in either the old 
FTC code or the NRA code. This 
rule provides that the new code 
is not to apply to transactions 
between refiners, between sub- 
sidiaries or affiliated companies 
or between buyer and seller, 
when annual sales exceed 500.- 
000 barrels of 50 gallons each. 

In some quarters this is looked 
on as exempting from the code 
transactions with the rubber 
companies, or deals with very 
large consumer groups, such as 
the meat packers. If the deal is 
between two refiners or if the 
deal is big enough it does not 


11 





come under the code, as at pres- 
ent drawn. 


The code forbids rebating, 
lotteries, premiums, false ad- 
vertising, substitution and other 
practices frowned on by the 
NRA and former FTC codes. 


Rule 11 forbids one from 
breaking a sales contract but 
permits deliveries to a person 
who ‘justifiably refuses further 
compliance with any contract.”’ 
The words are lifted from the 
old NRA code. 


C. E. Arnott, chairman of the 
Committee which drafted the 
proposed voluntary code, com- 
mented on the committee’s work 
as follows: 


“We are trying to draft a 
code for the entire marketing 
branch of the petroleum indus- 
try and we hope that, at the pro- 
posed meetings to be _ held 
throughout the country, begin- 
ning in September, all petroleum 
marketers will express. their 
opinions, make their recommen- 
dations and finally approve a 
code. 


“With these meetings ended, 
and every marketer heard from, 
the draft will be returned to the 
Institute’s board for final consid- 
eration, and then will be placed 
before the Federal Trade Com- 
mission at Washington, with a 
request for final approval.”’ 


On June 5, the directors of the 
institute passed a resolution ask- 
ing the members of the former 
marketing sub-committee of the 
P. & C. Committee to recom- 
mend rules for a voluntary code 
of fair practices for marketing 
petroleum products which might 
be proposed to the Federal Trade 
Commission. 

Fourteen members of the mar- 
keting sub-committee, along 
with some 25 invited guests, 
composed mostly of major oil 
company executives and lawyers, 
met in Washington, June 24 and 
started the work of drawing up 
the voluntary code. Following 
a 3-day meeting there, the work 
was continued by a smaller sub- 
committee of the original group, 
in New York, under the leader- 
ship of Mr. Arnott. 

In its comment on the pro- 
posed code, the institute’s board 
stated that the draft represents 
a modernization and expansion 
of the present code of practices 
for marketing refined petroleum 
products which was approved by 
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the Federal Trade Commission 
on June 12, 1931. The original 
code, still in effect, was approved 
and signed by more than 16,000 
marketers, the board stated. 


Hadlick Criticizes 
Proposed Code 


WASHINGTON, Aug. 6.— 
Criticism of the voluntary oil 
marketing code, endorsed by 
the American Petroleum Insti- 
tute for submission to the Fed- 
eral Trade Commission, was 
voiced today by Paul E. Had- 
lick, secretary of the National 
Oil Marketers Association. Mr. 
Hadlick, who was a member of 
the P. & C. Committee’s mar- 
keting sub-committee and par- 
ticipated in some of the code 
discussions, said: 


“T was very disappointed in 
Rule 18 (exempting sales to re- 
finers and vendors of more than 
500,000 barrels annually from 
the code). It is clearly an at- 
tempt to take care of the In- 
diana Standard’s sales to the 
Standard of Nebraska, the New 
Jersey company sales to the 
Standard of Kentucky, and the 
sales made between refiners. 


“It is simply that these com- 
panies do not want to post the 
prices of these large deals and 
thus open them to the light that 
is expected to be thrown on all 
other transactions. Nowhere in 
the discussions of the proposed 
code do I recall anyone sug- 
gesting such absurd exemp- 
tions.”’ 





Text of Proposed Code 


Text of the proposed new mar- 
keting code submitted to the in- 
dustry by the American Petroleum 
Institute will be found in this is- 
sue beginning on Page 60. 

Reprints of the proposed code 
in full text are available’ for 
prompt shipment at the following 
prices, remittance with order: 


Single copies ............ 5 cents 
A OF MMONO .. 5. 6ccscccassc 3 cents 
2OO Or MOPS. ....66ii555. 2 cents 


Please send all orders to Na- 
riONAL PETROLEUM News, 1213 West 
Third Street, Cleveland, O. 











The Buyer Must Beware 


TULSA, Aug. 3.—The civil 
court of appeals at Austin, Tex. 
ruled this week that the pur- 
chaser of oil on a forged tender 
cannot move that oil, regardless 
of the fact the buyer may have 
acted in good faith. The ruling 
was in the case of the Oil Re- 
fineries, Inc., of Overton, which 
had bought last year approxi- 
mately 10,000 barrels of oil on 
a commission tender that has 
been raised that amount. The 
court held that the buyer must 
prove the legality of the oil and 
products made from it before 
the state could be compelled to 
issue a tender. 


Yount-Lee Properties Sold 
For $42,000,000 


CHICAGO, Aug. 3.—Negotia- 
tions which have been underway 
for the past several months for 
the purchase of properties of the 
Yount-Lee Oil Co., Beaumont, 
Texas, by the Stanolind Oil and 
Gas Co., producing subsidiary of 
Standard of Indiana have been 
concluded, The deal involved a 
cash consideration of approxi- 
mately $42,000,000. Exchange 
of cash and properties has tak- 
en place and the Stanolind com- 
pany began operation August 1. 


Properties include approxi- 
mately 283,000 acres of oil lands 
and leases in Texas and Louisi- 
ana, of which 3000 acres are 
proven. About 2000 acres of the 
developed oil property is in the 
East Texas field. Others are in 
the High Island, Barbers Hill, 
Spindle Top, Hull, South Lib- 
erty, Sour Lake, and Esperson 
fields of Texas. Evangeline, 
Kast and West Hackberry, and 
Walsh fields of Louisiana. Net 
production is 20,000 barrels 
under proration, from 500 wells. 


Equipment acquired in the 
deal includes one-third interest 
in a pipe line from East Texas 
to Beaumont, and full owner- 
ship of a 10-inch line from High 
Island field to Beaumont. Field 
storage, deep water terminal fa- 
cilities, material and supplies 
and approximately 5,000,000 
barrels of crude in storage are 
included. 
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“The Haunting Spectre of Ever Increasing Taxes’ 


(An Editorial by an Oil Man for Oil Men) 


(The following is from an address given by E, A. Rich- 
ardson, vice-president of the Fargo Oil Co., Denver, Col., 
at the recent convention of Colorado oil marketers, at 
Glenwood Springs. It expresses admirably the views of 
National Petroleum News on the same subject.—Editor.) 


AXES never stop where they begin. The 
Independents should vigorously oppose 


- all forms, Kinds and species, of new or ad- 
ditional taxes from every source. We should 
work unceasingly for the repeal of many of 
those that have been imposed upon our indus- 
try in the past few years. 

Perhaps it is unnecessary to repeat here that 
which we already too well know, that the pe 
troleum industry is the most heavily taxed and 
shamefully plundered by governmental authori 
ty of any industry in the whole country. The 
old-fashioned virtues of thrift and ambition 
have been declared crimes that must be taxed 
out of existence. 

We may be Democrats or we may be Re 
publicans, but above all we are first Americans. 
It is our right and duty to protect our homes and 
our business and safeguard our welfare from 
the ravishment of confiscatory taxes. 

No doubt many Independents were quite ar- 


dent supporters of the recent chain store tax 
law, believing it foretold the doom of major 


oil company competition. It would. be interest- 
ing to know if anyone in the petroleum industry 
has really benefitted by the operation of this 
law. 

Has it banished any of our competitors? Has 
it lessened our competition? Has it increased our 
business? Quite likely not. Business simply has 
been burdened with another tax — a tax not 
easily, if ever, repealed. The more revenue it 
produces the greater will be the organized op- 
position to repeal by those who have the spend- 
ing of the money it raises. 

Independents may well expect that the lower 
brackets of this law will eventually be in- 
creased, and the higher brackets lowered, un 
til we find ourselves confronted with a flat tax 
of $100 per year per unit for the privilege of 


keeping off of the relief roll, earning our own 
living and giving employment to others. 
Who can remember when the federal gov- 


ernment placed a so-called temporary emergen- 
cy tax on gasoline? First one cent and then, to 


show the government was only fooling, they 
not only did not let this law die its natural 
death but revived it and added another one- 
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half cent, throwing out the sop that the one- 
half cent would be taken off when the 18th 
amendment was repealed. The rest of the tax 
was to expire the following June 30th. But be- 
fore that June 380th arrived the tax was ex- 
tended to June 380th this vear. On June 28th, 
this year, two days before the law was to expire, 
it was extended by joint resolution of Congress 
to June 30, 1937. 

Let us not get excited about getting any re- 
lief for ourselves from the new and latest at 
tack upon the taxpayers, even if it is called 
“sharing the wealth” or ‘‘soaking the rich.’ We 
will find, when the present tax battle in Con- 
gress has been fought, that not only the rich, 
but all other classes of taxpayers have 
soaked. 


been 


ET none of us forget that the power to tax is 
|, the power to destroy. You are told that you 
do not pay many of these taxes that are im 
posed upon you. You are reminded that you 
merely pass them on to the consumer. That be 
ing true if it is then you have a twofold 
responsibility. You know you cannot collect all 


the taxes you are liable for and the govern- 


ment knows it, too. That is one of your re- 
sponsibilities, the prompt collection and pay- 
ment of these taxes. 

The other is, if your government, and _ its 


army of tax spenders, have no consideration for 
the consumer, then it becomes your responsi- 
bility to protect him and your business, for 
every dollar he has to pay in taxes is a dollar 
taken from the legitimate channels of trade. 
And that affects yours and all business, 
as well as the consumer. 

The orgy of appalling taxes is the greatest 
obstacle to recovery that confronts this country 
today. The pain of taxation has made us forget 


o her 


the headaches of depression. This is not a 
political problem. It is an economic issue. If 
the time, thought, and energy, that is wasted 


in fighting government interference in our busi- 
ness, and in raising the money to pay our taxes, 
were devoted to the business which makes us 
our living, maintains our homes and gives em 
ployment to others, we would be in the midst 
of real prosperity. But what has all this to do 
with the independents’ attitude toward the ma 
jor oil companies? Simply this: 

The fight of the Independents for normal 
prices, fair and just margins and for the elimi 
nation of unfair trade practices are internal 
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problems that can be settled within the indus- 
try, by the application of common sense and a 
reasonable amount of patience and forbearance. 
These are trade problems and upon us rests the 
responsibility of putting into practice ourselves 
those same sound business principles which we 
expect the major oil companies and all other 
competitors to practice. 

We cannot go broke by taking a profit but we 
can commit commercial suicide by throwing 
away our profits. When price is the chief in- 
ducement for the sale of our merchandise we 
are, indeed, poor merchandisers. Many of the 
unfair trade practices that burden the Inde- 
pendents today can be entirely eliminated if 
we are faithful in practicing that which we 
preach and that which we expect from all others. 
None of these problems are too intricate to 
solve. Their solution is merely a test of our 
sanity and good judgment in dealing with those 
who hold the opposite view. 

But we Independents need the majors, and 


Oil and All Industry 


By Warren C. 


from Washington, that the oil industry is 
safe until next winter’s session of Congress 
from any more legislation that will increase 
federal government control over it specifically. 
However, in view of the socialistic tax legis- 
lation that will probably pass Congress this 
week, and all of which has been proposed by 
the New Deal, the oil industry cannot count 
on any security from further effort to subject 
it to national control of a most serious and 
drastic kind. The outcome of such effort next 
winter is not favorable to the peace and profit 
of the oil industry. 


There is no juicier 


1 NOW appears, according to latest reports 


plum for congressional 
and national administration picking than the 
oil industry. It has the reputation for great 
wealth, its products touch every voter’s pocket- 
book and it can finance its own government reg- 
ulation without resort to taxes on any one else. 
The New Deal the past year has been men- 
daciously setting up the background for such 
a move. 

Hooking the oil industry on to all the various 
things the New Dealers have accomplished, will 
accomplish, or expect to accomplish shortly, is 
a mere incident to their general program. 


Nor can the smaller companies in the oil in- 
dustry gather any sense of safety from the fact 
that, in the present pending tax legislation, the 
government tosses a few scraps of meat to the 
smaller corporation, while placing a heavier 
tax burden on the “larger” one. All this must 
be considered in connection with the determina- 
tion to break up larger, individually owned 
businesses and individual fortunes by tre- 
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the majors need us in fighting a common foe 
that threatens to crush us all — the foe of 
burdensome taxation and bureaucratic govern- 
mental interferences in our business. 

We do not ask alms from our government or 
anyone else. We do not ask for grants and con- 
cessions, nor subsidies or doles but we do ask 
that governmental competition, bureaucratic in- 
terference; the national and state control of 
our business by licenses, permits and revenue 
raising fees, and the burdensome taxes on our 
products, our payrolls, our income and our busi- 
ness be lifted from our backs that we may pro- 
ceed in normal fashion to pursue our daily la- 
bors, work for ourselves instead of the govern- 
ment and enjoy for ourselves, and our families, 
the fruits of our labor. 

To this end every Independent should join 
with the majors that our industry present a 
united front, else soon we shall all be on the 
dole and enjoy those blessings which are today 
reserved only for the unemployed. 


in the Anxious Seat 


Platt, Editor 


mendous inheritance taxes. Just who will be 
thought a “big’’ company a year hence? The 
small and profitable company’s turn will be 
next. 

One questions the statement credited to the 
administration ‘“‘to break up” the larger’ in- 
dividual businesses and wonders if the New 
Deal does not figure that, in a great many cases, 
it would fall heir to the businesses through the 
inability of the heirs to finance the taxes. The 
mouths of the New Dealers must be watering 
at the thought of thus getting ahold of Henry 
Ford’s vast enterprises, which is entirely possible. 

Government is loaning money to private busi- 
nesses as well as going into business direct. It 
is undertaking to levy uncollectable taxes. Might 
not these be adroit moves to put government 
into competitive business without the need for 
any congressional action, or perhaps amendment 
to the Constitution? By taking over the busi- 
nesses of those who default on their loans and 
of those heirs who cannot raise the tax money, 
the New Deal will say simply that it could not 
help getting into business under the circum- 
stances. Here will be a lot of new toys created 
and paid for by others but obtained by govern- 
ment without the levying of any general tax. 
What could be simpler and more certain? 

Roosevelt’s new tax bill has aroused still 
more the fears of business and, because of its 
omnivorous character, it should arouse the oil 
industry’s fears more than ever. Business to- 
day should be aided to make profits, good prof- 
its; so that it can pay off the indebtedness which 
nearly every company has, so it can gamble on 
better times by buying new and modern equip- 
ment, thus putting the heavy industries to work, 
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and so it can cancel the cuts in wages and Ssal- 
aries and venture forth to new activities that 
would require more and more people. 

When business is safely out of the ditch of 
this depression then additional taxes can be con 
sidered, but then only to pay for legitimate gov- 
ernment expense and not to buy votes by tak- 
ing the dollar away from those who have it and 
giving it to the unthrifty, the incompetent and 


the indolent, among others. 


It would be fine if oil men, as well as all other 


business men, could enjoy a peaceful fall and 
winter but they cannot, in view of the records 
being written in Washington these days. Every 
oil man should be talking vigorously and em- 
phatically to every legislator, big and little, and 
make no bones about it. He should talk as a 
member of American industry, as a member 
of the oil industry but above all, he should talk 
and fight for his own business, which otherwise 


may be taken away from him without even a 


“thank you.” 


Cole Oil Bill Has Roosevelt's Blessing 
Likely to Have Industry's O.K. 


By A. M. Petty 
N. P. N. Washington Bureau 


By Teletype 
WASHINGTON, Aug. 6 
LIMITED oil control bill, 
embodying the _legisla- 
tive program of the Cole 
congressional oil committee, 
was introduced in Congress to- 
cay. Plans are laid to push it 
through at this session under 
impetus of a message from 
President Roosevelt. 

The bill was jointly intro- 
duced in the House by Con- 
gressman Cole, Maryland, 
chairman of the oil subcommit- 
tee, and Congressman Disney, 
Oklahoma. 

Senator Elmer Thomas, OK- 
lahoma, expects to introduce a 
companion bill in the Senate, 
which he will offer as a_ sub- 
stitute for his oil control bill 
(S. 2027) now on the Senate 
calendar for action. There was 
considerable opposition from the 
industry to the Thomas bill. 
The Cole-Disney bill is num- 
bered H.R. 9058. 

Presidential approval of the 
bill was given at a White House 
conference Aug. 5, attended by 
congressional oil leaders and 
Secretary Ickes. Ickes strenu- 
ously objected to the provision 
setting up an independent oil 
board to administer the bill. 
He urged that the Interior De- 
partment handle it. But the 
President apparently sided with 
the Congressmen. 

The Cole-Disney bill would 
also transfer enforcement of 
the Connally ‘“‘hot’’ oil law from 
Ickes to the proposed inde- 
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pendent board. No change was 
made in the expiration date 
June 16, 1937—of the Connally 
law. 

The measure will probably 
have the support of the Texas 
delegation and most other mem- 
bers of Congress from the oil 
states. It approves, without at- 
taching any strings, the inter- 
state oil compact drafted at Dal- 
las last February and since rati- 
fied by six oil states. 

The independent board would 
determine market demand for 
petroleum production and how 
much should come from each 
producing state but it would 
have no power to enforce such 
quotas. The board would sim- 
ply inform the states of their 
estimated share of the nation’s 
oil production. 

No mention is made of mar- 
keting or refining except in the 
provision for voluntary §in- 
dustrial agreements which 
would be exempt from criminal 
provisions of the anti-trust laws 
when approved by the President. 
Such agreements would cover 
production, new pool develop- 
ment, refining and marketing. 

Supporters of the bill say that 
this would authorize revival of 
the refinery control program 
and stabilization work carried 
cn under the oil code. 

But there are already rumb- 
lings of opposition to the bill 
because of its suspension of the 
«nti-trust laws. Paul E. Had- 
Nek, secretary of the National 
Oil Marketers Association, said 





his organization would oppose 
it. 

Secretary Ickes declined to 
comment on the bill but it is 
known that he considers it un- 
satisfactory. Russell B. Brown, 
counsel for the Independent Pe- 
troleum Association of America, 
said his group would accept the 
bill as a ‘“‘step in the right di- 
rection”’ but regarded it as in- 
sufficient to meet the needs of 
the oil industry. 

The attitude of the American 
Petroleum Institute is not 
known but the bill follows the 
general outline of its program 
adopted at the directors’ meet- 
ing June 5 in New York. 

The institute proposed that 
the Bureau of Mines be desig- 
nated to compile statistics on 
market demand for petroleum 
and that oil imports be limited 
‘in some proper ratio to domes- 
tic production.”’ Instead, there 
is an oil board created by the 
bill and no specific import ratio. 
The institute is represented as 
not being opposed to the provi- 
sion for voluntary agreements. 

There is a ‘‘joker” in the vol- 
untary agreements _ section, 
however, which may cause the 
industry to shy away from mak- 
ing use of it. It is a requirement 
that all such agreements must 
provide for compliance with the 
new Wagner labor disputes law, 
which provides for collective 
bargaining and payment of 
“adequate” minimum wages 
and maintenance of “fair’’ 
hours of labor. 

Strangely, the bill names the 
independent board the ‘“Petro- 
leum Administrative Board.”’ It 
was suggested that this name be 
changed, but it was concluded 
that the PAB under Ickes was 
a “temporary” agency and 
would not for long be confused 
with the permanent board (the 
PAB was set up under the NIRA 
and expires April 1, 1936). 

Besides compiling market de- 
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mand figures and doing other 
research work and administer- 
ing the Connally ‘‘hot” oil law 
(now under Ickes), the inde- 
pendent board would also be 
empowered to make investiga- 
tions and require reports from 
the oil industry. 

The limitation of imports 
section may meet with opposi- 
tion from certain major com- 
panies, particularly since there 
is no specific ratio to domestic 
production included. 

The bill is some 19 pages 
long. Its first section gives ap- 
proval to the interstate com- 
pact, then quotes the compact as 
adopted at Dallas. The provision 
cn the Connally law merely in- 
serts the word “board” for 
“President,” so that the ad- 
ministration is vested in the 
independent board and not the 
president or his agent. The 
board is required to report to 
Congress annually, with recom- 
mendations for additional legis- 
lation deemed advisable. 


Stockholders Are Urged 
To Protest Tax Bill 


(By Telegraph) 

LOS ANGELES, Aug. 35. 
Stockholders of the Standard Oil 
Co. of California, in a letter from 
K. R. Kingsbury, president, have 
been asked to protest Roose- 
velt’s tax program to their sen- 
ators and congressmen. The 
stockholders are asked to urge 
that every effort be made to cut 
down expenditures by the gov- 
ernment, instead of increasing 
them. 

The letter states the avowed 
purpose of the new tax program 
is not primarily to raise revenue 
but that it is a clumsy effort to 
redistribute svealth and income. 
By the proposed plan small 
stockholders would collectively 
be taxed the most, it was said. 

President Kingsbury pointed 
out that the Standard of Cali- 
fornia was owned by approxi- 
mately 70,000 persons, of whom 
96 per cent own less than 500 
shares each and that the aver- 
age number of shares held by all 
stockholders is less than 190. He 
stated that, under the proposed 
tax, Standard of California 
stockholders would have a 23 
per cent increase in their federal 
taxes. 
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Mr. Kingsbury stated that the 
California Standard’s tax bill 
last year was more than $27,- 
500,000, more than twice the 
company’s dividend payments 


and 150 per cent of its net profit. 


Tax Program Retarding 
Force on Recovery 


NEW YORK, Aug. 5.—The 
administration’s present tax 
program, while promising a to- 
tally inadequate return, threat- 
ens also to destroy confidence of 
business over the country, re- 
tard recovery and deplete indis- 
pensable sources of tax revenue. 

This statement, in protest 
against Roosevelt’s ‘‘soak-the- 
rich’’ tax bill, was made by the 
Associated Business Papers, an 
association of 127 of the leading 
business papers in the country, 
of which NATIONAL PETROLEUM 
NEwWs is a member. 

The publishers pointed out 
that business generally is vitally 
interested in a sound tax plan, 
which would ultimately work for 
a balanced budget, and that the 
presentation and adoption of 
such a plan will require much 
more thought and study than is 
possible to be given in the pres- 
ent session of Congress. They 
recommend further deliberation 
on the tax measure be delayed 
until the next session of Con- 
gress. The statement of the As- 
sociated Business Papers fol- 
lows: 

“The restoration of confidence 
and the revival of business seem 
more directly threatened by the 
tax measure now before Con- 
gress than by any other pending 
legislation. 

“President Roosevelt stated 
the business point of view quite 
clearly in his budget message 
last January. He said the only 
thing which stood between the 
treasury and a balanced budget 
was extraordinary expenditures 
for relief, and that these expen- 
ditures and this distortion of the 
budget would cease only as pri- 
vate industry revived and em- 
ployment was afforded to those 
on relief. 

“Business neither fears nor 
opposes increased taxes. On the 
contrary it realizes that only by 
a material increase in taxes can 
the budget be balanced and a 
sound national economy estab- 





lished. It believes that business 
recovery would immediately re- 
duce the treasury deficit, eventu- 
ally relieve the government of 
all federal relief expenditures 
and broaden the base from 
which federal taxes are ob- 
tained. 


“A restored industry will be 
willing and able to pay the tax 
increase necessary to meet fed- 
eral requirements. Business 
fears the underlying theory of 
the pending tax bill without im- 
mediate concern for the amount 
of revenue it would provide or 
the source from which that rev- 
enue would be drawn.” 


The statement urges that, 
since the necessity for main- 
taining business confidence is 
obvious and almost universally 
admitted, it would seem advis- 
able to undertake at once and 
pursue with all possible speed a 
thorough study of the _ fiscal 
needs of the treasury and the 
sources from which they may be 
met, so as to present to the next 
Congress a mature and construc- 
tive tax program. 


Crude Stocks July 20th 
Lowest in Ten Years 


WASHINGTON, Aug. 2.— 
Crude oil stocks July 20 totaled 
316,045,000 barrels—the low- 
est since 1926, according to 
records of the Bureau of Mines. 
In that year the stock level 
dipped below 310,000,000 bar- 
rels. 

The July 20 total was 769,- 
000 barrels lower than the 
previous week. The cumulative 
cecrease in crude stocks since 
the oil code’s death May 27 
now totals 7,003,000 barrels. 
Stocks July 20 were 26,566,000 
harrels less than on July 21, 
1934, when the total was 342,- 
611,000 barrels. 


July 13 July 20 Change 


Grade of Crude (Thousands of Barrels) 


PR MRS: caccitsinssbeveosse seeps 4,937 4,950 -+- 13 
RPEROP GAEL cicvsccusrecciees 944 958 + 14 
Lima-N. E. Ind.-Mich.... 1,208 1,245 + 37 
i Aaa |. Svea een sner yrs 11,618 11,673 55 
Ta ibe IN INE. siacciaiees 10,327 10,461 +134 
W. Tex. and S. E. N. Mex. 31.316 31,238 — 78 
HSt “TORRS cicscccsoessccssiccae LOG 28085 281 
Other Mid-Cont. ................142,899 142,490 109 
URE COMBE ccscciccieccncsccccncces SESE “DEED +182 
Rocky Mountain. .............. 27,468 27,376 92 
IND scicscdanvinesscocuaicceesiess 29,842 29,734 —108 

IONE cial si casenseteccivicnse 313,055 312,522 533 

IIT coiciiceivccmsbeicinns 3,990 3,754 236 
OUEY Gc ictisamistorerd nec 317,045 316,276 769 
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Heavy Drafts on ‘Gas Stocks Needed 
To Reach Sept. 30 Objective 





NEW YORK, Aug. 5.—Stocks 
of finished and unfinished gaso- 
line in the U. S. totaled approxi- 
mately 58,000,000 barrels July 
31, with a possibility that a 
level of around 51,000,000 bar- 
rels might prevail on Sept. 30, 
according to estimates here. 

This position can be reached 
despite the increase in crude 
production and refinery opera- 
tions, which has been going on 
recently, these estimators be- 
lieve, but drafts on gasoline 
stocks will have to be heavier 
than they have averaged hereto- 
fore. 

To reach 51,000,000 barrels 
by the end of September, the 
weekly reduction in stocks will 
have to approximate 800,000 
barrels. This would mean rough- 
ly a reduction of 4,500,000 bar- 
rels in August to allow for the 
usual reduction in consumption 
which normally takes place in 
September, it was estimated, 
and which consequently would 
slow down the rate of gasoline 
stocks reductions in that month, 

Figuring stocks of finished 
and unfinished gasoline at 58,- 
000,000 barrels on July 31, 
means they have been reduced 
8,290,000 barrels since March 
31, or a weekly average with- 
drawal of approximately 460,- 
000 barrels. The stock reduc- 
tion in the week ended July 27 
was 693,000 barrels, according 
to American Petroleum Insti- 
tute estimates, while that in the 
previous week was 868,000 bar- 
rels. 

Although gasoline stocks have 
shown a decline, refinery oper- 


ations have been at higher 
levels, according to the _ insti- 


tute’s figures. It reported that 
crude runs to stills were at a 
daily average of 2,825,000 bar- 
rels in the week ended July 27, 
2,760,000 barrels the week 
ended July 20, 2,685,000 barrels 
May 25, and 2,530,000 barrels 
ended May 18. 


Production of crude oil also 
has shown an increase during 
the June-July period, the insti- 


August 7, 1935 





tute reported. During the four 
weeks ended July daily av- 
erage production was at the rate 
of 2,716,500 barrels, compared 
to a daily average production 
of 2,592,400 barrels in the four 
weeks period ended May 25. 
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Despite the increase in refin- 
ery runs, gasoline stocks have 
shown a steady decrease since 
March, 1935. Using the Bureau 
of Mines basis, the institute fig- 
ures stocks of finished and un- 
finished gasoline on March 31 
at 66,290,000 barrels; on May 
31, 61,488,000 barrels; and on 
June 31 at 59,500,000 barrels. 
Outside estimators list stocks on 


July 31 at approximately 58,- 
000,000 barrels. 
Figures during similar pe- 


riods during 1934, according to 
the institute, were: March 31, 
1934, 70,749,000 barrels; May 
31, 64,538,000 barrels; July 31, 
59,266,000 barrels; and in No- 
vember, 48,915,000 barrels. 


Crude oil stocks on July 13, 
1935, totaled 317,945,000 bar- 
rels, compared to 344,187,000 
barrels for a similar period in 
1934, the Bureau of Mines re- 
ports. This figure is the lowest 
reported since the weekly re- 
ports were started nearly two 
years ago, it was stated. 


Price Cut Rumors Die 
In Mid-Continent 


(By Teletype) 


TULSA, Aug. 6.—The sub- 
stantial reductions in allowable 
production of crude oil in Okla- 
homa, Kansas and Texas, or- 
dered by the regulatory commis- 
sions of those states for August, 
have ended rumors of a price re- 
duction prevalent throughout 
June and July. 


The three states trimmed 
their allowables for August 
compared with July by 103,515 
barrels. Louisiana reduced al- 


lowables by 800 barrels and New 
Mexico’s order for August is un- 
changed from that governing 
the last half of July. 


The Oklahoma Corporation 
Commission Aug. 1 issued its 


order calling for a reduction in 
daily allowable during August 
of 26,606 barrels under the 
July allowable of 517,400 bar- 
rels. The August total daily al- 
lowable has been set at 491,194 
barrels. 

The Kansas Corporation 
Commission July 30 issued its 
order calling for a reduction in 
allowable production to 139,- 
&58 barrels daily in August. 
This is 8142 barrels less than 
the market demand estimate 
furnished by the Bureau of 
Mines, and some 15,000 barrels 
under the July allowable of 
155,600 barrels. 

Some criticism is heard, part- 
ly proceeding from state author- 
ities, to the effect that with- 
drawals of crude from storage is 
proceeding at a rate dispropor- 
tionate to takings from current 
production. According to the re- 
cently weekly reports of the 
U.S. Bureau of Mines, there has 
been a substantial decrease, but 
this seems to be seasonal as the 


total withdrawal from the end 
of January to the end of May 
was only 385,000 barrels. 

In the Mid-Continent, a few 
companies are taking cil from 


storage but others are adding 
and the end of May shows that 
there was an increase of more 
than 4,000,000 barrels in total 
stocks of crude and products. 

For the moment there is the 
feeling that the general condi- 
tion as regards supply and de- 
mand, is on fairly sound footing. 
There are still 25,000 to 30,000 
barrels daily excess over allow- 
able oil in East Texas, as nearly 
anyone can get at the true 
situation, according to estimates 
of oil company men, with Texas 
Railroad Commission officials 
denying there is more than 7000 
barrels. 

The Commission, in another 
move to tighten the web of en- 
forcement, on Aug. 5 ordered 
that applicants for tenders or 
permits to ship refined products 
within the state must show cer- 
tificate from the comptroller’s 
office as to taxes paid on gaso- 
line. It has been revealed re- 
cently that some refiners have 
paid taxes to the state on far 


as 
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more gasoline than was report- 
ed to the Railroad Commission 
as having been manufactured. 

The new order is directed 
primarily at the trucking of 
gasoline without approved tend- 
ers. The Commission ordered 





that it be supplied for its files 
such certificates showing all tax 
payments from Jan. 1, 1935 and 
asserted that in this way it can 
trace back from the gasoline the 
crude from which the products 
were made. 


Panhandle Natural Gasoline Output 
Cut 275,000 Gallons Daily 


TULSA, Aug. 6 


HILE exact figures are 
not available, early esti- 


mates indicate that appli- 
cation of the Texas gas prora- 
tion law in the Panhandle dis- 
trict Aug. 1 had by the fifth re- 
sulted in a reduction of approxi- 
mately 275,000 gallons of nat- 
ural gasoline per day. Produc- 
tion prior to the effective date 
of the law and the Railroad 
Commission’s order issued 
thereunder had averaged 
1,000,000 gallons per day. 

Only approximate figures are 
obtainable at this time because 
of varying plant conditions. Two 
plants, the Cargray Corp. and 
the American Natural, have 
been shut down completely, but 
others that have been operating 
in whole or in part on sweet gas 
and putting the stripped gas 
into the air have been restrict- 
ed in volume processed. In a 
few instances, some shifting of 
the load so as to substitute sour 
gas for sweet is under way. No 
restriction against blowing 
stripped sour gas into the at- 
mosphere will be applied until 
Oct. 1 and after that the sour 
gas residue may be burned in 
carbon black plants. Sweet gas 
residue may not be so disposed 
of but must be used for light 
and fuel. 

The several court attacks that 
have been made have resulted 
in one temporary restraining 
order, issued by Federal Dis- 
trict Judge McMillan, of San 
Antonio. This order restrains 
the state from applying the 
Commission’s order against the 
Texas Panhandle Gas Co., affil- 
iated with Consolidated Gas 
Utilities Co., whose system 
moves gas to consuming cen- 
ters in western Oklahoma and 
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the Wichita-Hutchinson district 
of Kansas. 

The company represented that 
it marketed 19,000,000 feet 
daily and that the Commission’s 
order reduces its available sup- 
ply from present connections to 
14,000,000 feet, making it nec- 
essary to augment its supply by 
buying gas from other com- 
panies. It asserts that the or- 
der and the law are confiscatory 
and that no waste is present or 
imminent in its operations. 


UDGE McMILLAN said the 

case would be heard by a 
three-judge court and the order 
will apply until that time. No 
date had been set at the first of 
the week for the convening of 
such a court. It is likely that the 
several suits now on file, differ- 
ing only in the manner of the 
adverse effect of the law, will 
be consolidated as all go to the 
constitutionality of the law. On 
this point the court made no 
comment. 


In other cases where plain- 
tiffs were blowing residue gas 
into the air and desired to con- 
tinue the practice, temporary 
relief was denied by this judge. 
He did indicate in one of the 
suits that the order issued by 
the Railroad Commission 
should have contained more spe- 
cific findings of fact. 


Observers of the situation 
agree that it will not be possi- 
ble for two or three weeks to 
say exactly what reduction in 
waste of gas, consistently more 
than one billion feet daily for 
the past two years, or in natural 
gasoline manufacture, have 
been achieved. A further re- 
duction will be made if the 
Commission issues a gas oil ra- 





tio order cutting down the gas 
volume of oil wells. A consid- 
erable part of the gasoline pro- 
duction is from this source. The 
trade expects the Commission 
to issue such an order, effective 
Sept. 1, and the guessing is that 
the order will provide that not 
more than 10,000 feet of gas 
may be produced with each bar- 
rel of oil. The Commission now 
has a force of engineers in the 
field making a survey of pres- 
ent ratios of gas to oil. 





Town Opposes Spacing Plan 


TULSA, Aug. 3.—The Okla- 
homa Corporation Commission 
ran into opposition from the 
citizens of Britton, near Okla- 
homa City, when an oil com- 
pany requested a 10-acre spac- 
ing plan for that field. The 
citizens wanted the city ordi- 
nance upheld, which called for 
cne well to a city block. The 
citizens turned out en masse, 
merchants closing their stores 
in order to attend the hearing. 
The crowd was so large the 
hearing had to be held in the 
fouse chamber. 

After hearing considerable 
testimony the commission ad- 
journed the hearing until early 
next week. 


Treasury Endorses Gas 
Tax Change Bill 


(By Teletype) 


WASHINGTON, Aug. 5.— 
The Treasury Department has 
written to Chairman Doughton 
of the Ways and Means Com- 
mittee, endorsing the McCor- 
mack bill (H. R. 8846), to make 
certain changes in the admin- 
istrative sections of the federal 
taxes on gasoline and lubricat- 
ing oil, it was learned today. 


The most important provision 
is one making all sales to gov- 
ernmental agencies’ tax-free. 
While Congressman McCor- 
mack (Massachusetts), has to 
leave Washington shortly, the 
American Petroleum Industries 
Committee, which sponsored 
the bill, is hopeful that another 
member of the Ways and Means 
Committee will take up the bill 
and push it through at this ses- 
sion. 
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The Present Scene in Oil 


: HILE the oil industry 
W has accomplished to a 

most creditable degree 
its ultimate purpose of supply- 
ing the public’s needs at moder- 
ate prices and with remarkable 
convenience to its customers, 
this accomplishment has been 
accompanied by wastes, ex- 
cesses, and recurrent economic 
chaos which have brought down 
criticism upon the industry be- 
cause these phenomena are not 
understandable without a 
knowledge of the peculiar prob- 
lems with which the industry 
has to struggle. 


Human nature averages about 
the same, and the oil industry 
would not have behaved differ- 
ently if it had been manned by 
an entirely different group of 
people, including its critics. 

All the phenomena of the oil 
industry may be traced to the 
reactions of human nature to 
the economic urges set in mo- 
tion by the natural laws and the 
court-made laws governing pe- 
troleum production, and by the 
fluid quality of the raw material 
and its products. 

In recent years the problem 
of reservoir energy and the law 
of capture has received much 
discussion. By reason of those 
factors operators in a given pool 
cannot individually curtail their 
production without losing their 
share of the oil, and curtailment 
can come only by unanimous 
collective action or by force of 
governmental restriction. 

Another peculiar character- 
istic of the industry is the liquid 
quality of its raw material and 
its products. Pipelines carry 
the oil to the refineries; the 
liquid flows continuously 
through the refineries; and pipe- 
lines, or tank cars, or trucks, 
carry the product in a steady 
flow to distributing outlets in 
every town and at almost every 
street corner. When a barrel of 
oil comes from a well it almost 
literally may be said to push a 
barrel of finished products onto 
the market. 

No other industry has such 
complete integration, such inti- 
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mate contact among production 
of the raw material, manufac- 
ture, and sale. Thisis a natural 
integration, physical and eco- 
nomic in character, and not due 
to any mere vertical integration 
of particular corporations. The 
reservoir energy of an oil pool 
and the force of the law of cap- 
ture exert an hydraulic pres- 
sure, through the stream of li- 
quid, directly upon the ultimate 
markets. 


NOTHER peculiar charac- 

teristic of our industry is 
what may be termed the un- 
earned increment, or the free 
ride. While reservoir energy 
is bringing the oil to the surface 
it costs no more to produce up 
to 100 per cent of capacity than 
to produce a much smaller 
amount. Pipelines, refineries, 
and distribution facilities are 
built to carry the peak of sea- 
sonal variations and are, there- 
fore, in excess of average daily 
requirements. An extra barrel 
of crude oil put into a pipeline 
gets practically a free ride. An 
extra barrel of through-put in 
the refinery adds little to the 
total refinery cost. An extra 
gallon of gasoline through a 
service station gets an abso- 
lutely free ride. I doubt 
whether any other industry has 
such an unearned increment, 
such an inducement to each 
member of the industry to in- 
crease his volume. 


All these factors put such a 
terrific pressure upon each busi- 
ness enterprise in the industry 
to increase its volume, and 
thereby reduce its cost, as to be 
almost irresistable. We have 
been gallonage mad from the 
same sort of pressure as that 
which compels off-set drilling. 
Cach must keep up in the race 
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to reduce costs; if one relaxes in 
his efforts to hold his volume his 
costs are increased while costs 
of his volume-minded competi- 
tor are reduced. 


Probably in no other industry 
is there such pressure from the 
recently much-referred to “last 
ten per cent.’’ ivery peculiar 
quality of our industry seems 
calculated to force the race for 
volume at the oil field clear over 
into every other part of the in- 
dustry. 

That is why we have too much 
refining capacity and too many 
distribution facilities. Every 
new oil field has produced new 
refineries around it, which lose 
their economic justification 
when the field has declined to 


insignificance, but which still 
struggle on through receiver- 
ships. Every new refinery 


pushes into the markets, seeking 
outlets and establishing them 
through cut prices or guaran- 
teed margins. And every exist- 
ing refinery seeks to maintain 
its volume up to maximum ¢a- 
pacity. This force pushing to 
market has created the exces- 
sive number of service stations, 
each of which in turn struggles 
to reduce costs through larger 
volume. 

And all this in an industry the 
total demand for whose products 
cannot be materially increased 
by price cutting. 

It is hard to realize that it has 
only been in the last four or five 
years that we have really begun 
to recognize and discuss the 
fundamental problems of the in- 
dustry. Oil lawyers talked and 
wrote about the problem of the 
law of capture and some effort 
at proration was made in the 
late twenties but it was in 1931 
that we really woke up. 

The reason was that the tre- 
mendous growth of the industry 
up to the late twenties was ab- 


sorbing the pressure of the 
forces which I have described 


and prevented serious situations 
developing over any extended 
period of time. Bad temporary 
periods followed some of the 
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new flush fields, such as Cush- 
ing, Los Angeles, and Seminole, 
but increasing demand tended 
to rectify these situations at 
jeast within a year or so. 

By 1927, however, the situa- 
tion was gradually changing. In- 
creased yield of gasoline from 
crude was resulting in increased 
gasoline consumption not being 
translated into corresponding 
increase in crude oil require- 
ment. The percentage of in- 
crease in demand for crude was 
declining. 

The rapid growth of the in- 
dustry naturally had attracted 
a great flow of capital into the 
industry. A rapidly expanding 
industry naturally goes through 
a period of wide profits to at- 
tract such new capital. Over- 
capitalization resulted, in every 
branch of the industry, express- 
ing itself in too many wells, too 
many pipelines, too many refin- 
eries, and all this excess ex- 
pressing itself in too may mar- 
keting outlets. 

The climax was reached in 
1931, when the growth factor 
ceased to operate and the East 
Texas pool came in. This com- 
bination put too great a strain 
upon the industry and the rath- 
er primitive production contro! 
which had been developed. The 
result was collapse of price in 
1931. Martial law and other 
emergency measures in 19382 
had a temporary stiffening ef- 
fect. But consumption was de- 
clining and East Texas was 
yearning to supply the world, 
and there was another collapse 
in early 1938. 

Then came the NIRA and the 
code. The same forces were at 
work: declining demand, ex- 
panding supply, and the direci 
pressure of that supply upon 
markets; with no power in in- 
dividual enterprises to respond 
to the forces of supply and de- 
mand. 

As never before, it was ac- 
cepted that solution called for 
industrial co-operation and gov- 
ernmental restriction of the sup- 
ply factor. 

The code undertook an ambi- 
tious program, involving direct 
federal control where necessary, 
predicated upon federal approv- 
al of development plans for new 
pools, fixing national and state 
allowables for crude oil produc- 
tion, limiting withdrawals of 
crude oil from storage, provid- 
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ing for control of refinery runs, 
and setting up an elaborate set 
of rules of practice in market- 
ing. 

Little reliance was placed up- 
on federal power of enforce- 
ment, because so little confi- 
dence really existed in the valid- 
ity of the grant of power. Vari- 
ous adverse decisions were 
handed down by the lower 
courts denying the power of the 
federal government, and there 
was no real effort at general en- 
forcement. 


EVERTHELESS, the gen- 

eral principles of the code 
were remarkably well observed, 
and this was due to the volun- 
tary cooperation of the states 
and the industry. The require- 
ment for submitting for federal 
approval plans for development 
of new pools was almost uni- 
versally observed, although 
hardly anyone assumed _ that 
there was any legal power to en- 
force it. The states accepted 
the production allocations as- 
signed to them by the federal 
government and enforced them 
with unprecedented = success, 
without the help of the federal 
government until finally set up, 
first under the NRA and later 
under the Connally law. 


In the later period of the 
code, machinery was set up 
within the industry itself for 
restriction and allocation of re- 
finery runs, and here again re- 
sults were accomplished by 
voluntary cooperation, although 
it is doubtful if anyone serious- 
ly believed this phase of the 
code to be enforceable. 


In the marketing division of 
the industry no real effort at 
enforcement was made, but in 
every state, and in many sub- 
divisions of states, code commit- 
tees were organized which 
served as clearing-houses for 
complaints, discussions, and de- 
cisions which were enforceable 
only by the pressure of industry 
public opinion. Nevertheless, 
the gist of the marketing code, 
to wit, adherence to. posted 
prices without any subterfuge, 
especially that of loaning equip- 
ment, was observed to a re- 
markable degree. 

No great results were 
«achieved for the industry in a 
financial way.. Mid-Continent 





crude oil price was pegged at a 
dollar, but prices of finished 
products never reflected that 
value, and profits of the in- 
dustry in production and pipe- 
lines were offset, or more than 
offset, by losses in refining and 
marketing. 

Perhaps, however, a_ profit 
was too much to expect in so 
brief a time, when fundamental 
conditions were so bad and 
industry and governmental 
agencies were just beginning to 
develop a technique of co-opera- 
tive rationalization and effort. 
It is to be remembered that 
this was the first time it was 
possible under the law of the 
land to make a co-operative in- 
dustrial effort at stabilization 
under the encouragement and 
support of federal and _ state 
governments. 


The important things were 
that, for the first time, the fed- 
eral government, as umpire, 
fixed crude oil production 
quotas and allotted to each state 
its share thereof, which alloca- 
tion was accepted by the states; 
and for the first time the in- 
dustry was provided by the 
code with an umbrella under 
which it could get together in 
stabilization efforts without 
danger of prosecution under 
the anti-trust laws. Any search- 
ing examination of the code 
period leads, I believe, to the 
conclusion that those two 
things, and the education of the 
experience, were the only im- 
portant accomplishments of the 
code. And they were very im- 
portant indeed. 

We still have the first of 
these accomplishments; the 
fixing of national and state al- 
lowables for crude oil produc- 
tion through the cooperation of 
the federal government and the 
states. But we have lost the sec- 
ond great thing, the opportun- 
ity to cooperate toward stabiliz- 
ation. The anti-trust laws 
stand as a threat to cooperation 
even though such cooperation 
would benefit the public inter- 
est. 

This present inability to co- 
cperate even threatens prora- 
tion itself. Under the code pro- 
ration was supplemented by 
limitation of withdrawals of 
crude oil from storage—which 
limitations were voluntarily ob- 
served. It is difficult to see how 
proration can be maintained if 
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the allowables are rendered ex- 


cessive by withdrawals from 
storage. 
How can consumptive de- 


mand for current production be 
estimated if it is not known 
how much crude will be with- 
drawn from storage? And how 
can we expect states to order 
and producers to accept current 


production allowables' which 
are unduly reduced to make 
way for unreasonable’ with- 


drawals from storage? It is true 
we need to reduce our crude oil 
stocks, but such reduction must 
be made gradually and in an 
orderly way or it cannot be 
made at all, unless and until we 
encounter a crude oil shortage. 

It seems to me that current 


production and withdrawals 
from storag are part of a 


single problem, and some way 
should be devised whereby the 
large holders of crude oil stor- 
uge could cooperate with the 
government in planning an 
orderly program of withdraw- 
als. Just now withdrawals from 
storage are increasing at an 
alarming rate which threatens 
to upset the whole proration 
scheme. 

Another example of the loss 
from inability to co-operate un- 
der the anti-trust laws is Cali- 


mentally, however, crude oil 
control in California during the 
code period probably rested es- 
sentially on a voluntary, co-op- 
erative basis, bolstered up by 
formal agreement approved by 
the Oil Administrator under the 


immunity provisions of the 
NIRA. 
URING the code period, al- 


though there was no state 
proration authority, California 
crude oil production held quite 
well in line with federal alloca- 
tions. In 1934, average daily 
production only exceeded allow- 
ables by about 16,000 barrels 
daily, and for the first five 
months of 1935 the excess was 
only about 5000 barrels a day. 
The Supreme Court’s decision 
was on May 27, 1935, and very 
shortly thereafter the Califor- 
nia industrial agreement was 
cancelled. California produc- 
tion immediately jumped, and 
for the month of June exceeded 
federal allocation by 45,000 to 
50,000 barrels a day. 

This California situation con- 
tinues to be one of our prob- 
lems. Recently California gas- 
oline has been coming by boat 
into Detroit at cut prices. So 
long as there is So much more 
crude oil east of the Rocky 





and one of the serious problems 
before the industry’as a whole is 
whether, in spite of the handi- 
caps imposed by anti-trust laws 
and lack of state proration in 
California, the industry in that 
state will be able to co-operate 
in a proper balancing of its sup- 
ply. The California situation 
strikingly presents the problem 
of industrial co-operation unas- 
sisted by state aid or protection 
of reasonable co-operation from 
the operation of the anti-trust 
laws. 

Since the ending of the code 
our industry has been helped by 
general trends. Inventories and 
current production had been im- 
proving; the industry hit bot- 
tom in about October of 1933 
and an upward trend was on its 
way. The most outstanding de- 
velopment has been that gaso- 
line consumption has resumed 
its upward trend. 

Motor fuel consumption in 
1934, of 406,000,000 barrels, 
represented a new high, slightly 
overtopping the 1931 peak of 
403,000,000 barrels and exceed- 
ing 1933 consumption by 29,- 
000,000 barrels, or 7.7 per cent. 


Gasoline consumption for the 
first five months of 1935 over- 


topped the same period of 1934 
by 3.7 per cent, making a new 
all-time high. We can therefore 








fornia. In California, there be- 
ing no state proration, a volun- 
tary producers’ agency was des- 
ignated under the code as a fed- 
eral authority over California 
production allocations. Funda- 


Mountains than is required for 
the needs of that eastern area, 
serious possibilities are created 
by excessive production and in- 
ventories in California seeking 
to invade the eastern territory, 


fairly say that the growth fac- 
tor has now re-established it- 
self. 

At the same time consumption 
of crude oil has been exceeding 
new discoveries so that the pres- 


First Review of the Industry Since NRA Code Was Abandoned 


HE accompanying address by Presidént Hol- 

liday, of the Standard of Ohio, is the first 
charting of the course of the oil industry since 
it abandoned its NRA code with the U. 8S. Supreme 
Court’s decision of May 27. 

He not only reviews the general statistical 
position of the oil industry during the past two 
months but he also discusses the psychological 
effect upon the industry of certain features un- 
der the code, which may be continued by the 
industry to its benefit. 

On the disturbing side of the balance sheet 
for the industry, Mr. Holliday finds a situation 


out of hand in California and unreasonable 
withdrawals of crude oil from storage by oil 
companies, which latter factor is tending to 


render current allowables in oil producing states 

excessive, when they would not be so under more 

gradual and orderly withdrawals from storage. 
On the other side of the balance sheet, Mr. 
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Holliday finds that the growth factor in the con- 
sumption of motor fuel has exerted itself again 
in 1935 and will likely continue its upward trend; 
and that consumption of crude oil has been ex- 
ceeding new discoveries, so that the pressure of 
potential crude oil supply on the general mar- 
ket situation is relaxed. 

A separate factor in the marketing branch of 
the industry he finds is the pressure for wider 
margins in the marketing of gasoline, due to 
the diminished volume of gasoline per station, 
due in turn to the excessive number of stations, 
and a trend again toward the loaning of equip- 
ment and the giving the secret discounts. Mr. 
Holliday looks upon this situation as a challenge 
to the industry to see what it can can do—in the 
next two or three months, in the absence of a 
voluntary code—to hold to those practices which 
were established as sound under the NRA code.—-: 
Editor. 





sure of potentials has been 
somewhat relaxed. 

These factors, together with 
the better operation of state pro- 
ration control, have tended to 
stabilize prices and to make it 
possible for gasoline prices at 
last to get into a reasonable 
parity with the price of crude 
oil. For the last two or three 
months the tank car and retail 
prices of gasoline have been 
such that refiners and market- 
ers have no cause to complain. 
The Oklahoma tank car price 
has recently been the highest 
since 1930. 

There has been a tremendous 
recovery in automobile produc- 
tion this year. It has been es- 
timated that more than 3,500,- 
000 cars will be produced in 
1935. This is practically equiv- 
alent to the average production 
of 1923-1930. Total registra- 
tions in 1934 reached 24,933,- 
405, an increase of over 1,000,- 
000 over 1933 and only about 
1,600,000 less than the peak of 
registrations for 1930. 

‘ven in the face of the fact 
that the junking of old cars ° 
increase aS we reach the period 
when cars produced in the late 
1920’s must be scrapped, there 
probably will be a substantial 
increase in registrations again 
in 1935 and from now on for at 
least several years to come. 
With the improvement in roads 
and increasing use of cars it 
looks, therefore, as though we 
can rely upon gasoline consump- 
tion showing a steady increase 
from now on, although it can- 
not be expected to be so large 
in percentage as it was in the 
1920’s. 

This growth factor, however, 
cannot be a sufficient shock ab- 
sorber, with the supply factors 
such as they are, unless the in- 
dustry with the assistance of 
government continues the at- 
tempt to rationalize its activi- 
ties. Recently mounting with- 
drawals from storage, necessi- 
tating reduction in current pro- 
duction allowables, have been 
increasing rapidly in recent 
weeks. In spite of increased de- 
mand there are forebodings as 
to a bad inventory situation in 
the fall. Already there are 
rumblings of instability in the 
retail price structure. Too many 
new stations are being built, re- 
flecting a tendency again to 
over-expand. There isa rapidly 
increasing number of violations 
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of the old code standards as to 
the furnishing of free equip- 
ment and giving secret dis- 
counts. 

There is also a renewed trend 
to increase margins to distribu- 
tors and dealers in some areas, 
with the resulting increased ten- 
dency to price cutting. Hover- 
ing over us also is the possibili- 
ty of new flush fields. The in- 
creasing number of new wells 
being drilled is a matter for 
concern. The following figures 
as to the number of new wells 
drilled in the first five months 
of the years 1931 to 1935 are 
significant: 


Year New Wells 
| Sener ie eave 5,236 
| + See eee anne mne ee 5,367 
RI Se alas) PRE atone 4,246 
| Ea eas ae eee 6,681 
NE Silas ter tee 8,544 


E WILL soon be entering 

the season of lessened gas- 
oline consumption. This will 
be a test of our ability to hold 
crude oil and gasoline produc- 
tion in line with demand. It is 
comparatively easy to do this 
when consumption require- 
ments are increasing as they 
have been doing for several 
months now. It remains to 
be seen whether we can do 
as well under seasonal declining 
requirements. 

What is the proper course for 
the industry as a whole to pur- 
sue? Laissez faire or stabili- 
zation? 

Much can be said on behalf 
of either theory, but probably 
our present situation can be 
summed up in the old Chinese 
proverb, “‘He who rides a tiger 
may never walk.” Regardless 
of whether or not it is econom- 
ically sound, we have mounted 
the tiger of proration and sta- 
bilization, and it would be ex- 
tremely difficult to dismount. To 
use another metaphor, we have 
put too many of our eggs in the 
production-control and _ stabili- 
zation basket to drop it. Unless 
and until, therefore, a natural 
searcity of crude oil occurs, it 
would seem that we must con- 
tinue to place reliance for prof- 
itable operation, and reasonable 
stability in every sense, upon 
continued efforts: at stabiliza- 
tion. This does not mean the 
supplanting of competition any 
more than do the rules of a foot- 


ball game curtail the competi- 
tive quality of the game. It 
merely means that we must try 


to keep our competition upon a. 


plane in which the competitive 
struggle does not ruin victor 
and vanquished alike. 


Say what you will of it, the 
code was of great educational 
value to the industry. It fo- 
cused attention upon the nature 
of our problems. 


1. For the first time general 
recognition was given to the 
need of some kind of planned or 
unit operation in the broadest 
sense. This was indicated in the 
code requirement for federal ap- 
proval of development plans for 
new fields and the general ac- 
ceptance of that idea by the in- 
dustry. The significant thing 
was not the requirement but the 
idea of planning before devel- 
opment began. Theretofore, 
proration had proceeded upon 
the idea of doing nothing about 
new wells but of merely curtail- 
ing the production of existing 
wells and forcing them still fur- 
ther to reduce as new wells 
came in. We at last came to 
recognize at least that prora- 
tion cannot be a truly conserva- 
tion measure or a fundamental 
stabilizer unless it also takes 
into consideration the orderly 
development of new pools. 

2. The code period has solid- 
ified the role of the federal gov- 
ernment as an impartial agency 
to compute and suggest crude 
oil allocations among states. 

3. The code period has 
aroused the crude oil producing 
states to prove their capacity to 
handle the production problem 
and precipitated the movement 
toward compacts among oil pro- 
ducing states, resulting in an 
interstate compact bill now be- 
fore Congress waiting to be 
adopted. 


4. The Code period seems to 
have definitely committed us to 
some kind of production control. 
In view of widespread opposi- 
tion to federal control by oil 
companies, individuals, and oil 
states, this probably means that 
there will be increased efficien- 
cy of state or other forms of lo- 
cal control, including voluntary 
action on the part of produc- 
ers, such as we might not have 
had for a long time, if ever, had 
it not been for the experience 
under the code. 


Can effective production con- 
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trol solve all of our problems? 

In the first place, it is ques- 
tionable whether there can be 
effective production control for 
any sufficiently extended period 
unless cognizance be taken of 
the matter of the drilling of 
new wells and also unless with- 
drawals from storage synchro- 
nize with current allowable pro- 
duction. 

If, however, there be effective 
production control, the matter 
of gasoline inventories and re- 
finery runs seems to me to be 
insignificant. Crude oil inven- 
tory can be so quickly converted 
into a gasoline inventory that 
gasoline inventory seems an in- 
significant figure except in so 
far as it indicates an intention 
to push the product to market 
in the very near future. If, how- 
ever, current crude oil produc- 
tion and withdrawals from 
crude oil storage are effectively 
rationalized the gasoline inven- 
tory is an automatic result. 

Regardless of crude oil pro- 
duction control, however, there 
still remains a separate prob- 
lem in the marketing end of the 
business. A supply factor has 
been created in the marketing 
end of the business as a result 
of the pressure of crude oil but 
which still continues to exist, 
even if that pressure is relaxed, 
to wit, the over-supply of dis- 
tribution facilities. Even in the 
last two or three months of rea- 
sonable stability, when whole- 
sale gasoline prices have been 
stable and in fair relativity to 
crude oil price, there have been 
marked indications in the mar- 
keting end of the business of 
forces at work tending to break 
down the retail price structure. 

With the diminished gaHon- 
age per station resulting from 
excessive number of service sta- 
tions, there has been a pressure 
for wider margins in the mar- 
keting end of the’ business 
which inevitably attract new- 
comers and make for price cut- 
ting. Even before the expira- 
tion of the code the trend to- 
ward violation of code require- 
ments as to lending of equip- 
ment and secret discounts was 
becoming increasingly and cum- 
ulatively pronounced, and the 
trend has been cumulating ever 
since. 

One of the contributing fac- 
tors probably has been the leas- 
ing of So many company-owned 
stations. Most of the lessees 
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have been former employes of 
the owning companies and at 
any rate are inexperienced in 
conducting a dealer business. 
They have not had the educa- 
tion of experience as to the ef- 
fects of secret discounts and, as 
a consequence, the discounting 
by dealers is rapidly increasing. 
The yielding to demand for 
wider dealer margins has sim- 
ply increased this tendency and 
many local markets are threat- 
ened with collapse as a result. 


HE only way in which the 

marketing end of the business 
can rationalize its activities is 
through co-operative effort un- 
der certain defined principles, 
and those principles can only 
be supplied by some sort of a 
code of fair competition; and co- 
operative action upon those 
principles can only be protected 
from anti-trust prosecutions by 
the sanction of some sort of a 
code. Efforts are being made to 
procure a voluntary marketing 
code under approval of the 
Federal Trade Commission, but 
that is necessarily a slow proc- 
ess. 


In conclusion then, the indus- 
try and government, federal 
and state, have committed 
themselves to a production con- 
trol and stabilization theory as 
an answer to the problem cre- 
ated by the peculiar character- 
istics of our industry, and that 
theory necessarily involves not 
only the fixing of national and 
state allowables by a federal 
agency and the enforcement of 
the allowables by state authori- 
ties, but it also necessarily in- 
volves the co-operative action 
of the industry itself in such 
matters as planned development 
of new pools, withdrawals from 
storage, and _ stabilization of 
markets under the _ protection 
of some sort of marketing code. 


The growth factor is again 
in our favor, and while tempo- 
rary set-backs probably will oc- 
cur, it would seem that the the- 
ory of control and stabilization 
has a better opportunity for 
success than it has ever had be- 
fore. We cannot, however, go 
two ways. Ineffective proration 
is worse than none, and it is at 
least questionable whether we 
can have effective proration if 
no attention is paid to the de- 
velopment of new pools and 





withdrawals from storage. 


The first test under the pres- 
ent situation will probably come 
this fall. The present price situ- 
ation is zocd, put we are vhreat- 
ened with price collapse by the 
present trend to excessive with- 
drawals from storage and by 
the increasing violation of the 
fundamental principles of the 
old marketing code. The chal- 
lenge is laid down to the in- 
dustry as to what it can do on 
a purely voluntary basis with- 
out the protection of a eode in 
the next three or four months, 


It ought not to be an impos- 
sible thing or an unsafe thing 
for the holders of large crude 
oil storage to co-operate with 
state authorities on the matter 
of withdrawals from storage 
and for the marketers to use 
the stabilization machinery of 
the old code in an effort to stop 
furnishing of equipment and 
secret discounting Whether 
they do this remains to be seen, 
but upon their success depends, 
in my judgment, the price struc- 
ture for the coming winter. 


In my own humble judgment 
production control and co-op- 
erative stabilization efforts 
from the longer run points of 
view are going to be more suc- 
cessful than they have been in 
the past, but it remains to be 
seen whether the industry will 
need another price collapse this 
winter to spur it on to renewed 
effort toward those objectives. 


“Wildcat” Williams Seeks 


Greener Pastures 


TULSA, Aug. 3.—Now that 
the oil code and the Petroleum 
Labor Policy Board with its Dr. 
reorge Stocking are so far in 
the discard that labor agitation 
in the oil industry isn’t what it 
once was, it is of passing inter- 
est to note that “Wildcat” Wil- 
liams has shifted to new fields. 

Once high in the ranks of or- 
ganizers of the oil workers’ 
union, Williams now is listed as 
having been elected by textile 
workers on strike at a Sand 
Springs, Okla. plant to represent 
them in their dispute with the 
mill owners. The strike has 
been in progress for several 
weeks, with intermittent out- 
breaks of petty violence. 
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Beaty Leaves Phillips 


Board of Directors 


(By Teletype) 

NEW YORK, Aug. 6.—Amos 
L. Beaty, director and member 
of the executive committee of 
the Phillips Petroleum Co., has 
resigned to enter the oil busi- 
ness on his own account. He has 
been retained as counsel to the 
New York office, it was stated. 

Mr. Beaty declined to com- 
ment on his resignation other 
than that he was going to stay 
in the oil business and would 
make known his plans at a later 
date. Besides his connection 
with Phillips, Mr. Beaty was for 
years an executive of The Texas 
Co. and also served as president 
of the American Petroleum In- 
stitute. 


Chemists to Discuss Oil 
Shortage Effect 


NEW YORK — Oil experts 
from all over the country will 
participate in the  ninetieth 
meeting of the American Chem- 
ical Society in San Francisco, 
August 19 to 23. Sixteen papers 
dealing with petroleum research 
will be presented before the Di- 
vision of Petroleum Chemistry, 


of which F. W. Hall of New 
York is chairman. 
L. C. Snider and B. T. Brooks 


of New York will discuss ‘‘The 
Coming Shortage of Petroleum 


in the United States and Some 
of Its Probable Effects’ at a 


meeting of the Division on Aug. 
21. Other speakers at this ses- 
sion are: 

Sidney Charles Singer, Jr., 
Roy Russell Wilson, and George 
Granger Brown, all of the Uni- 
versity of Michigan; A. C. Brat- 
ton, Jr., W. A. Felsing, and J. R. 
Bailey, University of Texas; 
J.C. Morrell, C. G. Dryer, W. L. 
Benedict, K. M. Watson, Jerome 
L. Wien, George B. Murphy, 
C. D. Lowry, Jr., and Gustav Eg- 
loff, Universal Oil Products Co., 
Chicago; Ulric B. Bray, Union 
Oil Co. of California, and W. H. 
Rahlke, Standard Oil Co. of In- 
diana. 

A symposium on the utiliza- 
tion of natural gas hydrocar- 
bons will be held Tuesday, Aug- 
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ust 20, jointly with the Society’s 


Divisions of Gas and Fuel 
Chemistry and Industrial and 
Engineering Chemistry. Re- 


search reports will be given by 
the following: 

Hans Tropsch, C. L. Thomas, 
and Gustav Egloff; Universal 
Oil Products Co., H. B. Hodge, 
E. T. McBee, B. M. Vanderbilt 
and Paul Weber, Purdue Uni- 
versity; W. Z. Friend = and 
Theodore W. Legatski, Philips 
Petroleum Co., Detroit. 

At a general meeting on Tues- 
day Bruce B. Farrington and 
W.N. Davis of the Standard Oil 
Co. of California, Richmond, 
will speak on “‘The Structure of 
Lubricating Greases.’’ A report 
by E. N. Klemgard of the Shell 


Oil Co., Martinez, Calif., will 
deal with laboratory’ service 


testing of automotive lubricat- 
ing greases. 

Speakers at the Tuesday 
afternoon session include Miro- 
slav W. Tamele, V. Zahn, and 
Lloyd B. Ryland of the Shell De- 
velopment Co., Emeryville, 
Calif.; and R. P. Tucker of the 
California State Department of 
Agriculture. 





Dock Prices Higher 

TYLER, Tex., Aug. 6.—The 
increase in dock prices of gaso- 
line initiated in East Texas Mon- 
day had become fairly general 
today. The new price of 9 cents 
represents an increase of 0.25 
to 0.5 cent over last week’s lev- 
els. 

There were indications that 
the improved condition of dock 
or “‘truck’”’ prices for gasoline 
might be reflected in the retail 
structure for third grade at 
points supplied by East Texas. 





Daily Average Production, Im- 
portant Districts, American 
Petroleum Institute Figures 

Week Ended 
Aug. 3 July 27 
Barrels Barrels 
Okla. City 136,850 152,300 
Total Okla. 498 800 523,950 
East Texas 32,900 465,000 
Total Texas 1,003,400 1,065,000 
California 555,800 563,600 
East of 
Rockies 2,078,550 2,171,050 
Total U.S: 2,634,350 2,734,650 
Crude Imports 105,285 95,280 
Total New 
Supply 2,739,635 2,829,930 











Will Probe Ethyl Corp. 
Under Sirovich Bill 


WASHINGTON, Aug. 1.—An 
investigation of Ethyl Corpora- 
tion is planned by the House 
committee on patents, accord- 
ing to reports here today. Un- 


der authority of a _ resolution 
approved by. the House, the 


committee is to investigate pat- 
ent pools and agreements to ob- 
tain information to aid in con- 
sideration of the Sirovich Bill 
(HR 4523). 

This bill, by Chairman Siro- 
vich of the patents committee, 
proposes that all agreements by 
which rights in a plurality of 
patented inventions are sub- 
jected to common ownership or 
control shall be recorded in the 
Patent Office and made avail- 
able to the public. 


Should the Commissioner of 
Patents believe that such agree- 
ments are against the public in- 
terest, or the Federal Trade 
Commission request it, the bill 
provides, a certified copy oi 
such agreements would be filed 
with the FTC for such action as 
it may deem necessary to “‘pro- 
tect the public interest and 
public welfare and prevent un- 
warranted monopoly.” 

The patents committee has 
been voted $15,000 for the in- 
vestigation. Six investigators 
have been employed. An inves- 
tigation of Ethyl Corporation is 
among the first to be made, it is 
reported. 


Propose Line to Western 
Kansas Oil Fields 


(By Teletype) 
WICHITA, Kan., Aug. 6.- 
Preliminary discussions have 
been held on a proposal to lay a 
trunk line to western Kansas 
oil fields, where there are many 
wells now without a market 
outlet. The plan suggested is 
for principal producers in the 
area, including several major 
companies, to join in financing 
the line whose eastern terminus 
would be in the vicinity of 
Wichita where deliveries of oil 
could be made to individual sys- 
tems of a number of companies. 
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Back-to-the-Jobber Plan is Squeeze Play 
To Get More Margin for the Dealer 


CHICAGO, Aug. 2 


HICAGO gasoline dealers, to 
C a very great extent, have 

already dissipated the bene- 
fit they obtained when their 
‘“‘back-to-the-jobber’” program 
just a few weeks ago secured 
an advance of a half cent in 
their margin, giving them a to- 
tal of 4 cents. 


A survey made recently by 
one oil company executive, who 
went into a large number of 
cealer stations as a purchaser, 
disclosed that an average of 
better than 1.5 cents under-the- 
canopy, or secret, discount was 
being given to motor fuel pur- 
chasers. 


The same sort of survey, 
made by the same individual 
before the 4-cent dealer margin 
went into effect, showed that 
the average discount was a lit- 
tle over 1 cent a gallon. 


As matters stand today, the 
dealer has used his increased 
margin to aggravate a retail 
market situation through giv- 
ing away premiums and _ in- 
creasing the under-the-canopy 
discount. A drive around the 
city also showed some posted 
price cuts at dealer stations, 
some of ‘7 gallons for $1’’, the 
grade of motor fuel not spec- 
ified. 


On their part, the local oil 
companies, some of whom came 
into the back-to-the-jobber 
movement with sincere purpose, 
have lost a half cent of their 
margin. On the prevailing 5.5- 
cent split margin prevailing in 
the Chicago area, the jobbers 
report their present margin as 
from 1.5 cents to 1.75 cents to- 
day. That’s getting thin, even 
for a congested territory. 


Some jobbers have an _ in- 
creased gallonage, as a result 
of the dealers switching their 
business from the major oil 
companies according to the 
program evolved last Decem- 
ber. A few show startling in- 
creases in gallonage, according 
to the tax reports. A good many 
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of the jobbers did not show 
very large increases, some none 
at all; and the question for all 
now is how long they will be 
able to hold their increases, 
with the dealers having discov- 
ered what they can do by bring- 
ing mass pressure on the oil 
companies. 


The oil company heads say 
there are some 1500 dealers in 
the Chicago area. Not more 
than 300 of these are said to 
have been at the meetings 
where the _ back-to-the-jobber 
movement was presented with 
ioud beating of drums. Not all 
ihese 300 dealers actually took 
part by taking their gallonage 
away from the major oil com- 
panies, yet the 1500 dealers all 
got the benefit of the extra half 
cent in their margin. 


HE dissipating of the extra 

margin on the part of the 
dealer has been recognized by 
Service Station Management, 
the official publication of the 
Chicago Service Station Opera- 
tors Association, in its July is- 
sue, in an article under the 
heading, ‘“‘Bigger Margin Leads 
to Chiseling.’”’ The article goes 
on to say: 

“Rumors have it that, since 
the 4-cent margin was granted 
to service station operators, 
chiseling, premiums and_ re- 
bates have come back into their 
own. 


“Tt seems that the dealer, 
when granted a higher margin, 
uses it as a means for cutting 
his profits to gain additional 
sales. 

“No doubt, should chiseling, 
premium giving and rebating 
continue to grow, reductions in 
margin can be expected. 

“It is possible also that a 
price war, which is detrimental 
to all, will prevail. 

“Tt seems that, when Chicago 
service station operators gain 
greater margins, they imme- 
diately desire to see how much 
can be cut off between cost and 


selling price. It ultimately 
spells ruin to the service sta- 
tion operator himself, as in al- 
most every case the margins 
are reduced to a point where 
the service station operator can- 
not operate at a profit. 

“Trade associations and lead- 
ers of the industry, both from 
the refiners’ and service station 
operators’ standpoint, are ad- 
vising a strict adherence to the 
retail price on gasoline and mo- 
tor oil.’’ 

The back-to-the-jobber pro- 
gram was first announced to 
the Chicago dealers at a meet- 
ing at the Sherman Hotel Jan. 
10 after it had first been 
broached to the Chicago jobbers 
and some of them had accepted 
the idea and, to show their sup- 
port of the idea, had taken out 
associate memberships in the 
Chicago Service Stations Op- 
erators Association at a cost of 
around $200, one jobber stated. 
It was only a few weeks before 
that the dealers’ margin there 
had been reduced to 3.5 cents 
on the regular grade of gasoline. 


Of course, nothing was said 
publicly about the purpose be- 
ing to gain an increase in the 
margin for the dealer. It was 
put on a high ethical plane of 
the independent dealer, the job- 
ber and finally the refiner, es- 
tablishing an alliance against 
the major oil companies, who 
were going to “throttle” all the 
independent forces in the oil 
business. 

Just who first broke and gave 
the group of dealers the addi- 
tional half cent is a point much 
disputed today. The jobbers, 
and there are some very relia- 
blecompanies among their 
members, maintain that they 
were offered the dealers’ busi- 
ness at the existing 3.5-cent 
margin. As early as February, 
salesmen for the major oil com 
panies were bringing in affiday- 
its which purported to show 
some of the jobbers were giving 
a 4-cent margin, to explain their 
loss of dealer accounts. The job- 
bers claimed the affidavits were 
false. Groups of dealers visited 
jobbers offering their gasoline 
business on a platter, if the job- 
ber would “‘sweeten”’ the exist- 
ing margin a bit. 

Under these conditions it was 
bound to be only a matter of 
time until some oil company, 
large or small, weakened and 
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openly announced an increase in 
the margin, then it would be 
generally met by all oil com- 
panies and what the dealers 
were really after in their back- 
to-the-jobber movement was at- 
tained. The Chicago situation 
illustrates again what has 
shown to be be needed many 
times among oil marketing com- 
panies, a resolve not to be stam- 
peded by a rumor of a cut price, 
or an unethical practice, into 
openly and publicly meeting the 
rumored price or practice. 

The Chicago meeting where 
the back-to-the-jobber program 
was first made public was pre- 
sided over by Harvey Rathman, 
counsel for the service station 
operators’ association. In con- 
cluding his talk to the dealers, 
he said: 

“Tf 300 dealers out of the 
1500 in the Chicago market 
would this very night cancel out 
their existing contracts with the 
majors, they would, by force of 
coverage, cause the jobber to re- 
new his alliance with the inde- 
pendent refiner and the three in- 
dependent factions would then 
establish a brotherhood of per- 
manent security.” Just how 
this end would be attained re- 
mains to be seen since, in the 
majority of cases, the jobber 
taking the dealer’s gallonage 
was handling major oil company 
national brand of gasoline, and 
the net result for the majors 
thus represented was only a 
switching around of gallonage. 

In fact, this was the rub with 
the two major companies which 
first announced the increase in 
the dealer’s margin to 4 cents. 
Sinclair Refining Co. has no job- 
ber representation in the Chi- 
cago area, it is said, and hence 
was actually losing gallonage 
under the dealers’ program and 
Standard Oil Co. of Indiana 
refused to let its jobbers come 
into the program and would not 
approve dealer accounts its job- 
bers could secure under the 
back-to-the-jobber movement. 

The back-to-the-jobber  pro- 
gram was further elucidated, in 
its altruistic phases, in an arti- 
cle in the same issue of the of- 
ficial publication of the Chicago 
Service Station Operators Asso- 
ciation which carried the an- 
nouncement of the program. 
This article was titled ‘““‘What 
Jobbers’ Co-operation Can Mean 
to Dealers.’ It stated in part: 

“In the present day state of 
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affairs, when the dealer feels 
the lash of the margin whip 
against his profits, it is to be 
presumed that his alliance with 
the parent corporation, supply- 
ing him advertised brands of pe- 
troleum products, hinders his 
possibilities instead of develop- 
ing them, 

“The independent operators 
who for the past ten years have 
been the constructing forces for 
the majors, have developed the 
major growth in the Chicago 
market and are now hog-tied by 
their Own contractual relation- 
ships with these corporations. 


//TTHEIR mass acceptance of 

the major contracts have un- 
wittingly fortified the stronger 
integrated groups with the suf- 
ficient strength to dominate the 
dealer in margin and in price. 
Lack of foresight has victimized 
the dealer into his own pitiful 
plight. Today the dealer is 
without control and he shall 
never regain his pressure 
strength until he is determined 
to retrack his unsteady foot- 
steps and go back on a sound 
basis of supporting the inde- 
pendent jobbers of gasoline, mo- 
tor oils and greases. 

“The dealer who has been in 
the retail end of this industry 
for the last ten years will recall 
that many of the jobbers who 
are now selling the advertised 
brands were not so long ago 
begging the dealers to accept 
their independent merchandise. 
Many of these jobbers have been 
identified with an independent 
brand of gasoline for more than 
15 years. The reason the sub- 
stantial jobber was forced to 
the major is that the dealer 
‘pushed’ him into line, uncon- 
sciously of course, but a fact, 
nevertheless. The jobber took 
the alternative as a medium to 
stay then in the industry, the 
dealer let him down, there was 
no other choice. 


“The writer of this article is 
quite certain the average dealer 
will appreciate that his margin 
on gasoline, because of unsound 
merchandising and marketing 
policies delved into by the inte- 
grated groups will, by these self- 
interested groups, be kept low 
until they overcome their eco- 
nomic losses. To these intelli- 
gent dealers, the only possible 
chance they have to reconstruct 
a higher margin is to build in 


now with the independent man- 
ufacturers and jobbers and stay 
with them over a period of two 
years. 

“The level-headedretailer 
knows better than anyone else 
that their ‘own gang’ are tied up 
on contracts and it will take 
this time to allow the terminat- 
ing dates to shuffle into line. 
They know, too, that it isn’t 
wise marketing to accept an in- 
dependent refinery source with 
only 10 or 12 others, they real- 
ize that isn’t enough coverage 
for the convenience of the pub- 
lic. 

“When they change ‘inde- 
pendent’ they want 200 or more 
dealers to change with them. 
It is to believe that the dealers 
today are looking ahead, they 
are satisfied that whatever in- 
dependence they shall ever de- 
velop will be strictly with inde- 
pendents and not the ‘margin 
changers’ in the petroleum tem- 
ple.”’ 

The dealers’ publication, 
Service Station Management, 
records the following oil job- 
bing companies as present at 
the meeting where the back- 
to-the-jobber program was 
launched: Lake Shore Oil Co., 
Pennsylvania Oil Co. of Evans- 
ton, Southwest Petroleum Co., 
Apex Motor Fuel Co., Geo. C. 
Peterson, Shoreline Oil Co., Ar- 
row Petroleum Co., National Gas 
& Oil Sales, Kendall Oil & Re- 
fining, Ace Petroleum Co, 


Study of the gallonage of 
various groups of oil companies 
in the Chicago area, for the 
period from December to last 
April inclusive, as shown by the 
tax records show that the back- 
to-the-jobber movement was 
successful in switching consid- 
erable gallonage, whether with 
or without an increase in the 
margin on the part of the job- 
ber. For this period the Chicago 
area showed a gain in gallonage 
of 3.6 per cent. In the Chicago 
area, in this same period, the 
gallonage of the 10 major com- 
panies increased 4.2 per cent. 
Gallonage of the jobbers selling 
a branded product increased 
nearly 21 per cent. The gallon- 
age of distributors of unbranded 
gasoline dropped, however, over 
30 per cent, due largely to the 
discounts being given at the sta- 
tions of dealers selling branded 
gasoline, it is said. 

The back-to-the-jobber move- 
ment, as it worked out in Chica- 
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go, seems to have been accepted 
sincerely by some jobbing com- 
panies as a strengthening al- 
liance between independent 
dealer and jobber. However, in 


Chicago or elsewhere, it is 
bound to be used by the dealer 
for the immediate benefit of 
widening his margin, using the 
jobber as a means of getting a 
recognized wider margin from 
the major oil companies. 


New Bill Would License 


Wisconsin Retailers 


MILWAUKEE, Aug. 3.—The 
bill giving wide power to the 
Wisconsin markets department, 
proposed at a meeting of Mil- 
waukee county jobbers and re- 
tailers, July 22 has been intro- 
duced in the Wisconsin as- 
sembly. It has been referred to 
a joint committee on finance and 
will come before that committee 
for a hearing Aug. 6. 

The measure, 1030A, licenses 
all retailers of petroleum prod- 
ucts in the state and provides 
for revocation of license where 
department orders are violated. 
The bill empowers the markets 
department to issue orders pro- 
hibiting unlawful practices if 
discrimination, unfair, or unrea- 
sonable methods of competition 
are pursued. 

Assembly bill, 502A, which 
among numerous other provi- 
sions proposes to increase the 
state gasoline tax from 4 to 5 
cents has passed the assembly 
and will come before the senate 
committee on corporations and 
taxations Aug. 7. 

The meter bill, 325S, which 
provides for meters on all incom- 
ing and outgoing pipelines and 
at all bulk plants in Wisconsin 
was finally killed in the senate 
22 to 8. Two committees had 
previously voted to postpone this 
measure indefinitely. Follow- 
ing this action the senate voted 
against postponement. Later, 
however, the senate reversed 
itself and killed the bill. 





Two Leases Sold 


TULSA, Aug. 3—Two of the 
13 tracts offered for sale were 
bought at the oil lease sale at 
the Pawnee Indian Agency re- 
cently. Bonuses paid totaled 
$1207.50, W. C. McBride, Inc., 
buying one lease, and Contin- 
ental Oil Co. the other. 
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Wisconsin Independents Take to Ads 
In Their Fight on the Majors 


MILWAUKEE, Aug. 3 
HE first shot in the fight of 
T independent oil companies 
in Milwaukee county against 
major oil companies operating 
in Wisconsin was fired July 30. 
In a meeting held at Milwau- 
kee July 22, the independents 
had passed a resolution for a co- 
operative advertising campaign 
to “‘present information on in- 
dustry practice to the public.”’ 
On July 30 appeared a one- 
third page advertisement in the 
Milwaukee Journal, an evening 
newspaper, signed by 13 oil com- 
panies and 3 oil associations, 
There have been no moves yet 
from the major oil companies in 
reply to the independents’ ad- 
vertisement. 


HE theme of the ad was 

‘‘Home Owned versus Foreign 
Owned.” Itasked; “Is the gas- 
oline price war an attempt to 
drive out the independents?” 

It points to the narrow margin 
received by the independent 
from the sale of gasoline to the 
consumer, and charges that, in- 
asmuch as Wisconsin operations 
of ‘‘national chain companies’ 
are confined to retail distribu- 
tion, by showing a loss in retail 
activities and taking a profit in 
production and refining activ- 
ities, the payment of state in- 
come taxes can be avoided. 

Despite the fact that “large 
national chain filling stations 
claim a loss for state income tax 
purposes, they recently reduced 
the retail price of gasoline to a 
point where it is impossible for 
the independent dealer to ex- 
ist,’ the ad continued. It invited 
public consideration of the fol- 
lowing questions: 

(1) Is it the purpose of the 
foreign owned national chains 
of service stations to drive out 
the independent gasoline and 
oil jobbers and dealers 
that is, the Wisconsin Home 
Owned Jobbers, Trackage and 
Dealers . . out of business in 
Milwaukee? 

(2) If the foreign owned 


national service station succeeds 
in ruining the real independent 
Wisconsin Home Owned Station, 
what will happen to the price of 
gasoline and oil after the inde- 
pendent is out of the way?”’ 


The ad pointed to the fact that 
independent companies have 
kept gasoline and oil prices to a 
minimum and have set a high 
standard of service. ‘‘They have 
prevented the chain filling sta- 
tion from taking advantage of 
the consumer. They have held 
the chain filling station in 
leash,’’ it read. 

The public is urged to pat- 
ronize the independent dealer 
and serve his own interest by 
“maintaining a necessary ‘club’ 
with which the foreign owned 
chains can be kept under con- 
trol,’ and “by helping the Wis- 
consin firms who help support 
the state by paying income taxes 
instead of dodging them. Taxes 
which foreign chains do not pay, 
other taxpayers have to pay.”’ 


The advertisement was signed 
by Beaver Gas & Oil Co., 
Century Oil Co., Christianson 
Oil Co., Clark Oil Co., Emerson 
Oil Co., Husting Oil Co., Hyland 
Oil Co., Elmer Kaul, Klumb Oil 
Co., Lakeside Oil Co., Milwaukee 
sadger Oil Co., Oklahoma Petro- 
leum Co., Pate Oil Co., Asso- 
ciated Trackside Companies of 
Wisconsin, Retail Gasoline Deal- 
ers Association of Milwaukee, 
Inc., Wisconsin Petroleum Asso- 
ciation. 





Ohio Tax Ruling Issued 


CLEVELAND, Aug. 5.—Oils 
heavier than kerosine used as 
fuel in stationary engines in 
Ohio are not subject to the 1- 
cent liquid fuel tax according to 
a ruling of the tax commission. 
When such fuels are used to 
propel motors in mobile units 
such as tractors the tax applies. 
The ruling was made as a clari- 
fication of the new fuel defini- 
tion effective Aug. 1 in response 
to a question by the Ohio Petro- 
leum Marketers Association. 
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Michigan ‘Gas’ Is Cause 
Of Detroit Price War 


DETROIT, August 5.—‘‘Gal- 
lonage Gigantis,’’ a common and 
contagious disease in the petro- 
leum marketing business, has 
reached epidemic proportions in 
the Detroit area. 

With over 300 outlets now re- 
ported selling gasoline below the 
current price of regular, 16.7 
cents, the situation is gravitat- 
ing into a price battle among the 
price-cutters themselves. The 
majors, with whom the war was 
originally declared, have been 
impolitely left in the lurch, 


In the meantime, the dealers 
and company-owned stations 
with gasoline for sale at 16.7 
cents are finding fewer takers 
because of the price temptation 
offered by the ‘8 for a dollar” 
fraternity. 

Gasoline from Michigan 
crude can be put into Detroit at 
a laid down cost that permits 
underselling the oil companies’ 
posted prices. Many recognize 
that there is a definite potential 
market for Michigan gasoline 
here, and that, if its retailers 
would get together long enough 
to establish a price, whatever it 
may be, much of the current un- 





) 


rest in the local market would 
be relieved. 


Three weeks ago, when the 
Majors announced the 2-cent re- 
duction in retail price, with its 
attendant margin reductions, 
the cry went up among the in- 
dependents that the majors 
were trying to drive them out of 
business. Now some _ believe 
the major companies will put 
more of their marketing opera- 
tions in Michigan in the hands 
of the independent jobbers and 
dealers, because of the possibil- 
ity of unsettled conditions due 
to the selling of Michigan gaso- 
line. 

Another disturbing factor is 
the multitude of dealer margins 
which are in effect, ranging from 
3 to 5 cents. There is much 
shifting of dealer accounts be- 
cause of this situation, in addi- 
tion to much grumbling by 
dealers who are not in the upper 
margin bracket. 


In an effort to correct this 
confusion on margins, a com- 
mittee of the Retail Gasoline 
Dealers Association of Michigan 
this week is planning to meet 
with major company officials to 
ask for a ‘‘preferred margin’”’ to 
those dealers who are operating 
their businesses without the aid 
of any premium offers, or cut 
price inducements on _ grease 
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Inhabitants of New York towns were aided in obtaining pure drinking water 

during the recent floods through the help of oil company tank trucks. De- 

liveries were made 30 and 40 miles to towns where the water supply was 

contaminated. The above picture shows a Socony-Vacuum truck giving resi- 
dents of Marathon a drink 
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jobs. The preferred dealers ask 
a 4-cent spread. 

Some believe that, if the 
majors should agree to this, 
they would risk getting into a 
legal entanglement because of 
the existence of an old Michigan 
anti-discrimination law. 


Fitts Pool (Okla.) Test 
Finds Deeper Sand 


TULSA, Aug. 3.—Mid-Con- 
tinent operators are watching 
three developments in produc- 
ing fields. 

E. H. Moore’s No. 3 Adkins, 
in the Fitts pool, which opera- 
tors agreed could be drilled as 
deep as Mr. Moore desired, 
went into what is generally 
termed the basal McLish at 
4405 feet, and was drilled into 
the sand to 4475 feet. 

The well made 800 barrels 
or more an hour, with some of 
this production coming from 
the upper sand production. Be- 
tore hitting the lower sand, the 
well had been making 187 bar- 
rels hourly. The lower sand, 
however, apparently is some 70 
or more feet thick and well 
saturated. 


Operators are revising their 
estimates of ultimate yield con- 
siderably since Moore’s well 
found that deeper sand. It is 
generally believed that, since 
the well is on the edge of pro- 
duction, the basal McLish un- 
derlies generally the Fitts pool 
as outlined at present. 


The second development was 
the Rodessa well, in northern 
Louisiana, and the possibility of 
a townsite play. The Standard 
Oil Co. of Louisiana connected 
to the discovery well and began 
running the oil Aug. 1. In the 
meantime a 58,000,000 cubic 
‘oot dry gas well was brought 
in a mile and a half south of the 
Rodessa discovery well. 

The Amerada-Stanolind well, 
in Payne county, near Still- 
water, has attracted renewed 
interest because salt water 
which was present at first ap- 
parently has disappeared and 
the well has been flowing by 
heads with very little water of 
any kind present. The well has 
been shut in until tankage can 
be constructed. 
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To the Editor: 

It is with indignation that I 
observe that congress may turn 
down the request for $300,000 
for Louis R. Glavis and his fer- 
rets. It was explained, quite 
patiently, by Mr. Ickes that the 
money was needed to enforce 
the Connally act. 

It is possible that congress 
misunderstood and thought this 
was another of those schemes 
patterned after the AAA. You 
know, paying money to people 
not to do things, such as farm 
ing and raising livestock. The 
Glavis hands drew salaries and 
expense money for about 15 
months in East Texas while 
they were not enforcing old 
Sec. 9-c of the recovery act and 
it may be that the’ senators 
thought this appropriation was 
to buy the same kind of re- 
straint. 

My own anger is aroused at 
the fact that this possible re- 
fusal to appropriate may mean 
the end of the Glavis navy, in- 
sofar as it applies to oil. We 
have grown accustomed to this 
fleet as a part of our national 
scenery and it will take away 
something of the melodrama 
which we have enjoyed if the 
““G— Boats” are decommis- 
sioned and left tugging at their 
hawsers because of lack of 
money with which to run them. 

These boats were first an- 
nounced officially in the annual 
report of the Sec. of the In- 
terior for the fiscal year ended 
June 30, 1934. This is the usual 
type of annual report made by 
cabinet officers, informing the 
president that the department 
has worked quite hard and to 
great purpose and conveying 
the thought that the President 
showed prime judgment in se- 
lecting the maker of the report 
to head the department. 

In this report, Mr. Glavis 
contributed a chapter in which 
he said: 


“The director of investiga- 
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tions, under the immediate su- 
pervision of the Secretary of 
the Interior, by means of a 
marine unit, consisting of eight 
employes, operates a number of 
picket boats to investigate in- 
coming tanker cargoes of pe- 
troleum and _ petroleum prod 
ucts to determine their origin. 
The information obtained forms 
an important aid in the en- 
forcement (ha-ha) of the regu 
lations under 9c of the national 
industrial recovery act ms 
(The ha-ha’s are ours.) 


HEN, on May 25, last, Mr. 

Charles Fahy, chairman of 
the P. A. B., gave the House ap- 
propriations committee a state- 
ment concerning the fleet, read- 
ing in part as follows: 

“These boats operate along 
the eastern coastal waters of 
the United States. Boat No. 4 
operates in and around Boston 
Harbor and the shores adjacent 
to Massachusetts, New Hamp- 
shire, Maine and Rhode Island. 
Boat No. 3 operates in and 
around New York Harbor and 
patrols the waters of Long 
Island Sound adjacent to the 
state of Connecticut and the 
waters adjacent to the state of 
New Jersey. Boat No. 1 operates 
in and around Baltimore Har- 
bor and Chesapeake Bay and 
patrols as far south as Nor- 
folk, Va. and the neighboring 
waters. Boat No. 1 will also 
patrol along the shore of the 
state of North Carolina. Boat 
No. 2 operates in and around 
New Orleans, La. and covers 
the neighboring Gulf Ports.” 

You see, Mr. Editor, the boats 
have selected some very pleas- 
ant waters as their beats. Right 
now those lucky sleuths who 
are heading off “‘hot” oil around 
New Hampshire and Maine 
have the best of the assign- 
ments. I shouldn’t be surprised 
to learn that Mr. Glavis gives 
this sector his personal atten- 


tion now and then. I do know 
that he seems to prefer the fall 
and winter months for trips of 
inspection to East Texas. 

I realize the danger to en 
forcement of making’ these 
marine affairs public. Once it 
gets out that the coasts of South 
Carolina, Georgia and Florida 
are unprotected, the tankers 
will head for ports in that area 
and Boat No. 1 cannot possibly 
handle the situation and have 
any time left to watch Old Point 
Comfort and Virginia Beach, 
both excellent places to spend 
a week end watching for tank- 
ers. Old Point, especially. 

So, it is with regret that I 
note that Mr. Glavis will not 
get his money to run his motor 
yachts, launches, cruisers and 
destroyers. I am certain that 
the personnel of his flotilla does 
credit to the finest of nautical 
traditions. 


In this, I am assuming that 
they are the equal in deport- 
ment and niceties of etiquette of 
the landlubber detachment 
which Mr. Glavis maintains in 
East Texas. It is well known 
that they have dealt gently 
with the ‘“‘hot”’ oil merchants in 
the field, doing nothing—open- 
ly—that would bring pain to 
a delicate nature. 

An instance of their refined 
conduct was found in a report 
which one of them submitted 
some months ago in accounting 
for the way he spent the day. 
He had not interviewed a cer- 
tain man whom he had been as- 
signed to question because, on 
calling upon this man and find- 
ing him wearing a coat, the 
sleuth reasoned that his own 
shirt-sleeves garb was not fit- 
ting to the occasion. So, he de- 
layed until he could get his 
coat, which was in Dallas. 

It is my own opinion that 
these East Texas investigators 
have been misunderstood from 
the beginning. That wire-tap- 
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ping, for example, is merely 
evidence of their desire to get 
better acquainted. Forearmed 
with the knowledge of a man’s 
habits and knowing something 
of his social circle, the human 
bloodhound is in much better 
position to carry on an intelli- 
gent conversation when he for- 
mally meets the man whom he 
has been tuning in on. 


That little custom of stalking 
the federal judge of the dis- 
trict, my guess is, arose out of 
nothing more sinister than the 
desire of several of the dicks, 
ambitious to become lawyers, 
to familiarize themselves with 
federal jurisprudence and cor- 
rect methods of addressing a 
judge off the bench. And that 
little incident last fall, when a 
couple of the Glavis boys went 
into Louisiana and intercepted 
a couple of pumpers who were 
returning from Shreveport, 
holding them prisoner as some 
accounts said, for three days in 
the piney woods without war- 
rant or the filing of charges, 
was not really a kidnapping ex 


cept, perhaps, in a legal sense. 
It was explained to me that the 
dicks were lonesome and had 
to get somebody to help out at 
bridge. 

To get back to the boats, I 
am certain we shall all be the 
losers unless they give Mr. 
Glavis his $300,000. The boats 
will operate, of course, but not 
as oil-enforcing craft. Mr. Ickes 
will be able to dig up some 
money around the place to keep 
them going for he is handy that 
way, always managing to find 
a million dollars under the rug 
or in the back of his desk draw- 
er, but the boats will not be 
authorized to watch for ‘“‘hot”’ 
oil. They will be relegated to 
the task of hauling tired in- 
vestigators to cool places in hot 
weather and vice versa but they 
will have to do this in the name 
of PWA or WPA and not in the 
name of oil as in the past. 


Yours Truly, 

Ellick Botts, 
Consulting Pumper, 
Gray Horse, Okla. 


Double Cross in Gentlemen's Agreement 


Among “Hot” 


AUSTIN, Tex., Aug. 3 
UCH of the chicanary 
M which everyone in the oil 
industry knows through 
hearsay had been carried on in 
the East Texas field, found its 
way into the daily press the past 
week, when the Texas House of 
Representatives’ oil investiga- 
tion committee had members of 
the Texas Railroad Commission 
on the witness stand at an open 
hearing here. 

The legislative committee 
had spent several days in the 
East Texas area conducting 
secret inquiries. The hearing 
here was made the occasion for 
revealing portions of the sworn 
testimony obtained at those in- 
quiries, 

As usual, there was a strong 
hint of politics in the whole af- 
fair. The legislators spent con- 
siderable time tossing before 
the commissioners the _ past 
‘sins’? of that body in the han- 
dling of the East Texas field, as 


Oilers Charged 


secret in- 
commission- 
partcularly Col. E. O. 
Thompson, chairman, spent a 
major portion of his time on the 
stand attempting to explain 
away those alleged ‘‘sins’, and 
telling the probers that the com- 
mission was correcting the past 
errors as rapidly as_ possible, 
and ‘‘promising” to correct any 
irregularities the probers found 
needed attention. 

While the testimony at times 
was amusing, it failed to reveal 
anything startlingly new, ob- 
servers generally were agreed. 


to at the 
And the 


testified 
quiries. 
ers, 


The trend of questioning led 
some to think the legislative 


committee was preparing to rec- 
ommend that the oil and gas 
conservation laws be placed in 
the hands of a_= separately 
formed commission. 
Representative Stanley Lath- 
am, of Longview, read from the 
records of testimony at the se- 
cret inquiries that there had 





been a “gentlemen’s agreement” 
among “hot’’ oil operators last 
April to shut down for a week 
while Thompson and Governor 
Allred were in Washington 
fighting the federal oil control 
bill. The agreement, according 
to the testimony, had been made 
at the request of Col. Thomp- 
son. The commission chairman, 
however, denied he had made 
such a request. 

Then there was the testimony 
that some of the ‘hot’’ oil op- 
erators, While presumably hav- 
ing agreed to shut down, and 
while Col. Thompson was an- 
nouncing in Washington that 
‘“hot’’ oil in Texas had been cut 
to an “irreducible minimum” in 
April, had done some double 
crossing, and really had shut 
down for only a day, instead of 
a week. 


Latham kept the commission- 
ers busy trying to explain the 
discrepancies between the state 
tender board’s reports on pro- 
duction, and the state comptrol- 
ler’s figures on tax payments on 
production. The comptroller 
apparently has collected taxes 
on a lot more oil than the ten- 
der board has indicated was pro- 
duced in the field. It was point- 
ed out that, while Col. Thomp- 
son was talking about “‘hot” oil 
being down to a mere trickle 
back in April, something more 
than a million barrels of excess 
oil was produced, according to 
the comptroller’s records. 

There was_ considerable 
dwelling upon the system of 
bookkeeping used by the com- 
mission in East Texas. Testi- 
mony apparently indicated that 
in the past, at least, some divi- 
sions had kept their records in a 


“mess” and it was difficult to 
trace crude from the well 
through the refinery. 

Prospecting Permits Extended 


WASHINGTON, Aug, 3.—Sec- 
retary Ickes has extended until 
Sept. 1 all outstanding oil and 
gas prospecting permits. Mean- 
while, the O’Mahoney Bill (S. 
3311) has passed the Senate and 


is pending in the House. This 
bill automatically extends all 


permits to Dec. 31, 1936 and au- 
thorizes the Secretary to extend 
them to Dec. 31, 1937. The bill 


also substitutes prospecting 
leases for the present permit 
system. 
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Extreme Pressure Bases Reduce Surface 


Tension of E. P. Lubricants 


DVANCEMENT in auto- 
A motive design in the past 

few years has led to the 
use of gears which develop 
much higher pressures between 
the teeth than formerly. As the 
present limit of 6000 pounds 
per sq. in. (1) which any min- 
eral oil will stand, is not suffi- 
cient for these new gears, addi- 
tive agents have to be resorted 
to. These additive agents are 
in the main compounds contain- 
ing either chlorine or sulfur. 


While it is generally agreed 
that the function of an Extreme 
Pressure Lubricant is to pro- 
duce a chemical action, other 
characteristics of the lubricant 
have some bearing on the value 
in service. Any chemical ac- 
tion is not instantaneous and as 
a consequence the transition pe- 
riod from ‘“‘fluid-film’’ to ‘“‘ex- 
treme pressure’’ lubrication re- 
quires a lubricating value which 
ordinary mineral oil alone does 
not possess. Experiments which 
we will describe later show that 
changes in surface tension help 
to bridge this transition period 
successfully. 


That surface tension has a 
bearing on lubrication, a num- 
ber of observers have agreed. 


Taylor (2) states that ‘“‘the 
properties of a lubricant which 
may influence its character are 
viscosity, density, and capillar- 
ity or surface tension, com- 
pressibility and tensile strength. 
It would seem, then, that capil- 
lary effects do play a funda- 
mental part in lubrication. In 
other words, ‘‘oiliness”’ in lubri- 
cating oils is a function of their 
Surface tension.’’ Ubbelohde 
(3) has pointed out that only a 
liquid which wets or spreads 
over a surface can constitute a 
true lubricant, since, in order 
to force itself into the narrow 
spaces at high pressure, the 
liquid must wet or spread on 
the solid surface. Further, 
Wells & Southcombe (4) say 
“the permanency of films is de- 
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By C. J. Boner* 


The mechanism of the effect 
of E. P. bases in increasing the 
film strength of E. P. lubricants 
under extreme pressure operat- 
ing conditions is as yet not too 
well understood. 

The experiments reported i 
this paper indicate that the re- 
duction of surface tension by 
the addition of E. P. base ma- 
terials to mineral lubricants is 
either responsible for, or an in- 
dication of, the changes which 
make an E. P. lubricant of the 
oil. 


National Petroleum News n- 
vites further discussion and 
data on this important subject. 


pendent upon a diminished in- 
terfacial tension between the 
oil and the metal in contact 
therewith. If such a film is 
broken the possibility of its unit- 
ing again to form an unbroken 
layer depends entirely upon the 
interfacial tension being low.” 


The following experiments 
indicate that change in surface 
tension will be of value when 
the lubricant is on the border 
line of failure on a testing ma- 
chine. The testing machine 
used was the Almen E. P. Lubri- 
cant Testing Machine (5). 

Lard oil with 16 per cent of 
combined sulfur was added to a 
steam refined mineral oil of 210 
viscosity at 210 F., 2 per cent 
of the former being used in the 
mixture. This failed at 14 lbs. 
on the testing machine. Then to 
the above mixture 5 per cent of 


*Battenfeld Grease & Oil Corp. 





soy bean oil was added.  Fol- 
lowing this the mixture did not 
fail on full load of 30 Ibs. on the 
testing machine, 


The same mineral oil as 
above was then used and 114 
per cent of tallow containing 
14 per cent of combined sulfur 
was added. This failed at a 
load of 16 lbs. on the testing 
machine. However, by adding 
to this mixture 5 per cent of soy 
hean oil it stood the full load of 
50 lbs. on the testing machine. 


The above mixtures were 
then made, using in place of the 
steam refined oil a Texas oil of 
87 viscosity at 210 F. but other- 
wise keeping the proportions 
the same. As before, failure 
occurred before full load when 
cnly the sulfur compounds were 
added, while by the addition of 
vegetable oil as well, the com- 
binations stood full load on the 
testing machine. This leads us 
to conclude that the reason for 
no failure was not a matter of 
any reduction in viscosity but 
rather a lowering in the surface 
tension, which was the only 
other physical characteristic 
changed by the fatty oil addi- 
tion. 


Surface tension comparisons 
were made on the steam refined 
oil mixtures, using the method 
described later. Figures’ in 
Table 1 show a decrease in sur- 
face tension on addition of the 
vegetable oil. 


All the above pointing to the 
value of lowering of surface 
tension, we have made deter- 
minations of the change in sur- 
face tension of mineral oil when 
small quantities of materials 
recommended for E. P. Bases 
are added. 


As the base mineral oil we 
took a Mid-Continent bright 
stock of 160 viscosity at 210 F. 
This would fall in S.A.E. 160 
Transmission & Rear Axle Lub- 
ricant classification. We felt 
that variations would be more 
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Table 1 


Effect of addition of various E. P. materials to a steam refined 


stock 

Mixture Rise in C. M. 
Steam Refined Stock plus 244% Sulfurized Lard Oil .................... 7.45 
Steam Refined Stock plus 24%% Sulfurized Lard Oil, plus 5% 

SERB NDINOEN «6, acct iiss Sec phextneselinascenseannencesienedtemmmeas atone nap eer wan ceunaas 6.88 
Steam Refined Stock plus 24%4% Sulfurized Tallow .................... 6.91 
Steam Refined Stock plus 24%% Sulfurized Tallow, plus 5% 

Soy Bean Oil siwainiseph obeeiekn ees aba ueatuaecl seahorse es 6.29 


lighter 
surface ten- 


this than in 
lower 


evident in 
oils with a 
sion, 

The E. P. bases were, as a 
rule, materials on which we had 
knowledge of the composition. 
A couple of bases which differed 
from the normal products were 
included even though we did 
not have complete chemical 
composition. Thus, we tried to 
make the series broad enough 
to include representatives of all 
the commercial types. These 
are listed below with a _ short 
description of each. 


1. Winter Lard oil with 16 
per cent of combined sulfur. 
2. Pine oil with 24 
“combined sulfur. 
3. Tallow of about 
with 14 per cent of 
sulfur. 


per cent 


— 


oO 
42 titre 
combined 


4. Castor oil with 10 per cent 
of combined sulfur. (This castor 


oil was completely miscible 
with the mineral oil even on 
long standing). 

5. Lead naphthenate with a 


content of 32 per cent lead fig- 
ured as metallic lead. 
6. Chlorinated diphenyl con- 


taining 54 per cent of chlorine. 

7. Ethylene dichloride. 

8. Ortho-dichlorbenzene. 

9. Chlorinated soy bean oil, 
no analysis. This was probably 
made by treatment with sulfur 
chloride. 

10. 
by the 


Chlorinated lard oil made 
use of sulfur chloride. 

11. Liquid E. P. base supplied 
by large manufacturer, compo- 
sition not stated. 

12. Solid E. P. base supplied 
by large manufacturer, compo- 
sition not stated. 

In mixing, the mineral oil and 
the E. P. base were warmed to- 
gether with thorough agitation 
and then held for several days 
before testing. No separation 
was observed in any of the ma- 
terials worked with. 

The proportion of E. P. base 
necessary to give a satisfactory 
EK. P. compound varies from 
', per cent to as high as 30 per 
cent, thus the propoition we 
have taken is not a criterion of 
the quantity necessary in a lub- 
ricant, 

The method used for deter- 
mination of the surface tension 
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was by means of a capillary 
tube, using magnification to 
read the graduations. Each mix- 
ture was checked at four differ- 
ent temperatures. These were 
then plotted and the value at 
60 F. read from the plot. 


Table 2 


Comparative changes in surface 
tensions effects of E. P. Bases 


Rise 
Material % used in C.M. 

Bright Stock ............ — 8.09 
Bes 2 00h ch Chu eer 2.4 5.22 
Bee) Gish att sola dedh pees 1.5 6.39 
eo siren ovine deren 2.4 4.64 
RIE “ie cciclgrnbice Pers 4.8 2.26 
EN eee SRE LE 2.4 3.55 
Bem eaten ene 2.4 5.81 
es ror nee ERE r se 24 7.01 
5 Re CPR ER OTN eRe 2.4 6.56 
BR Es ae sok Sin alh dole gamete 2.4 6.08 
RR REESE Teen PRURER Ae 3:4 7.60 
HOS iss 2.4 6.01 
Base Scdeeass aroma 2.4 6:3 
Ds 6, Oi Soest oaec sans 2.4 6.61 
Distilled Water ...... 4.07 

Any vapor pressure of the ma- 

terials worked with was not 


taken into consideration, but 

with possibly three exceptions, 

the vapor pressure is very low. 
Conclusions 

As a result of this work we 

can conclude that E. P. bases, of 

the types tried, do decrease the 


surface tension of lubricating 
oils. Further, when coupled 


with experiments where the sur- 
face tension was changed by 
the addition of vegetable oils, it 
is evident that such lowering of 
surface tension is decidedly 
helpful in maintaining a film of 
lubricant on bearing surfaces. 
Also, it is shown that for this 
series E. P. bases containing 
sulfur lower the surface tension. 
more than equal quantities of 
chlorinated compounds. 
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Faber in Oil City 

OIL CITY—Jan Faber, Con- 
tinental-European representa- 
tive of James B. Berry Son’s Co. 
is now at the company’s home 
office here on his annual trip to 
the United States. Mr. Faber 
expects to be here for several 
weeks. 
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ADVERTISING PAG BS REMOVRD 


Color Stability Test Standardized 


In Universal's 


S A reproducible test of 
color stability of gasoline, 
exposure to a carbon are 

burning ‘‘sunshine’”’ carbons us- 
ing 60 amperes at 50 volts alter- 
nating current is recom- 
mended** by C. D. Lowry, Jr.,* 
M. A. Smith*, and G. B. Mur- 
phy*. In their tests at Chicago, 
40 minutes’ exposure at one foot 
distance from the are was equiv- 
alent, in the change in color pro- 
duced, to a two-hour exposure to 
brightest summer sun when the 
samples were in glass bottles. 

Further change in color is 
usually slow after this time, it 
is said. Further acceleration 
and nearly as accurate results 
may be obtained by using a 15- 
minute exposure in a quartz 
container or 25 minutes in one 
of Corex D. 


The standard of reference for 
the arc test was the color drop 
of gasoline when exposed to the 
average brightest summer sun 
as determined by a series of 
tests. The effect of the light 
treatment was at first a fairly 
rapid acquiring of color (which 
might be preceded by a short in- 
duction period). After this ini- 
tial stage, which usually lasted 
considerably less than two 
hours, the rate of drop in color 
was much less except when a 
quartz container was used. 


Temperature variations were 
found to have no effect on color 
except as due to the loss of light 
ends which was appreciable 
when the bottles became warm. 
The bottles were usually cooled 
by a water jacket during expo- 
sure. 

The light source was a flame- 
type carbon arc, type C3A of the 

Yational Carbon Co., the ecar- 
bons being fed automatically by 
an electric motor. Much of the 
work was done with the lamp as 
purchased, with satisfactory re- 
sults. However, the changing 
of the arc flame from one pair of 
carbons to the other during the 
period of exposure produced a 

**Ind. Eng. Chem., Anal. Ed., May 15, 
1935. 

*Universal Oil Products Co., Chicago. 
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Laboratories 


lack of uniformity which was 
felt to be undesirable and one 
pair was removed and the other 
placed in the exact center of the 
frame. 


The samples were placed in 
slots in the lamp housing in such 
a manner that no shadow of the 
are guide rods could fall upon 
them. The apparatus was con- 
nected to a suction line which 
served to create a draft, cooling 
it and carrying off the gases pro- 
duced. 


Texas Refinery Planned 


POINT ISABEL, Texas—<Ac- 
cording to a current announce- 
ment, G. L. Rowsey plans to 
erect a 5000-barrel refinery at 
this Gulf Coast point with con- 


struction starting in the near 
future. 

The refinery, according to the 
report, will receive crude 
through an _  85-mile_ pipeline 
running from Sam Fordyee fie!d 
to the plant. The pipeline con- 
struction is expected to start im- 
mediately. 

It is understood that those in- 
terested in the pipe line are T. 
Frank Murchison and E. M. 
Closuit, of the Texas State Oil 
Co. The projects will cost 
about $500,000. 


Airport Gasoline Taxable 


WASHINGTON, Aug. 1. — 
Sales of gasoline and lubricating 
oils to airports operated by 
states, counties or cities are sub- 
ject to the federal tax according 
to a ruling by the Bureau of In- 
ternal Revenue made to the 
National Petroleum Association. 
The operation of an airport is 
ruled to be not an essential 
governmental function even 
though the port might not be 
used for commercial purposes. 

The bureau also ruled that 
gasoline purchased by federal 
land banks is taxable. 


Engineers Adopt E. P. Lube Standards 


HE committee on Standards for Extreme Pressure Lubricants 
of the American Society of Lubrication Engineers, Cincinnati, 
has adopted the following tentative standards for extreme pres- 
sure transmission and differential gear lubricants, to be effec- 


tive as of May 1, 1935. 


Pressure 

A.S.L.E. Official To Be Viscosity Pour Resistance 

Standard Trade Used Limits Point Lbs. per sq. 

Number: Name In S.U. 210 F.. max. Color’ inch’ min. 

l EP. Ne: tS Summer 160-300 45 yreen 50,000 
2 oA aie Winter 80-159 20 green 50,000 
3 ee we Summer 160-300 45 green 35,000 
4 el ae Winter 80-159 20 yreen 35,000 
5 Ee, ae Summer 160-300 45 green 20,000 
6 Pe eee Winter 80-159 20 green 20,000 
7 eT. eo Summer 160-300 45 green 12,000 
§ EP. “4W Winter 80-159 20 green 12,000 
gy os ae a Summer 160-300 25 black 20,000 
10 Pie oe Winter 80-159 5 black 20,000 
1] f° Gs Summer 160-300 25 black 12,000 
12 EP GOW Winter 80-159 5 black 12,000 

}-}2 All grades to be free of calcium, sodium, aluminum or metallic scaps. 

1-8 Green color of the mineral oil to be used in the compound must be natural; 
light filtered, dark filtered and filterable steam refined cylinder stock will 
meet the color specification for FE.P. No. 1-4; certain excessive dark green 
cylinder stocks and black oils with a green cast will be unsuited for E.P. 
No. 1-4. 

9-12 Black color includes also certain dark green steam refined cylinder stocks 
and black oils with a green cast. Black oils containing fixed sulphur to be 
preferred over oils to which sulphur has been added. 


The standards, which were published in the society’s official 


publication, Vol. II, Bulletin 59 


, April 20, 1935, are intended to 


elicit criticism and suggestions and as such are subject to annual 


revision. 
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- + Gallonage and Profits - - 


Y SUBJECT is Gallonage 
and Profits, not Gallon- 


age or Profits. There 
has been a good deal written 
and said at different times 


about sacrificing profits for gal- 
lonage or gallonage for profits. 
Like all popular slogans, the 
expression “gallonage or prof 
its’, which indicates that in- 
crease in gallonage is inconsis- 
tent with increase in profit, is 
only partly and to a limited ex- 
tent true. 

We all quite properly want to 
do a bigger business. We all 
know that if we enlarge our 
gallonage we increase the di- 
visor applicable to our overhead 
and fixed charges and reduce 
our unit costs of marketing. 
Furthermore, no one can indefi 
nitely maintain a price higher 
than that of his competitors and 
continue to stay in business. 
There can be no profit where 
there is no volume. Profits can 
be sacrificed for gallonage and 
have at times during the last 
ten years been ruthlessly pushed 
aside for increased business. 

Like most everything else in 
life, there is a happy mean and 
balance. If too much weight is 
placed upon the profit side of 
the scale, volume diminishes 
and profits eventually disappear. 
On the other hand, too much 
emphasis upon volume always 
leads to unwarranted price cut- 
ting and concessions, and profits 
again disappear. After all, men 
engage in business for the pur- 
pose of making a profit and not 
to see how busy they can be. 

The principal causes of an 
unbalanced relationship  be- 
tween the volume and profits of 
any business arise from price 
and other concessions, which, in 
the last analysis, are price mat- 
ters. We have heard a good 
deal in the last few years about 
price cutters and chiselers and 
here again it might be well to 
pause for a moment to consider 
the matter of prices generally. 

Under a competitive system, 
such as ours, prices should 
basically depend upon the law 
of supply and demand and 
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should in turn control both sup- 
ply and demand. If the farmer 
raises too much wheat, the price 
of wheat drops to a point below 
the cost of its production on the 
poorer class of lands. The over- 
production is accordingly cur- 
tailed and the price eventually 
rights itself. If, on the other 
hand, the price of wheat is high, 
it not only encourages addition- 
al production but tends to cur 
tail the consumption of wheat 
in favor of other food stuffs and 
a balance is again eventually ar- 
rived at. 

The same thing is true of cop- 
per, coal, oil, gasoline, or any 
other commodity. The whole 
object of industry, however, 
is constantly to improve the 
quality of goods and to lower 
prices. Low prices, instead of 
being a vice, are the crowning 
merit and control valve of our 
industrial system. 

During the last 50 years un- 
der the competitive system pre- 
vailing in this country, we have 
constantly improved quality and 
reduced prices. Lower prices 
increase the volume of sales and 
distribution and raise the stand- 
ards of living of the entire pop- 





Price Leadership Necessary 


You can't fix prices at a town 
meeting. The job would never get 
done and the meeting would break 
up in a row. Some major com- 
pany has to be the price leader. 

Such is the conclusion of W. H. 
Ferguson, vice-president of Con- 
tinental Oil Co. He pointed out 
to Colorado marketers that Con- 
tinental markets in 40 states and is 
the market leader in only a few. 
In other states it invariably fol- 
lows some other major company. 
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ulation. The automobile busi- 
ness is an outstanding example. 

We would not have 24 million 
automobiles in this country if 
the minimum price of a good car 
was $2000 and we would not be 
consuming the production of a 
billion barrels of crude. oil 
every year if gasoline was 50 
cents a gallon. The same thing 
is true of almost everything we 
eat or use or wear. 

The oil industry has made its 
full contribution to our indus- 
trial progress along this line. 
The quality of gasoline and lu- 
bricating oils has been constant- 
ly improved and the price ex- 


clusive of state and _ federal 
taxes has been constantly re- 
duced. The average retail price 


of gasoline today all over the 
U.S., exclusive of state and fed- 
eral taxes, is less than 14 cents 
per gallon. In relation to the 
price level ten years ago, gaso- 
line is the lowest priced item 
on the commodity index today. 

This has resulted from enor- 
mous improvements in refining 
technique, the lowering of trans- 
portation costs through pipeline 
and motor transportation, and 
through the improved geologi- 
cal and drilling methods of the 
producing branch of the oil 
business in spite of the necessity 
of going to constantly increas- 
ing depths for our supply of raw 
material. 

Even in the marketing end of 
the business in spite of the un- 
warranted increase in retail out- 
lets and other marketing facili- 
ties, I am inclined to think that 
the amount paid by the public 
for the cost of distribution when 
service is considered, is substan- 
tially lower than it was 15 or 
20 years ago. High prices in 
themselves can never be a Vir- 
tue in any business, and in the 
oil business it should be and is 
the constant aim of the entire 
industry to improve the quality 
and lower the price. 

What then is the difference 
between low prices based upon 
improved methods and greater 
efficiency and the type of low 
prices which we universally con- 
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This New Prest-O- Lite 
Group | Size 
51 PLATES 
(17 plates per cell) 


110 AMPERE HOURS 
134 AMPS. for 20 MINUTES 
3.7 MINUTES at ZERO F. 
Rubberib Separators 
Hard Rubber Case 


Convenience and longer life of the 
exclusive HiLevel principle 


Retails $ 1 245 
for only e exchange 
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battery message will be told 


Prest-O-Lite offers the battery dealer a sensational new 


battery and backs it with national and local advertising 


that will make sales—make more money for dealers. 


— are in the battery business 
to make money. To do that you 
must have a battery that will sell 

-in quantity —at a profit. 

The new Prest-O-Lite HiLevel 
fully and exactly meets that impor- 
tant requirement. 

Totally different in principle and 
construction, it combines extra 


plates, extra power and reserve 


capacity with the convenience of 


requiring water only 3 times a year 
in quality, life, performance, truly 


a first-line battery. 


PREST-O-LITE 


Oakland, Calif. 


BATTERY CO., 


Indianapolis, Ind. Toronto, Can 


Priced low, yet with full dealer 
margins preserved, there is real 
money in it for you. 

National magazines, posters, and 
other forms of point-of-sale adver- 
tising will tell Prest-O-Lite’s exclu- 
sive story to the nation. It is your 
advertising. The customers in your 
territory will be ready for your solici- 
tation. Cash in on this battery sell 
ing program by getting in touch with 
the nearest Prest-O-Lite distributor, 
or write the factory direct. Full 


particulars will be sent you. 


INC. 








demn as price cutting and chis- 
eling? The difference, as I see 
it, is quite plain and yields toa 
very simple test. If any deal- 
er or jobber establishes a price 
below that of his competitors 
and which would -be an unprofit- 
able price to him if all of 
his competitors immediately 
dropped their prices to meet his, 
then he is nothing more than 
a price chiseler and no amount 
of evasive argument can make 
him anything else. 


If he cannot stand a test, he 
cannot claim any superior effi- 
ciency in management or meth 
od. He prefers to be a kind of 
business cannibal living off the 
flesh of his competitors. He 
hopes to gain enough time by 
the reluctance of sound business 
men to sell below cost to raid 
their business and build up an 
artificial volume to which he is 
not legitimately entitled and re- 
duce his own marketing costs to 
a point which he hopes will per- 
mit him some profit. 

Consider calmly the history 
of notorious price cutters in the 
oil business. How many of them 
have gotten rich and how many 
of them were who disturbing 
the situation five or ten years 
ago are still in business? On 
the other hand, run over in your 
mind the successful petroleum 
marketers in your community 
today and ask yourself if they 
have built up their businesses 
upon cut prices or price conces- 
sions. The notorious price cut 
ters are nearly always compara- 
tive newcomers in the business 
and before they progress vary 
far they either reform their 
methods, or their methods ex 
terminate them. 

I appreciate that there are 
different types of marketers and 
that no two marketers, even if 
they employ precisely the same 
accounting system, will have 
precisely the same cost of mar 
keting per gallon. There are 
track-side stations and there 
are jobbers who market their 
entire gallonage through their 
own retail outlets and there are 
jobbers with many dealers to 
whom they extend guaranteed 
margins. 

In spite of all these variations 
in method and in cost, the fact 
remains that there is a certain 
price, well within a variation of 
one cent per gallon, below which 
no marketer can go to his ad 
vantage if all of his competitors 
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should immediately meet his 
price. 

The track-side station rarely 
has an advantage of more than 
one-quarter of a cent per gallon 
as against the jobber market- 
ing through his own outlets, and 
if the markets are normal, the 
allowance to dealers varies very 
little from the cost to the jobber 
himself of retail distribution. By 
all means let us have the price 
of gasoline and lubricating oils 
just as low as is consistent with 
a fair margin of profit to 
the efficiently managed 
and conducted units, but 
let every man who is in the 
oil business for the purpose of 
making an honest living and 
participating in one of the great 
basic industries of the country 
ask himself when he cuts his 
competitors’ prices whether he 
is doing so because his superior 
methods and efficiency permit 
him to make money where his 
backward and inefficient com- 
petitors cannot. He may give 
less in quality or service than 
his competitors and while lower 
prices based on inferior quality 
or service are not necessarily il- 
legitimate, they are usually 
pretty well balanced by lower 
volume. 


DO not expect under our exist- 

ing competitive system as the 
result of any argument or effort 
that can be made to see price 
chiseling completely eliminated. 
It could only be eliminated by 
governmental price-fixing ideal- 
ly enforced. I do not believe 
that is possible under federal 
and state statutes and if it were 
possible, I do not believe it 
would be desirable. 

Governmental price-fixing is 
absolutely inconsistent with a 
free competitive system of in- 
dustry. Compulsory prices would 
either have to be profitable or 
unprofitable. If they were un- 
profitable, the industry as a 
whole would be injured and pri- 
vate investments in it ultimate- 
ly lost. 

If the prices fixed were suf- 
ficiently high to guarantee a 
profit to everbody in the busi- 
ness or even to a large percent- 
age, it would cause an unwar- 
ranted flow of new capital into 
all branches of the industry. 
There would be a further over- 
supply of crude oil and new and 
unnecessary refineries and mar- 
keting facilities with the result 





that the government would be 
compelled to immediately adopt 
a system of licensing under 
which no one could enter the 
business without making proof 
that the public was not already 
adequately served with existing 
facilities. The final result would 
be complete nationalization of 
the industry and ultimate gov- 
ernment ownership. 

Price-fixing is consistent only 
with a socialistic form of gov- 
ernment. Whatever the many 
merits of socialism may be, I 
do not think it can be success- 
fully argued that it stimulates 
inventions, new methods, and 
lower prices to the same extent 
as free competition. If 20 years 
ago the government had fixed 
the price of both new and used 
automobiles and had refused to 
permit anybody to enter the 
business without proof that a 
new automobile company was 
necessary, we would not be buy- 
ing the Ford and Chevrolet cars 
of the present day quality at 
present day prices. Under sim- 
ilar control, the price of gaso- 
line to the public today would 
probably be twice as high as it 
is and the volume of business 
drastically reduced. 

What then is the answer to 
price chiseling as distinguished 
from legitimately low prices? 
It lies along the road of educa- 
tion and of co-operation and, 
while at times we may progress 
haltingly along that road, I am 
enough of an optimist to think 
we have made considerable 
progress in the last few years 
and are going to make more in 
the years to come. I think we 
have only seen the beginning of 
voluntary co-operation under 
voluntary codes of business 
practices and that the time will 
come when a chiseler either in 
hours or wages or quality or 
methods or prices will be 
shunned and ostracized by his 
competitors. Public opinion is 
a greater force than criminal 
statutes. It should be ultimate- 
ly possible to put the man ig- 
norant of the simple principles 
of business ethics and practices 
in the same class as the man 
who cheats at baseball or foot- 
ball or cards. Even then we will 
still have chiselers, but they 
will be a despised and insignifi- 
cant minority. 

Marketing practices and 
prices, however, are not pri- 
marily a matter of morals but 
of profits. The education and 
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co-operation which we all need 
is not along Sunday School 
lines but for the purpose rather 
of furthering the _ practices 
which must prevail if our busi- 
nesses are to be sound, stable 
and profitable. 

I make no distinction between 
the so-called major and minor 
companies or individuals. If 
anything the major companies 
have been more guilty in the 
past than their smaller competi- 
tors. Their responsibility should 
be greater because they have 
been entrusted with the man- 
agement of more capital by 
their stockholders. Their pur- 
suit of gallonage regardless of 
profits has at times in the past 
bordered on the insane. 


We are all in the same boat 
and whether we sink or float 
will depend upon our ability to 
navigate through constantly dis- 
turbed and changing waters. If 
every time a squall arises we 
cry to the government for help, 
we may be sure that the goy- 
ernment will ultimately get 
tired of nursing and take over 
the management of the entire 
business. Certainly there is 
enough intelligence in the oil 
industry and enough possibility 
of team play to continue to run 
our own ship. Up to date we 
have succeeded in meeting a 
rapidly increasing demand for 
petroleum products with con- 
stantly improved quality and 
lower prices. No business that 
can do that is impotent, even 
though at times its practices 
and policies should appear to a 
disinterested spectator as thor- 
oughly unintelligent. 

Before leaving the subject of 
prices and price cutting I would 
like to say just a word about 
dealers’ margins and what are 
commonly ealled ‘normal 
prices.’’ The dealer is perhaps 
the most important factor in the 
oil business. There are over 
350,000 retail outlets in the U.S. 
today and it is largely with them 
that the consuming public comes 
into contact. Whether John 
Jones or Frank Smith pays 29 
cents or 22 cents per gallon for 
his gasoline depends upon what 
his dealer charges him for it. All 
other prices are really intra-in- 
dustry prices and do not affect 
the exchange value received by 
the industry as a whole from the 
public for its products and serv- 
ices. 

So long as the dealer knows 
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that no matter what the price to 
the public may be, he will, nev- 
ertheless, enjoy a guaranteed 
margin, the resistance to chaotic 
and subnormal prices is woefully 
weak. With a guaranteed mar- 
gin the dealer can and very fre- 
quently does align himself with 
his customers rather than with 
the industry behind him. For 
years it has been apparent that 
if competition forces prices be- 
low normal levels, the dealer 
should participate in the shrink- 
age as well as the jobber, the re- 
finer, and ultimately the pro- 
ducer. 


EFINERY prices of gasoline 

and the price of crude oil 
have been frequently forced 
down by the retail prices of 
gasoline. When crude oil in Ok- 
lahoma was 22 cents a barrel in 
3933 and gasoline at the re- 
finery was selling for 24 cents a 
gallon, most of the dealers 
throughout the U. S. were en- 
joying their regular guaran- 
teed margins. This does not 
seem to me as it should be. 

I do not begrudge the dealer 
his margin and I am not anxious 
to have him lose simply because 
other branches of the industry 
are losing. It does seem to me, 
however, that his margin should 
contract to some degree when 
prices are subnormal in order to 
produce a proper psychological 
attitude toward cut prices and to 
build up a wall of resistance to 
any collapse of the price struc- 
ture, instead of indifference or 





Chiseler or Public Benefactor? 
Price cutting and chiseling are 
condemned by the industry and 
yet it is the constant aim of the 
industry to reduce its prices and 
improve the quality of its product. 
“What then is the difference be- 
tween low prices based on im 
proved methods and greater effi- 
cieney and the type of low prices 
which we universally condemn as 
price cutting and chiseling?’’ Mr. 
Ferguson asked in his address be- 
fore the Colorado marketers. 

A cut price is justified if the 
operator can make a fair profit at 
the lower price, even though all 
his competitors meet his posting 
immediately, he stated. If his 
profit at the lower price depends 
on gallonage he can wean away 
from competitors who will not 
meet the lower figure, he then is 
a chiseler, Mr. 
cludes. 


Ferguson con 











encouragement. We have had 
situations in this state when 
dealers through their regular 
guaranteed margins were pur- 
chasing below the delivered tank 
car price, leaving to the jobber 
less than nothing for his invest- 
ment and services. Certainly 
that is not sound business, be- 
cause the dealer has at least 
some slight influence on prices 
and should accept some respon- 
sibility for the lower price level. 

What do we mean when we 
talk about prices being normal 
or below normal? Ithink there 
is a good deal of confusion of 
thought and mystery about that. 
It is fundamental in any busi- 
ness that competitors cannot sell 
the same products at a price 
higher than that of a major mar- 
keter having distribution over 
the same area. Consequently, it 
is quite customary, by no means 
new, and not at all confined to 
the oil business, that the major 
marketer in any particular ter- 
ritory posts the basic price, 

No one can successfully sell 
above that price but any one if 
he chooses can sell below it. If 
the price is too high and if a 
sufficient volume of business be- 
gins to move at lower prices, the 
major marketer as a matter of 
business necessity drops his 
price to the lowey level. Until 
he does so, however, it has be- 
come the practice to regard the 
price of the major marketer as 
the normal price for the time be- 
ing. 

Agreements with respect to 
prices cannot legally be made 
under our system of federal and 
state anti-trust laws. If there 
were no anti-trust laws, agree- 
ments in advance as to prices 
would nevertheless be impos- 
sible. Imagine for a moment 
hiring a hall and inviting all of 
the marketers in the state of 
Colorado to attend a convention 
in order to determine what the 
normal price of gasoline should 
be. No unanimity would ever 
result and the meeting would 
break up with bitterness, recrmi- 
nation, and in some instances, | 
have no doubt, physical violence. 

The only orderly way to estab- 
lish a normal market is for the 
major marketer openly to post 
the prices at which he proposes 
to sell his products. Nobody is 
bound to sell at those prices but 
the industry at least has a yard 
stick and standard to go by. No 
single marketer should hastily 








deviate from such a normal price 
because many considerations not 
known to him may have entered 
into the establishment of such 
prices. If he hastily ignores 
them he will frequently find that 
he will regret it a few days later. 

Prices in any state must bear 
some proper relationship to the 
prices in adjoining states, There 
are many factors such as the 
control of crude oil production, 
inventories of crude and refined 
products, and the level of com- 
modity prices generally which 
enter into the picture. Whether 
you think the normal price is 
right or wrong, the industry will 
be better off and you will make 
more money in the long run by 
following such prices’ rather 
than for each of you to attempt 
to set up a price of your own. 


It might be said that my re- 
marks in this respect are some- 
what influenced by my connec- 
tion with the company which 
happens to be the major mar- 
keter in Colorado. If Iam so in- 
fluenced, it is wholly unconsci- 
ous because the company of 
which I am an officer does busi- 
ness in 40 different states and 
follows the policy in each terri- 
tory in which it does business 
of the major marketer there. 
The instances in which we have 
been compelled to deviate from 
such prices could easily be 
counted on the fingers of one 
hand usually do not involve the 
price structure as a whole but 
some more local incident. 


We must have some gasoline 
price which we can call normal 
The company charged with the 
duty of posting such a price se- 
verely penalizes itself in the in- 
terest of stability. Such basic 
price can neither legally nor 
practically be fixed by agree- 
ment, conference, or discussion. 
No company seeks the empty 
honor of being a price leader 
and at the same time a target. 
The major marketer, however, 
must accept such responsibility 
because its prices will at least 
be the maximum price even 
though they are not the mini- 
mum prcies. 

I suggest that all of you think 
this matter of normal prices over 
and I believe you will agree with 
me that there is no magical for- 
mula other than the well estab- 
lished practice of regarding the 
major marketer as a price lead- 
er. The only alternative would 


41) 


be a chaos of prices or govern- 
mental price-fixing and I do not 
believe any of us want either. 

Before closing I would like to 
advert to another phase affect- 
ing both gallonage and profits. 
I have in mind the petroleum 
marketers’ code. The code pre- 
scribed for the industry under 
the National Recovery Act no 
longer exists. The industry is 
at present attempting to formu- 
late a voluntary code of market- 
ing practices which will in due 
time be submitted to the Federal 
Trade Commission for its ap- 
proval. I have already indicated 
that I personally think that gov- 
ernmental price-fixing is incon- 
sistent with our competitive 
economic system. I wish, how- 
ever, to make it very plain that 
I strongly favor voluntary busi- 
ness codes relating to practices 
and not to prices. 


HE boundary line between 
practices and prices is some- 


times a shadowy one. AIl- 
most every kind of bad 
business practice is a_ veiled 
price concession. The _ loan- 


ing of pumps and tanks was 
nothing more than a price con- 
cession to the dealer. Rentals 
under Lease and Agency agree- 
ments are price concessions if 
the dealer’s commission is equal 
to the regular retail margin. 
Paving driveways and painting, 
the extension of unusual credits, 
leasing of an outlet at one rental 
and subleasing it at a lower ren- 
tal, and many other things of 
the same character are all price 
concessions. They are, however, 
all bad marketing practices 
which can be legally condemned 
and by voluntary cooperation 
eliminated. In a certain sense 
they are all business narcotics. 
When once started, the dose has 
to be increased continually un- 
til the situation becomes so bad 
that everybody is in favor of 
starting all over again. That 
was true of the loaning of pumps 
and tanks, the giving away of 
premiums, paving of driveways 
and painting buildings, and all 
of the other practices which any 
code will of necessity condemn. 
But above and beyond the let- 
ter of any code I cannot too 
strongly emphasize the impor- 
tance of regular meetings of the 
state and local committees. 
These meetings are not always 
harmonious and can hardly be 
expected to be in an industry 





vibrant with life and highly com- 
petitive. They have, however, 
accomplished what I regard as 
enormous improvements in mar- 
keting methods without refer- 
ence to any of the provisions of 
the code because of the periodic 
liquidation at such meetings of 
misunderstandings of fact and 
all sorts of bitterness and rival- 
ry. 

Most of you men have had oc- 
casion either to serve on or to 
attend meetings of the state or 
local code committees. You 
doubtless frequently leave the 
meeting more or less disgusted 
and are inclined at times to won- 
der whether the time consumed 
is worth while. If, however, you 
will look back over the last two 
or three years and recollect the 
many misunderstandings of fact 
and personal hostilities which 
have been disposed of at such 
meetings and which would oth- 
erwise have been quickly trans- 
lated into price cutting or un- 
sound retaliatory practices, I 
think you will agree with me 
that on balance such meetings 
have been decidedly beneficial. 
I know that they have stimu- 
lated a feeling of comradeship as 
among soldiers fighting in the 
same army. I Know that through 
such meetings there has devel- 
oped a spirit of live and let live. 
I know that many men who have 


been severely condemned and 
harshly talked about have 


through such meetings won the 
confidence of their competitors 
and have had the satisfaction of 
widening their circle of business 
friends to the pleasure and satis- 
faction of themselves and their 
families. 

While we cannot all see eye to 
eye on every question which may 
arise, I think we have all become 
more tolerant of the other man’s 
viewpoint. The marketing of 
petroleum products in the state 
of Colorado is of course not ideal 
and never will be but I ask you 
to sincerely consider whether 
we are not all better off by rea- 
son of the code and code meet- 
ings. We have eliminated 
loaned equipment, we have in- 
culeated a greater respect for 
contracts; free paving and paint- 
ing have gone, or almost gone; 
credit terms are more uniform: 
we are not giving away premi- 
ums and prizes and conducting 
lotteries: and in a variety of 
other ways we know that con- 
ditions have improved. 
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BACKED BY A ‘‘LIVE WIRE’’ 
ADVERTISING CAMPAIGN THAT 
WILL BRING CUSTOMERS IN! 


Striking ads in magazines like the Sat- 
urday Evening Post, Collier’s, Country 
Gentleman carry the record-breaking Elec- 
tro-Pak story right into the homes of 
your customers. Smashing newspaper ads 
to run over your own name — that not 
only sell Electro-Pak to motorists, but sell 
them on the idea of buying from YOU 
—peppy post cards, handbills—and radio 
announcements. And distinctive material 
for windows, walls and counters that 
“clinch” sales — MAKE customers buy. 





TTS HERE! 


New Battery That Smashed Power Records 
All Set To Smash Sales Records For You 








TOP and think of this: One-half the motorists 

in your territory are going to buy a new auto- 
mobile battery this year! Will you sell them? 
You'll certainly be in a better position to if you’re 
stocking this power-house battery—this new Good- 
rich Electro-Pak that showed 20% more power 
in sensational tests. You'll sell them easier if you 
have this money-saving, trouble-saving battery— 
the only one with the Goodrich Power-Saving 
Top Cover and the smartest looking battery on 
the market. 


Plenty of dealers are going to boom battery busi- 
ness — and make juicy profits — with Electro-Pak 
this winter. Don’t you be left out in the cold. Get 
the whole interesting story now. Read the coupon 
— then sign it and get ready to go! 
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SUPER-POWER 
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THE B. F. GOODRICH CO. 
Battery Division, Akron, Ohio. 


I'd like to learn more about The New Goodrich 
Electro-Pak. Without obligating me in any way, please 
send full details. 


NAME 
ADDRESS 
CITY 
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Pigs, Corn, Farm Implements, What Have You? 
Tanner'll Trade for Gasoline or Oil 


WASHINGTON, Iowa 
ARTER between the jobber 
with delinquent farm ac- 
counts and the farmer 
with grain or livestock was a 
common form of exchange a few 
years ago among many local oil 
companies in agricultural re- 
gions. 

What seemed to be, at that 
time, a temporary way out of a 
difficult credit condition has 
been turned by the Washington 
Oil Co. into a permanent feature 
of its operations. 

Collection of delinquent ac- 
counts remains the primary 
function of the company’s sub- 
sidiary for bartering. However, 
other benefits are becoming ap- 
parent, such as a means of com- 
batting price competition in 
selling the farm trade and of 
providing credit for otherwise 
doubtful accounts. 

Washington Oil Co. in the be- 
ginning, like many other job- 
bers, had the first requirement 
for bartering, a long list of de- 
linquent farm accounts. It also 
had the second requirement, a 
member of the firm who is a 
natural trader, who can ap- 
praise property and knows 
where to find a market for 
products purchased. 

Partners in the company are 
R. J. Tanner and Frank Bost- 
wick. Mr. Tanner is the trader, 
and Mr. Bostwick operates the 
oil company. 

Back in 1931 the company 
had more than $11,000 on the 
books in delinquent accounts. 
Farmers had crops and _ live- 
stock, worth little then on the 
market, and were reluctant to 
sell at those prices, but to clear 
accounts deals could be made. 

One of the company’s first 
transactions was on 3000 bush- 
els of corn. It gave the farmers 
20 cents a bushel but, as the 
corn was wet, the farmers re- 
ceived the equivalent of about 
25 cents a bushel. Market price 
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By E. L. Barringer 
N. PB. N. Staff Writer 


of corn was 15 cents. The com- 
pany finally realized 46 cents a 
bushel on the deal. 

From this beginning’ the 
company last year enlarged its 
activities to bartering or trad- 
ing in anything on the farm— 
livestock, grain, machinery or 
what have you. The Washing- 
ton Exchange Co. was formed 
as the bartering subsidiary, and 
operates from three 40-acre 
rented farms. 

The exchange company start- 
ed with a few hundred dollars 
provided by the oil company. 
This fund was to reimburse the 
oil company on deals involving 
delinquent accounts. 


A FARMER, for’ example, 
owed the oil company $75 
for petroleum products. The 
exchange company would take 
farm machinery (or grain or 
livestock) valued at $75 to can- 
cel the oil account. A check for 
$75 then is given the oil com- 
pany by the exchange company 
to settle the farmer’s account. 
The machinery remains the 
property of the exchange com- 
pany to be sold or traded. 

Operations of the exchange 
company now have gone far be- 
yond the simple transaction of 
cleaning up delinquent accounts 
of the oil company. Some trans- 
actions do not involve oil, others 
are a convenience deal for the 
farmer, and others are trades 
on future delivery of petroleum 
products, 

Through contact with farmers 
the exchange company has an 
intimate knowledge of trading 
conditions in the countryside 
around Washington. Such in- 
formation is exceedingly valu- 
able in its business. 


A trade is a trade, involving 
the usual risk of the exchange 
company’s being able to sell the 
products taken for a delinquent 
oil account at a profit but, 
through knowing the farmers’ 
needs, the company reduces 
that risk and can quickly resell 
its assets. 


A farmer may be in the mar- 
ket for 25 bushels of beans. The 
trading company, finding this 
out, scouts around the country, 
finds a farmer with beans owing 
the oil company a bill. The de- 
linquent account is squared on 
a deal in beans, and the beans 
are immediately sold for cash or 
in another trade. 


Mr. Tanner also. attends 
country sales, aside from any 
oil transactions, as a means of 
keeping in touch with what 
farmers are interested in buy- 
ing. 

Trades are not confined en- 
tirely to what the exchange 
company can develop among 
local farmers. In one case the 
company was approached by a 
farmer 35 miles away to nego- 
tiate a deal in pigs. 

“There are more people com- 
ing to our service station now 
asking for Tanner than there 
are customers for. gasoline,” 
Mr. Bostwick commented. 


Many peculiar incidents have 


come from trades. One farmer 
who traded some pigs to clean 
up an oil account thought he put 
one over on Tanner. The farm- 
er, however, did not know that 
on the way back to town, Mr. 
Tanner sold three pigs to the 
farmer’s neighbors, and made 
several dollars profit on each 
pig. 

The exchange company has 
aided the oil company in ob- 
taining better prices for petro- 
leum products in some cases 
where price competition was 
severe. 

In one case, a farmer without 
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financial standing obtained $26 
in credit through trading seven 
tons of hay. The $26 was 
worked off later in oil. Three 
other deals of a similar nature 
last spring resulted in future 
deliveries of $379 worth of 
products by the oil company. 

Trading activities take atten- 
tion off ‘‘discounts,’’ company 
officials believe. If a trade was 
not part of the oil sale the farm- 
er would be looking at offers 
from various companies for a 
discount. When barter is in- 
volved the farmer is watching 
the deal, or establishing a line 
of credit, and not haggling over 
a penny or so off the price. 

The exchange company last 
year sold $8000 worth of prod- 
ucts, this year’s business is com- 
ing along in good shape, and the 
exchange part of the business 
seems to be permanently estab- 
lished. 


Kentucky Jobbers Plan 
To Study New Code 


LOUISVILLE, Ky., Aug. 5.— 
The fall conference of the Ken- 
tucky Petroleum Marketers As- 
sociation will be held at the 
Brown Hotel here Sept. 5, the 
cay following the fifth annual 
golf tournament. It is expected 
that a considerable portion of 
ihe program will be devoted to 
a study of the proposed Federal 
Trade Commission oil code 
which was recently referred to 
the industry by the American 
Petroleum Institute. 

Other plans for the meeting 
are progressing and a large at- 
tendance is expected. The usual 
banquet and fun-fest will con- 
clude the 2-day program. 





St. Louis Market Stable 


ST. LOUIS, Aug. 5.—The 
stabilization work which has 
been carried on in this city over 
the past several months is 
showing its results now in 
stable gasoline retailing condi- 
tions there, particularly as com- 
pared with other larger cities. 
This end has been achieved 
iargely by the oil company 
heads getting promptly into re- 
ports of price cutting and bad 
practice and showing that, in a 
great many cases, these were 
false rumors started with a 
selfish purpose. 
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THEY STOP 
EVAPORATION LOSSES WITH 
WIGGINS PONTOON ROOFS 





ARKETERS on the long coast line of Florida have a great portion 

of their gasoline stocks delivered by water in large shipments. 
This involves storing several months supply, with resulting evapora- 
tion losses. Wiggins Pontoon Roofs have solved this problem for 
many leading companies, as indicated by the typical installations 
above. 

Floating as it does upon the surface of the liquid and forming a 
tight seal against the sides of the tank, the Wiggins Pontoon Roof 
effectively stops both filling and breathing losses. Air is not drawn 
into the tank as it is emptied and poured out laden with valuable 
vapor during refilling. 

Similarly, an ocean breeze, cooling a tank does not cause a rush 
of air into the space above the oil—for there is no space there. Thus 
evaporation losses that would put a staggering burden on distributors 
are practically eliminated. The roof pays for itself in a very short 
time. 

The Wiggins Pontoon roof is used extensively on all types of 
storage tanks. In addition we build the Wiggins Breather Roof for 
standing storage and pressure containers for volatile products. 
Hortonspheroids are built for pressures of 1 to 20 Ibs. per sq. in. and 
Hortonspheres for 20 Ibs. per sq. in. and over. 

Write our nearest office for full information about any unit of 
this complete evaporation prevention line. 


CHICAGO BRIDGE & IRON WORKS 


Cleveland ...2206 Rockefeller Bldg. os 1439 Dailas Athletic Club Bldg. 
Chicago 2125 Old Colony Bldg. Birmingham 1534 N. Fiftieth St. 
New York 3345-165 Broadway Bldg. Houston 2919 Main Street 
Philadelphia. .1614—1700 Walnut St. Bldg. Tulsa 1607 Thompson Bldg. 
Boston 1516 Consolidated Gas Bldg. San Francisco 1060 Rialto Bldg. 
Detroit.... 1513 Lafayette Bldg. Los Angeles 1322 Wm. Fox Bldg. 


Plants in Chicago, Birmingham, and Greenville, Pa. 




















e INDUSTRIAL NAPHTHAS 


By its resourcefulness in creating many original 
naphtha fractions this company has developed many 
new and cost saving applications of petroleum 
solvents to a variety of industrial processes. A 
background of practical experience substantiates 


a position of authority in a specialized field. 






































AMERICAN MINERAL 
SPIRITS CO. 


332 So. Michigan Ave., Chicago, Ill. 










Sales Offices: New York, Boston, Philadelphia, Detroit, Cleveland, Cincinnati, 


Milwaukee, Atlanta, Providence . . . Ocean Terminals: New York, Pensacola 





In Canada: Canadian Mineral Spirits Company, Ltd., Toronto, Montreal, Chatham 
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CLEVELAND, Aug. 5 

ESPITE further’ increases in 

crude runs and a higher rate of 

cracking operations, wholesale 

and retail gasoline markets held their 

good position last week. Consumption 

of motor fuel continued at record high 
levels. 

The high rate of manufacture of gas- 
oline attested to by figures issued by 
the American Petroleum Institute, 
which showed crude runs at the high- 
est rate since 1930, and cracking op- 
erations at a high for 1935 began to 
alarm the more conservative market 
observers. 

They pointed out the threat to the 
industry’s price structure if runs are 
not curtailed in time to keep stocks 
declining as consumption begins to de- 
cline after the summer months. Most 
traders are satisfied with the rate of 
decline in finished motor fuel stocks 

they declined approximately 1,500,- 
000 barrels in the two weeks ended 
July 27—at this time of year, but they 
are aware of the difficulty confronting 
the industry in curtailing crude runs 
and eracking operations. 


Since it takes about a month of re- 
duced operations before wholesale 
markets are affected by the decline in 
offerings, traders believed that refin- 
ery operations should begin to taper 
off by the middle of August. Weekly 
figures on refinery operations, issued 
by the American Petroleum Institute, 
will be watched closely for signs that 
the industry is following a more eco- 
nomic policy of manufacture than it 
has at times in the past. 

The crude market was_ bolstered 
when the Oklahoma and Kansas cor- 
poration commissions announced re- 
ductions in production allowable for 
August. The Oklahoma allowable was 
set 26,606 barrels under the allowable 
for July, and about 24,000 barrels un- 
der the Bureau of Mines’ estimate of 
market demand for August. The Kan- 
sas commission set the Kansas allow- 
able at 15,000 barrels under the July 
figures and 8142 barrels under the 
market demand estimate of the Bu- 
reau of Mines. 

There is now comparatively little 
excess crude oil in most areas, and 
traders generally believe the situation 
is well in hand at the present time. 


August 7, 1935 


Much of the crude being run now, how- 
ever, is being drawn from storage, 
and a continuation of this policy may 
have an adverse effect on the crude 
market later in the year, some market 
observers say. 


It is not believed in some quarters 
that crude stocks will be drawn upon 
for long. Crude stocks are now at the 
lowest point since 1926, and it is main- 
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RETAIL TANK CAR 











Retail index is an average of 50 cities, 
ex-taxr, and tank car is a weighted aver- 
age of 13 wholesale markets for middle 
octane gasoline. The gasoline price in- 
dex this week represents the following 
prices in cents per gallon: 


Date Retail Tank Car 
PRS Gr cian 13.86 5.89 
MONth aBO .....c..ccces- 3.86 5.93 





14.12 5.73 


Year ago 





tained that they are at about normal 
working levels. 

Wholesale markets were generally 
unchanged. Offerings in most refinery 
districts were still pretty much in line 
with demand. Virtually no distress 
material was offered, and prices were 
steady. 

NAtriIONAL PrrROLEUM NEWS’ © gaso- 
line price index, both wholesale and 
retail, was unchanged from the previ- 
ous week. Tank car prices re- 
mained 0.21 cent above the prices pre- 
vailing a year ago while the retail in- 
dex was 0.31 cent below the average 
at this time last year, 

Retail markets were unchanged gen- 
erally. The price advances made July 
25 along the northern Atlantie sea- 
board were well held with one excep- 
tion. At Providence, where prices had 
been returned to normal, some dis- 
tributors did not follow the lead of the 
major companies and prices were cut 
back 2 cents on Aug. 38. 

The spread of third grade gasoline 
in some parts of New Jersey had no 
particular effect on retail markets last 
week. However, it is a_ potential 
threat to service station prices, as 
traders recall that it was the market- 
ing of third grade gasoline that was 
largely responsible for the retail price 
wars in New Jersey last fall. 

Pacific Coast markets remained 
steady despite the growing fear that 
crude prices would be slashed there. 
All branches of the industry were en- 
deavoring to stabilize the crude mar- 
ket. Suppliers of refined oils were 
refusing to reduce prices in order to 
move their supplies. 

U. S. Motor gasoline prices were 
reduced in some parts of the Pennsyl- 
vania market. Refiners in the lower 
districts reduced their quotations to 
meet the prices posted by refiners in 
the upper districts the previous week. 

The lubricating oil market remained 
firm. Inventories of bright stock and 
neutral oils remained in good shape 
both in the Mid-Continent and in 
Pennsylvania. Contract shipments 
were responsible for the bulk of move- 
ment in both areas. 

There was some increase in move- 
ment of wax last week. Some sup- 
pliers of white scale wax reduced their 
prices to meet buyers’ bids and several 
sales were made. 
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Chicago 


Gasoline At Five-Year High 
CHICAGO, Aug. 3 
ULY set a new high five-year mark 
J for gasoline prices in the middle 
west. A check of gasoline prices pre- 
vailing over the past five years re- 
veals that the Mid-Western market 
entered August of this year at higher 
prices, and in a relatively more stable 
position than since August 1930. 


The market the first half of 1935 
presented many diversified features. 
The first five months the industry was 
under the domination of federal 
authority through the petroleum code. 
The first four or five months also were 
a period of extremely slow buying, and 
it was mainly the active buying by 
large companies in the open market 
which kept prices from _ suffering 
seriously during this period of slack 
consumption. Weather conditions the 
first four or five months were ex- 
tremely unfavorable, both for the use 
of gasoline and kerosine. Farming 
operations were reported seriously de- 
layed. 

The last of May the Supreme Court 
sounded the death knell of federal 
domination over the industry, when it 
ruled that provisions of federal codes 
were unconstitutional. This was at 
the time the industry was entering the 
heavy gasoline consuming’ season. 
There were doubts expressed that oil 
markets could withstand the effects 
of this decision. That the gasoline 
market has withstood it is answered 
by the fact that prices in the Mid- 
Western tank car market were 0.125 
cent higher at the beginning of 
August than they were May 27, when 
the code was killed. 


The large-company buying which 
has been instrumental in keeping 
from the market any pressing surplus, 
and the fact that the Federal Tender 
Board, operating under the Connally 
‘‘hot’’ oil law, was effectively curbing 
shipments of East Texas products, 
were the main factors in the steady 
market prices for gasoline which have 
ruled since early in June. 


Gasoline consumption the _ past 
several weeks has been reported good 
in virtually all quarters of the mar- 
ket. Many orders which have been 
placed recently specified rush _ ship- 
ment, which indicated that jobbers 
were working on low inventories. In 
the face of the steady market and 
good consumption, the reason for job- 
bers working on low storage was quite 
unexplainable. Some reports were 
that buyers were hesitant to tie up 
capital in inventory at present prices, 
and for that reason may have been 
trading on a hand-to-mouth basis. 


As East Texas remains closed, at 
least as a liberal source of supply for 
Chicago traders, some resellers have 
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reported difficulty obtaining gasoline. 
Early in the week several Chicago 
traders were reported scouring the 
market for gasoline that was enroute 
to apply on commitments. 

Late in the week ended Aug. 3 re- 
ports that large companies were shad- 
ing gasoline prices were heard. While 
these reports seemingly were gaining 
momentum among Chicago sellers, a 
thorough check revealed that only an 
occasional car was being offered under 
the general market and in most in- 
stances these were distress offerings. 

Kerosine was 0.125 cent higher at 
the end of the week. While movement 
of this commodity, at best, was only 
fair, several refiners reported they had 
retired from the market for the 
present on account of depleted stocks. 
Resellers reported their buying prices 
had been advanced in most quarters 
to a minimum of 3.125 cents, f.o.b. 
Group 3, for resale. 

Many sellers reported that the 
present tight condition of kerosine 
was only temporary, and that several 
weeks hence this commodity would 
again indicate a freer position. 


E. adterzn 


Market Steady 
NEW YORK, Aug. 3 

HE eastern retail gasoline market 
| fpnetncrses a steady front in the 
week ended Aug. 3. There was only 
one district where prices were un- 
settled. 

The retail advances made July 25 
in New York and the New England 
states were being maintained, traders 
reported, and the feeling generally 
prevailed that this condition should 
continue, at least during August and 
September. The western New York 
state situation remained unfavorable, 
although some factors said they were 
hopeful of getting this straightened 
out before long. Others, however, said 
they saw little likelihood of this be- 
ing done as the trouble in that area 
was one of long duration and prob- 
ably would continue. 

The spread of third-grade gasoline 
in the southern New Jersey area 
caused some uneasiness, but traders 
generally were inclined to discount 
this factor as being much of a dis- 
turber in the market at present, 

Tank car and barge gasoline mar- 
kets remained in good shape, distrib- 
utors and suppliers said, with practi- 
cally no reports of price shading. 
Traders generally said that as long as 
the retail market retains its present 
position, and the Gulf market con- 
tinues free of distress gasoline, there 
should be no break in the terminal 
gasoline markets. 

Some traders said they were ex- 
pecting higher tank car. gasoline 
prices during August. Others _in- 





clined to the opinion that the present 
setup was one which should not be 
disturbed. It was pointed out that 
jobbers in the New York City area 
now had a margin of around 8 cents 
a gallon, although it was consider- 
ably less than that at most other 
points. 

Kerosine buying remained light, 
with practically all suppliers continu- 
ing to quote unchanged prices. 


Coastal 


Buying Activity Varied 

NEW YORK, Aug. 3 

ULK gasoline markets at the Gulf 

Coast started the week of July 29 

to Aug. 3 with several inquiries going 

the rounds. They quieted down con- 

siderably around the middle of the 

week, only to have more _ interest 
shown as the week ended. 

The activity early in the week re- 
sulted from inquiries by two foreign 
buyers for cargoes of gasoline and one 
from a domestic buyer for coastwise 
shipment. However, the two foreign 
buyers apparently withdrew after re- 
ceiving bids, while the’ domestic 
transaction was still open as the week 
ended. 

Late in the week two American 
companies were reported inquiring for 
a cargo each for foreign shipment. 
One inquiry called for a full cargo of 
gasoline and the other for a mixed 
cargo of gasoline, kerosine and gas oil. 
At last reports neither of these in- 
quiries had resulted in a sale. 

Quotations on the inquiries received 
early in the week ended Aug. 3 were 
at prices 0.125 cent lower than had 
prevailed previously. 

Reports that Roumanian refiners 
were beginning to take more interest 
in the market were heard. Although 
Roumanian prices apparently were 
being lowered from their peak of 
about a month ago, they still seemed 
to be out of line with those being 
quoted by American suppliers. 

More interest was being shown in 
the Gulf market for kerosine for coast- 
wise shipment. So far, this interest 
has mostly taken the form of sounding 
out the market for future delivery, 
but some inquiries were also going the 
rounds for kerosine for prompt ship- 
ment. Some suppliers contended that 
4 cents was the bottom for 41-43 w.w. 
kerosine, but others indicated that 
3.875 cents still was in line for mate- 
rial for August loading. 

Grade C bunker oil continued to lag 
and lower prices again were in 
evidence. Reports were current that 
three cargoes of this grade of fuel 
had been purchased this week, but 
these could not be confirmed. The 
general run of quotations on this prod- 
uct were $0.70 to $0.75 as the week 
ended. 
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Mid. C, ontinent 


Natural Gasoline Active 
TULSA, Aug. 3 
ATURAL gasoline and _ kerosine 
N vied for the spotlight in the 
Mid-Continent the week ended Aug. 
3. Improvement was noted in both 
commodities, resulting in substantial 
gains in statistical position and in 
price. Improvement in the natural 
market possibly was the more spec- 
tacular, since factors governing it 
were more drastic. Kerosine, never- 
theless, gained considerable headway 
during the week and was well on its 
way toward a more stable market 
structure. 

The highlight in the natural gaso- 
jine market was the curtailment of 
production in the Panhandle begin- 
ning Aug. 1. Curtailment in this field 
came about when the Texas Railroad 
Commission issued its order under the 
recently-enacted Panhandle anti-gas 
waste law. Coupled with curtailed 
production in the Panhandle will be a 
slight reduction in natural output in 
the Seminole field. This reduction will 
be the result of extension of prora- 
tion to sections in Seminole heretofore 
on a ‘190 per cent’ basis. While not 
at all drastie or far reaching, the 
Seminole reduction will reduce avail- 
able supplies in a district that already 
fj unable to supply current demand. 

In the past week or two Mid-Con- 
tinent refiners have been ordering out 
more natural than usual. It is being 
used to pep up motor fuel that is taken 
out of storage and shipped on regular 
commitments. Observers are of the 
opinion this buying will continue for 
some time. 

Reduced supplies and _ increased 
demand for natural gasoline resulted 
in prices advances of 0.125 to 0.25 
cent the past week. One large buyer 
was seeking all Texas natural, both 
26-70 and lower vapor_ pressure 
grades, on the basis of 3.25 cents for 
Grade 26-70. Oklahoma refiners were 
ordering out Grade 26-70 at 3.25 
cents. 

Improvement in the kerosine mar- 
ket came as a surprise to many Mid- 
Continent refiners. For the past few 
weeks it has been rocking along in 
status quo. The past week demand im- 
proved to the extent that refiners 
again took an active interest in this 
commodity. Several refiners were 
short and when they entered the open 
market to supply this deficiency, they 
found little available. 

The present favorable position of 
kerosine may be traced back to last 
winter, Throughout most of the win- 
ter, available stocks were at low level. 
The sale of special tractor fuel during 
the late winter and spring precluded 
storage of usual amounts for spring 
consumption. During this period, ex- 
ort orders in East Texas and later in 
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Oklahoma, made further inroads into 
storage. Stocks have remained con- 
sistently low since then. 

Two factors have brought to the 
foreground the unusual tightness of 
kerosine at present. East Texas has 
been an important depot of supply 
both for export and domestic ship- 
ment. But in the past few weeks this 
supply, for interstate shipment at 
least, has been reduced considerably 
as a result of strict enforcement of 
the Connally “hot’’ oil law. 

To be taken into consideration also, 
is the activity in East Texas kerosine 
for shipment to the Gulf. Over the 
past few weeks available supplies in 
that district have been absorbed by 
export and coastwise buyers, thus 
leaving little East Texas kerosine 
available for northern shipment. 

Prices of kerosine in most districts 
were 0.125 cent higher. Further ad- 
vances were being made by some re- 
finers effective Aug. 5. 

Gasoline prices in most Mid-Con- 
tinent districts have held at present 
levels for a period of more than one 
month. Such a condition has not exist- 
ed for several years. 

Over the past few months, gasoline 
markets have been seeking a level 
that would be in line with present 
crude prices. Evidently they have 
found that level. At that level, jobbers 
and resale accounts have been order- 
ing out larger quantities of gasoline. 

Consumption is now at its peak, 
according to most traders, and is ab- 
sorbing current production and in 
some cases accounting for reductions 
in gasoline storage. Most observers 
indicated that present prices would 
continue to hold. 

Lubricating oils were in good posi- 
tion and there was little fluctuation 
in prices. Some reports indicated that 
a small amount of 600 steam refined 
stock was accumulating in one Okla- 
homa district. Low-priced offerings by 
cne refiner were heard as a result of 
the accumulation, but confirmation 
was lacking. 
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Scale Buying Increases 

NEW YORK, Aug. 3.—Scale waxes 
were a little more active in the week 
ended Aug. 3, although buying still 
was not of large proportions. Prices 
for 122-124 white scale were slightly 
lower in several quarters, this grade 
being offered at 1.95 cents a pound. 
Other suppliers maintained their 
former prices which ranged up to 
2.125 cents on this grade. 

Demand for the fully refined waxes 
remained fair. Suppliers said move- 
ment continued heavy enough to pre- 
vent any piling up of these grades in 
storage. No changes were reported in 
prices. 





C california 


Markets Generally Steady 
LOS ANGELES, Aug. 2 

ACIFIC COAST petroleum markets 

continued steady the past week, 
notwithstanding uncertainty as to the 
maintenance of crude oil prices. Con- 
tributing factors to this steadiness 
were the concerted efforts of all 
branches of the industry to re-estab- 
lish some form of crude control and 
the refusal of suppliers to be stam- 
peded into making price reductions by 
reports that the market structure was 
crumbling. 

A notable increase was reported in 
the number of inquiries received but 
most of these were of an exploratory 
character and evidently based on the 
supposition that large excess supplies 
of gasoline, as well as other refined 
products, were unable to find a market 
and could be picked up at bargain 
prices. Marketing officials of major 
companies and jobbers agreed that no 
large stocks of distress products ex- 
isted on the west coast and that no 
spot sales were made at prices that 
would put these commodities into 
eastern markets below Gulf Coast 
quotations. 

For 53-55 U. S. Motor, suppliers 
were not inclined to consider anything 
less than 4.75 cents a gallon, in eargo 
lots, f.o.b. Los Angeles harbor. For 
400 e.p. blend, 65 octane and above, 
they were asking 5.25 cents a gallon. 

Pacific Coast seaboard markets 
were also affected by restrictive im- 
port regulations imposed by Manchu- 
kuo and other Oriental countries. 
Suppliers that formerly sold largely in 
those markets were dissatisfied with 
present conditions and their attitude 
influenced other exporters to take a 
similar stand. 


No important changes were made in 
wholesale and retail gasoline prices in 
local markets. Disturbed conditions 
showed a tendency to spread to areas 
that had previously been unaffected, 
but the movement did not gain any 
momentum. In the Los’ Angeles 
Basin, tank wagon quotations on in- 
dependent competitive brands were 
fractionally lower and there was con- 
siderable open rebafing at the pump. 
Leading independent refiners that had 
been posting a tank wagon price of 
9.5 cents a gallon reduced quotations 
to 9.25 or, occasionally, to 9 cents a 
gallon, inclusive of 4 cents tax. At 
smaller plants in the Basin area, 
competitive brands were offered at 
8.75 cents a gallon at the rack. 

No changes were recorded in fuel oil 
quotations. Prices for major company 
products were firm at 95 cents a bar- 
rel, f.o.b. Los Angeles Basin refineries. 
Quotations at independent plants in 
the same area were irregular at from 
60 to 65 cents a barrel. 
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Thousands of other retail outlets 
additional profits! 


FROM EVERY SECTION 
DEALERS REPORT THAT 


WITH THE NEW SCHRADER 
PERSONAL POCKET DISPLAY 





FOR BOOSTING DUBLCHEK SALES 


@ A Philadelphia dealer reports that 
he sold 147 Schrader Dublcheks in a 
nine-day period using the new Personal 
Display. 


@ A Salt Lake City dealer received his 
Dublehek Display Tubes just before 
noon and by night he had sold 54 
Dublchek Caps, with five men wearing 
the display. 


@ A Findlay, Ohio, dealer reports that 
during the first hour he wore the 
display he sold two sets of Dublcheks. 


@ Another Pennsylvania dealer reports 
having sold 178 Dubleheks in nine 
days using the Personal Display. 


are enjoying these extra sales—and 


Have you sent for your Display?* 


This merchandising unit is a_trans- 
parent unbreakable tube—with pocket 
clip and eye-catching display disc 


for displaying five Dublchek Caps. 









ye. Ci, © esses : 
five displ ling , — Box 240, 


i a, 
SCHRADER: 
Brookly™ * : 


Clips to outside of coat like a pen. 


Yours for the asking—but ask now! 


Schrader Dublchek is the tire-valve 
cap that is aflixed permanently, can’t 
be lost and enables fast tire testing and 


inflating right through the cap. 


Schrader 


Reg. U. S. Pat. Off. 


A. SCHRADER’S SON 


Division of Scovill Manufacturing Company, 
Incorporated 


BROOKLYN, N. Y. 





Everything in Petroleum Products 
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oa. Direct shipments from Pennsylvania and 


Mid-Continent Fields 


REFINERS MARKETING CO., LTD. 
555 So. Flower Street, Los Angeles, Calif., Phone Michigan 3424 


BULK STORAGE AT LOS ANGELES HARBOR AND OAKLAND, CALIFORNIA 
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Gasoline Lower 


CLEVELAND, Aug. 5 
HE western Pennsylvania refinery 
Case was unsettled the week 
ended Aug. 5, due largely to the un- 
certainty over the price of gasoline 
and kerosine, With the price of these 
products lower, buyers were hesitant 
to make commitments for more than 
their minimum’ requirements. Other 
items, with the exception of wax, were 
unchanged generally. 


Refiners in the lower districts met 
the 0.25-cent cut in U. S. Motor gaso- 
line prices made by Bradford-Warren 
district refiners the previous week, 
The 60 and 65 octane grades were re- 
duced 0.125-cent generally throughout 
the field. 

As the week ended, refiners gen- 
erally were holding their U. S. Motor 
for 5.75 cents. Several of them, in 
need of relief, were anticipating some 
fairly large buying orders which would 
take virtually all excess offerings from 
the market. 


The position of kerosine also was 
rather shaky. Jobber demand was 
pretty much at a standstill, due to the 
normal seasonal decline in consump- 
tion. Some market observers reported 
that kerosine from. other districts, 
particularly Michigan, was coming into 
some parts of the territory and taking 
what little jobber demand there was. 


Fuel oil remained in fair shape de- 
spite the growing belief that prices 
were on the skids. Some 36-40 fuel 
oil was sold for August delivery at 
slightly under current prices, but spot 
transactions were, for the most part, 
made at 4.125 to 4.25 cents. 


While open market activity in the 
lubricating oils remained slack, con- 
tract buying continued to absorb vir- 
tually all current production. 


Most of the demand for bright stock 
continued to come from the larger re- 
finers. This demand, together with 
orders for foreign delivery, tended 
to keep inventories at just about 
normal working levels. Despite the 
lack of jobber buying some talk was 
heard about higher prices for bright 
stock. 

While more refiners were building 
up their stocks of neutral oils, the 
reduction in offerings was not re- 
flected in prices. Sellers generally 
were anticipating an increase in buy- 
ing around the end of August. 

Activity in wax continued and some 
sales were reported. Prices paid, how- 
ever, were nearer buyers’ bids than 
refiners’ asking prices. Sales of 124- 
126 A.m.p. wax were made at 1.95 
cents last week. 


NATIONAL PETROLEUM NEWS 
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—REFINERY TANK CAR MARKETS— 


Prices in cents per gallon, tank car lots, except where otherwise noted. Prices are those to domestic jobbers who resell to consumers 
They do not represent inter-refinery sales, or sales for export. Federal, state or municipal taxes not included 


Prices quoted apply on products made from legally produced crude 

















: Gasoline and Naphtha Aug. 5 July 29 July 22 





: Ohio (Quotations of S. O. Ohio. Delivered any point in O 
| U.S. Motor gasoline...... 8 375 R 375 Q 375 
, Aug. 5 July 29 July 22 | Above 65 octane number... 8.625 8.625 &.625 
; Oklahoma | 
48-54, 450 e.p. naphtha.... 4.75 £275 a.35 


| | | Natural Gasoline 


U. S. Motor gasoline, by octane numbers: 

















s 3 a x ww ie 7 e own f, b. Group 3 and Breckenridge represent majority of sales 
62 and below (3rd grade) 4 “ee 4 8/5 4 >. 4 8/5 4 > 4 o/> | ma es shown to blenders on the freight basis shown below, although 
65-/0 octane (regular)... 5.625 eo 5.625- 5.75 5.625 a) 5 shi ; nay originate I ther manufacturing districts, such as East 
land cope CTT ST wer P 7 Texas, Panhandle, Southwest Texas or Kansas). 
60-62, 400 e.p. gasoline.... 4.75 4.875 4.75 4.875 4.75 4.875 ° ‘ , 
| 64-66, 375 e.p. gasoline.... 4.875- 5.00 4.875- 5.00 4.875- 5.00 Sane. Gomme = 7 
68-70, 350-360 e.p. gasoline 5.00 5.125 5.00 — 5.125 §.00 — 5.125 Grade 20-10... ce cece . I. I4D >. aes 3.125 
’ Western Penna. (Quotations and/or sales prices to car unloaders) F.o.b. Breckenridge 
Bradford-Warren: Grade 26-70...... wes 3 95 700 a0 
S2-58 GEPNCRA. ..0.0 6 cccees 5.625— 5.875 5.625- 5.875 5.875- 6.00 
: — : : 
; | California F. o. b. plants Los Angeles basir 
Motor gasoline: ; 75-85, 375-390 ep. { 
U. S. Motor (58-62°)... 5.75 6.00 5.75 6.00 6.00 — 6.125 blending 5 96 5 $0 5 95 5 5 5 a ( 
Minimum 60 octane.... 6.625— 6.75 6.625— 6.75 6.75 = 6.875 
, Minimum 65 octane.... 6.875— 7.00 6.875- 7.00 7.00 — 7.125 
Minimum 70 octane.... oa aaa ; : s 
64-66, 390 e.p. gasoline.... 6.00 — 6.125 6.00 — 6.125 6.25 — 6.375 Kerosine 
98-7 350-360 e.p. gaso . 6.25 6.375 ». 25 — 6.375 ». 50 ».625 | 4 
f 0, 350-360 e.p. gasoline C 5 6. 5¢ 6.62 Wesésae Pana (Ocotat s and for sales prices to ca nee 
eee Bradford-Warren 
Ith : : ~ > _ , a 
| Os x) istricts ‘ ? ne caer 7 — af a 45 w.w. kerosine... a ee $625 $ 5 4.625 4 5 4.625 $ 
52-54 naphtha........... 3 625— 3. 75- Fae Sees 5.875— 6.00_ 46 w.w. kerosine. ; : 4.75 $875 $75 4 875 475 4 875 
L S456 DEDUCRE <6 6c ceccs es yo. 42 5.875 5.875- 6.00 6.00 — 6.125 47 w.w. kerosine # 875—- §.00 4 875-— 5.00 4.87 5 00 
Motor gasoline: tikes a 
U.S. Motor (58-62°).... 5.75 — 5.875 5.875- 6.00 6.00 - 6.125 spies a al alt . . a 
Minimum 60 octane.... 6.625— 6.75 6.625— 6.75 6.75 — 6.875 45 w.w. kerosine. os £.625— 4.75 S43 4.809 4.75 — 4.87 
3 Minimum 65 octane.... 6.875 00 6.875- 7.00 7.00 - 7.125 46 w.w. kerosine...... Sts — 4.063 $.8/5— 5.00 4.875- 5.00 
. Minimum 70 octane.... RE one ae ag as 47 w.w. kerosine... #.875— 5.00 5.00 — §.125 5.00 — 5.125 
64-66, 390 e.p. gasoline. ... 6.00 6.125 6.125- 6.25 6.25 — 6.375 
> 68-70, 350-360 e.p. gasoline 6.25 — 6.375 6.375- 6.50 6.50 — 6.625 Ohio (Quotations of S. O. Ohio. Delivered any point in Ohi 
- GOES tat rawaaceamiad 6.00 6.00 6.00 
California (3c tax to be added to prices if used in state) 
54-58 U. S. Motor, 437 e.p. | Oklahoma 
’ for in-state shipment.... 4.50 5.00 4.50 - 5.00 4.50 - 5.00 | 41-43 w.w. kerosine...... 5 375 2 S06 3.25 3.375 S 3.376 
) 54-58 U. S. Motor, 437 e.p. | 42-44 w.w. kerosine....... 3 50 3 625 . oe ee 3 376. 4.66 
for outside state shipment 4.50 3.90 4.50 5.50 4.50 - 5.50 
y én ane : : : : 
> 58-61, 375-400 e.p. gasoline, 2 Kansas (F. o. b. refinery, Kansas destination) 
P a 4 re » OO 4 a ) a oF es _ £ . p _ £ . . » 
65 octane and above.... 6. Of 7.00 6.00 7.00 6.00 7.00 | 49:43 w.w. kerosine....... 3 60 3.625 3 60 3.625 3.50 3.625 
| 42-44 w.w. kerosine....... 3.625 3.75 3.625 3.75 2 36 2 RIE 
: _ tNorth Texas (F.o.b. Wichita Falls district for shipment to Texas and a L . . wt 
"1 New Mexico destinations; Group 3 prices quoted on northern shipments). | tNorth Texas (F.o.b. Wichita Falls district for shipment to Texas and 
— Ww *xico destinations sroup 3 prices quoted ¢ orthern shipmen 
U. S. Motor gasoline, by octane numbers: | Ne w Mc xico destinations; (¢ p 3 prices qu ted on n rt ern shipmer ts). ; 
62 and below (3rd grade) 4.75 Pe 5 4.75 | 41-43 w.w. kerosine....... 3. 375 3.25 3.25 
t 63-70 octane (regular).. 5.625 5.625 5.625 | 
t PRS Bae Fete eer 4°53 x i et oer eer +East Texas (F.o.b. East Texas refinery for unrestricted shipment) 
0-62, e.p. gasoline.... 75 875 75 - 75 4.75 -— 4.875 2 2 40 2 4 2 19¢ . . . 
> aie, ” aga —— m »w. kerosine 3.25 ) mM — 3.125 
; 64-66, 375 e.p. gasoline.... 4.875- 5.00  4.875- 5.00 4.875- 5.00 | 41-43 w.w. kerosine....... 3.00 - 3.125 3.00 12 
68-70, 350-360 e.p. gasoline 5.00 §.125 5.00 - 5.12 5.00 — 5.125 
North Louisiana (For Louisiana and Arkansas destination) 
O. Kansas (F. o. b. refinery, Kansas destination) 41-43 w.w. kerosine....... ns ay yea 
i ooo — _ gee men - P ‘i - . ? Arkansas (For Arkansas and Louisiana destination) 
62 and below (3rd grade) 5.00 5. ¥25 5.00 — §.125 5.00 — 5.125 41-43 eed 425 4.25 4.25 
a pa ae = ag r ae “i yr. kerosine zZ5 5 
63-70 octane (regular).. 5.875— 6.00 5.875- 6.00 5.875-— 6.00 fee eres. a wa ee é 
7h. ORG OOOVE...«n60.0< es OR ae a Pe 
-62 Pp. g “4 5.00 5 25 5.00 5 25 5 - 5 25 pe ° . . . . 
' 60-62, 400 e.p. gasoline.... 5 5.125 >. A 5.125 5.00 - 5.125 California (F.o.b. California refineries) 
, P : 7 on r 38-40 w.w. kerosine....... 3.50 5.00 3.50 5.00 3.50 - 5.0 
: West Texas and New Mexico (F. 0. b. W. Texas and N. Mex. refinery 38-40 w.w. kerosine... 3. 3 ( 5. 3 5. O¢ 
a for unrestricted shipment) 
h U. S. Motor gasoline, by octane numbers: 
~ Be F . 8: a P 
d 62 and below (3rd grade) 4.75 — 4.875 4.75 -— 4.875 4.75 — 4.875 | Gas and Fuel Oils 
63-70 octane (regular).. §.625-— §.75 5.625- 5.75 §.625— 5.75 
't 71 and above........ Be Ae Vem tteae 9 . gee eae | Ses Western Penna. (Quotations and/or sales prices to car unloaders) 
e Bradford-Warren: 
s tEast Texas (F.o. b. East Texas refinery for unrestricted shipment) S6-G Teel Clbaecé cack cass 4.25 4.375 4.25 4.375 4.25 — 4.375 
t U. S. Motor gasoline, by octane numbers: 
62 and below (3rd grade) 4.625— 4.75 4.625-— 4.75 re ae ay fOther districts: . A P x 
ca d é -O2 »O2 ° | vag : < re S re ¢ 14 aC 
63-70 octane (regular).. jicause  ‘lgdeweweusie >  ‘“emecsrecad | 36-40 fuel Oil. veeeeeeeees #12 $2 4.12 4.2 4.125- 4.2 
Pe Ch @80 GBOVE. 6. kkcccs , ; eigeeg tem, shire neice Not including Pittsburgh. 
60-62, 400 e.p. gasoline.... =4.625~— 4.75 4.625- 4.75 4.625- 4.75 } 
|e Oklahoma (F.o.b. Oklahoma refineries) 
— North Louisiana (For Louisiana and Arkansas destination) Gas oils: 
—_ ; = 3 3 125 3 125 3 ( 3 96 
v U. S. Motor gasoline: No. 1 whit : ae - HE. of ; aa :  # ; ree 
: 62 octane and below.... 5.50 5.50 5.50 N 1 elie a a7 ae wer ey BIE = 
~ 63-70 octane number.... 6.25 6.25 6.25 “ aca 7a a we 5°96 
" ‘ ‘ . £ Gark - J - J Z./ 
71 octane and above.... ....... Uy. G. Ec eseoil.. sc. 7 Se =. 4635 2.50 - 2.625 2.50 — 2.625 
Le Arkansas (For Arkansas and Louisiana destination) Fuel oils: (Prices per barrel of 42 U. S. gallons) 
v- U. S. Motor gasoline: ROEM BOs oe awe ween $1.05 -$1.10 $1.05 -$1.10 $1.10 -$1.15 
n ; 62 octane and below.... 5.50 5.50 5.50 y ) 1,” | IRE Aiea eee epee $1.00 -$1.025 $1.00 -$1.025 $1.00 -$1.05 
63-70 octane number.... 6.25 6.25 6.25 pi iS OS ee : $0.75 -$0.80 $0.75 ~$0.80 $0.75 —$0.80 
4- 71 octane and above.... ee eee re re OR a ee 18-22. ... Sunalene see $0.75 -$0.775 $0.75 -$0.775 $0.75 -$0.775 
mee , ‘ ‘ $0.65 -$0.675 $0.65 -$0.675 $0.65 -$0.675 
5 *Nominal. tRefiners generally receive from 0.25¢ to 0.5¢ per gallon more 14-16.. pen ah oh oy. 80.675 $0.65 -$0.¢ $0.65 -$0.675 
or gasoline and kerosine for local or differential territory shipment. (Continued on next page) 
t 


s August 7, 1935 bs 














en in the various petroleum markets quoted regularly 


. S. gallons. 


in National Petroleum News are compiled by the staff of Platt’s Oilgram, an affiliated daily oil market reporting service. 
are of 42 U 


edition of the Oilgram. 


Prices appearing in each issue of National Petroleum News are the same as those carried in the Monday 
For information regarding the Oilgram daily news and market service write Platt’s Oilgram, Cleveland. 


Barrels 











(Continued from preceding page) 


Aug. 5 July 29 July 22 
Kansas _ (F.o.b. refinery ,Kansas destination) 
No. 1 straw sis : 3.25 3.375 3.25 — 3.375 3.25 -— 3.375 
18-22 fuel oil (per bbl.).... $0.725-$0.75 $0 .725-$0.75 $0.725-$0.75 
40-14 fuel oil (per bbl.).... $0.60 -$0.625 $0.60 -$0.625 $0.60 -$0.65 
North Texas (F.o0.b. Wichita Falls district for shipment to Texas and 
New Mexico; Group 3 prices quoted on northern shipments). 
No. 1 straw 2.875-— 3.00 2.875- 3.00 2.875- 3.00 
No. L white 3.00 3.125 3.00 — 3.125 3.00 — 3.125 
No Boa : 2.75 2.875 2.75 — 2.875 2.75 - 2.875 
U GH. nee 2.50 — 2.625 2.50 -— 2.625 2.50 - 2.625 
24-26 fuel oil (per bbl.).... $0.75 $0.75 $0.75 
18-22 fuel oil (per bbl.).... $0.675-$0.70 $0.675-$0.70 $0.675-$0.70 
ore Texas (F.o.b. West Texas refineries for unrestricted shipment). 
No. 2 *2.75 "2.75 02.75 
18- 93 fuel oil (per boi) Sa $0.65 $0.65 $0.65 


East Texas 


No. 1 white 
No. 2 


5G wae Oil. sc oscecses 


24-26 fuel oi 
20-24 fuel oi 


North Louisiana 


(F.o.b. East Texas refineries for unrestricted shipment). 


*2 875-— 3.00 *2 875- 3.00 *2.75 — 2.875 

*2.625-— 2.75 *2.625- 2.75 *2.625- 2.75 

2.375 2.25 -— 2.375 2.29 = 2.905 

RS Sete ate diite ea $0.60 -$0.625 $0.60 -$0.625 $0.60 -$0.625 
Be eee ea ares ore $0.60 $0.60 $0.60 


(For Louisiana and Arkansas destination). 


No. 2 Ped 3.125- 3.25 3.125- 3.25 3.125- 3.25 
ke Pe ee 2.875— 3.00 2.875-— 3.00 2.875-— 3.00 
20-24 fuel oil............. $1.00 -$1.025 $1.00 -$1.025 $1.00 -$1.025 
46-20 fuel oil............. $0.90 -$0.925 $0.90 -$0.925 $0.90 -$0.925 
40-14 fuel oil............. $0.75 —$0.80 $0.75 -—$0.80 $0.75 -$0.80 
Arkansas (For Arkansas and Louisiana destination) 
oe a ee 3.50 3.50 3.50 
28-30 gas oil, zero. . gid 3.25 3.25 5.35 
20-24 fuel oil (per bbl.).... $0.825-$0.875 $0. 825-$0.875 $0.825-$0.875 
16-20 fuel oil............. $0.725-$0.775 $0.725-$0.775  $0.725-$0.775 
S0-18 feel Oil «.. .occisc.oocc $0.60 -$0.65 $0.60 —$0.65 $0.60 -$0.65 
California 


San Joaquin Valley, per bbl.: 


Grade C fuel oil.......... $0.60 —$0.70 $0.60 -$0.70 $0.60 -$0.70 
Diesel fuel oil............ $1.05 —$1.45 $1.05 —$1.45 $1.05 -—$1.45 
Stove distillate........... $1.25 -$1.85 $1.25 -$1.85 $1.25 -$1.85 
Los Angeles, per bbl.: 

Grade C fuel oil.......... $0.65 —$0.95 $0.65 -$0.95 $0.65 -$0.95 
LS | ree $1.10 —$1.45 $1.10 -$1.45 $1.10 -—$1.45 
Stove distillate........... $1.25 —$1.85 $1.25 -$1.85 $1.25 -$1.85 
San Francisco, per bbl.: 

Grade C fuel oil.......... $1.00 $1.00 $1.00 
ee, $1.68 $1.68 $1.68 
Stove distillate........... $2.10 $2.10 $2.10 


Western Penna. 


Neutral Oils 


(Quotations and/or sales prices to car unloaders) 
Viscous Neutrals (Viscosity at 70° F.) 


200 Vis. (180 at 100°) No. 3 color, 420-425 flash: 


ES Eee 25.50 -—26.00 25.50 -—26 00 25.50 -—26.00 
10 pour test........... 24.50 -25.00 24.50 -25.00 24.50 -25.00 
1D DOUr BO os. i nicees 24.00 —24.50 24.00 -—24.50 24.00 -—24. 


25 pour test 


180 Vis. Ne 


150 Vis. No. 
0 pour te 
10 pour test. 


15 pour te 
25 pour te 


South 
Pale Oils: 


Vis. Color 


100 No. 
200 No. 
300 No. 
500 No. 


750 No. 3- 


1200 No. 
2000 No. 
Red Oils: 
200 No. 
300 No. 
500 No. 
750 No. 
1200 No. 
2000 No. 


Note: 


5 
23.00 —23.50 23.00 -—23.50 23.00 -—23.5 


». 3 color, 410-415 flash: 


25 pour te 


are ae 21.00 —21.50 21.00 -—21.50 21.00 -21.50 

3 color, 400-405 flash: 

oe Cee 20.50 —21.00 20.50 -—21.00 20.50 -21.00 
19.50 —20.00 19.50 -20.00 19.50 -—20.00 

Mieessaxche 19.00 -—19.50 19.00 -19.50 19.00 -19.50 

Wiss ctaiea mas 18.00 —18.50 18.00 -18.50 18.00 -18.50 

Texas (F.o.b. South Texas refineries, for domestic shipment) 


(Viscosity at 100° F.; pour test 0) 


14%4-2%....... 5.00 5.00 5.00 
Sa 7.00 7.00 7.00 
reer 7.50 7.50 7.50 
LS. | 8.50 8.50 8.50 
DOS iisieGp oeiise 9.00 9.00 9.00 
_ eee 9.50 9.50 9.50 
ae 9.75 -10.00 9.75 -10.00 9.75 -10.00 
ee ee 7.00 7.00 7.00 
, eS eee 7.50 7.50 7.50 
BOD <i ebimielei b 8.50 8.50 8.50 
Sea eeer : 9.00 9.00 9.00 
eee 9.50 9.50 9.50 
S er oe 9.75 -10.00 9.75 -10.00 9.75 -10.00 


South Texas red oil prices shown above cover oils with green cast; 


plue cast red oils are slightly lower in some cases. 


Mid-Continent 


(Viscosity at 100° F.; F. o. b. Tulsa basis. 
represent quotations and sales). 


Prices 


0 to 10 Pour Point: 
Wis. Color 


PD ok Sis ning Suda abs §.25 $.25 5.25 
i ee b> 5.75 5.75 
BOOMING. 3. coda cccesce 10.00 10.00 10.00 
*Nominal 
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Neutral Oils (cont’d.) 


{ Aug. 5 
Oe a ee ee 9.50 
BODOG. 3.6. cs Kecaccvaes 11.25 
cs cage ck ie Ee eee 10.75 
BOs De cs cc vaseneus-s 10.25 
ggg ia Te ee 1.75 
I ES oa ecdace «608 oi 20 
\ eames) EE Cee 10.75 
0! oe, oa a a 12.75 
NOG  osivaias sce oan aca ee 
BE INO Divo apc. cwe sss ses 11.75 
eae 9 ee ee 13.75 
ee 5, he mE 13.25 
INO Sic aisi os cccic senna 12.75 
EPPING, Bi Seo sn a's ss xs 14.75 
deg sy OE eee 14.00 
PO AIO, Fs ws 0c icscavees 13.50 
eee + ee ree 15.25 
300—No. 5-6............ be 
15 to 30 Pour Point: 
EE ad's visas 6 Wale aie £75 
RNID crank as coed SOKaS® 5.25 
deat oe PO ere re 9.00 
SOON Ew caaswan cena’ 8.50 
eee 9 ee 10.25 
Samael i. Ee 9.75 
BP FO Se is oocas ceases 9.25 
eee a Ce 10.75 
POO Ses cca cwslee ones 10.25 
amas Le a er ee 9.75 
PIO INOs Suc accas as eceles ji eg 
PEPIN Bo oasivnsc’ cee 11.25 
os, | ae ea a ere 10.75 
BOPMMING. Sia bods eciseas | eg 
op saan a oe, Se ere a2. 29 
ecm i ae 11.75 
mes ere 3.75 
ERs ais a cease ews 13.00 
dime ee eee 12.50 
STN N55 ctenscaw een 14.50 
300—No. 5-6............ 13.00 

Chicago (F.o.b. Chicago refineries) 


Pale Oils, *15 to 30 pour point: 
Vis. — 


60-85—No. 2........... 6 
86-110—No. 2.......... 7 
eee ee eee > 
gees 9, re ere 10 
oi ee eee ll 
hace 5 Ce eae ee 11 
ie, NS a eee 13 
Red Oils, *15 to 30 Pour Point 
eee a 10. 
INO Diaic:s ssie news nares 10. 
REINS Bi 6 se o.4 asus ees 11 
BION. Bass sis ar cdalcenes 12 
AIAG s Bs 666 cnicae adds 13 
POO INOG 9s cb siscceswnaes 14 


-00- 
*Oils with 0 to 10 pour point bring lc higher than above prices. 


July 29 July 22 
9.50 9.50 
11.25 $2.25 
10.75 10.75 
10.25 10.25 
11.75 fs 
£1 95 1.25 
10.75 10.75 
i275 12.75 
12.25 12-35 
11.75 21.75 
13.75 13.75 
13:25 13.25 
12.75 12.75 
14.75 14.75 
14.00 14.00 
13.50 13.50 
15.25 ee 
13.25 13.25 
4.75 4.75 
5.25 5.25 
9.00 9.00 
8.50 8.50 
10.25 10.25 
9.75 9.75 
9.25 9.25 
10.75 10.75 
10.25 10.25 
9:75 9.75 
Bits 11.75 
11.25 11.25 
10.75 10.75 
12.75 12.75 
12.25 12.25 
11.75 11.75 
1375 13.75 
13.00 13.00 
12.50 12.50 
14.50 14.50 
13.00 13.00 

(Vis. at 100° F.) 
6.50 6.50 
7.00 7.00 
9.75 9.75 
10.50 10.50 
1 es: 5 
1.75 11.75 
13.75 £3.75 
10.25 10.25 
10.75 10.75 
gS 11.75 
12.75 12.75 
13.50 13.50 
14.00 14.00 
To obtain 


prices delivered in Chicago, add 0.25c per gal. 


California 
All neutral oils, 


refiners only, excluding federal tax. 


(F.o.b. California refineries; Viscosity at 100° F.) 
11.5¢ per gal. in tank car lots; and 13.5c¢ in iron bbls., to 


Cylinder Stocks 


Mid-Continent (F.o.b. Tulsa basis. Prices represent quotations and sales ) 
Bright Stocks: 
190-200 Vis. at 210° D.... 18.00 18.00 18.00 
150-160 Vis. at 210° D: 
0 to 10 pour test...... 15.00 15.00 15.00 
10 to 25 pour test..... 14.50 14.50 14.50 
25 to 40 pour test..... 14.00 14.00 14.00 
150-160 Vis. at 210° E.... 14.00 14.00 14.00 
120 Vis. at 210° D: 
0 to 10 pour test...... 14.50 14.50 14.50 
10 to 25 pour test...... 14.00 14.00 14.00 
25 to 40 pour test...... 13.50 13.50 13.50 
600 Stm. Rfd. Dark Green 5.50 -— 6.50 5.50 - 6.50 5.50 - 6.50 
600 Stm. Rfd. Olive Green 6.50 — 8.00 6.50 - 8.00 6 + ~ ” aaa 
631 Steam Refined....... 10.00 10.00 
oe) are yr reer 3:25 =~ 9,010 3.25 — 3.375 a pal 375 
Chicago (F.o.b. Chicago district refineries) (Viscosity at 210°) 
Unfiltered Steam Refined: 
on POOP OT COLE jaecanes 9.00 9.00 9.00 
en EOE COREE COE 10.00 10.00 10.00 
errr ree 11.00 11.00 11.00 
Bright stocks, 160 vis. at 210 No. 8 color: 
0 to 10 pour point..... 16.75 16.75 16.75 
15 to 25 pour point..... 16.25 16.25 16.25 
30 to 40 pour point..... 15.75 15.75 15.75 
E filtered Cyl. Stock...... 14.00 14.00 14.00 


(Continued on next page) 
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REFINERY TANK CAR MARKETS 
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Cylinder Stocks (cont’d) Aug. 5 July 29 July 22 




















| Cysnme Whitey 6k ccc ceces 4.625 4.625 4.625 
Light / RSE aS Sees 2.75 2.75 2 75 
Aug. 5 July 29 July 22 ee. 2.50 2.50 2.50 
) ? Ss o] aang dc es o 
Western Penna. (A.S.T.M. tests; quotations and/or sales prices to Reds... ese. eeeeeee eres. 2.00 - 2.12 2.00 = 2.125 2.00 - 2.125 
ar unloaders) W 
600 fd. fil bl : ».50 -10.00 ?.50 -10.00 ?.50 -10.00 ax 
) stm. rid. filterable.... 7.90 - 9.30 -10. 9.50 -10. | ee I 
650 steam refined......... 11.00 -11.50 11.00 -11.50 11.00 -11.50 ae ee Cee peed: Sem ee eee 
ree 12.00 -12.50 12.00 -12.50 12.00 -12.50 122-124 wh. crude scale, ’ ; 
MN igi icuiicuves 17.00 -17.50 17.00 -17.50 17.00 -17.50 ee ee ee 1.95- 2.00 2.10 = 2.15 2.10 - 2.15 
600 Warren E......0...0. 13.00 -13.50 13.00 -13.50 13.00 -13.50 124-126 wh. crude scale, e t 
MS ci cas eekcbene 1.95 2.00 2.15 — 2.20 2.15 - 2.20 
Bright stock, 150-160, vis. at 210°, 540-550 flash, No. 8 color: Oklahoma (Per pound in barrels; in a few instances, per pound in burlap 
10 pour test........... 20.00 -20.50 20.00 -20.50 20.00 -20.50 | ass: f.o-b. Oklahoma refineries) 
Te 19.00 -19.50 19.00 -19.50 19.00 -19.50 124-126 wh. crude scale, 5 : 
5 18.00 —18 50 18.00 -18.50 18.00 -18.50 pe eee eee re 2.00 2.125 2.00 — 2.125 2.00 — 2.125 
oe GUMS UME os i 6dee%s 17.00 -17.50 17.00 -17.50 17.00 -17.50 Chicago (F.o.b. Chicago district refineries, in cents per pound, in bags, 
carload lots. Melting points A.S.T.M. method; add 3° F. to convert into A.m. p.) 
Fully refined: 
Petrolatums Bases cscal ews ice 440-450 4.40-4.50 4.40- 4.50 
J CS: SEC Rr eeere 4.65 — 4.75 4.65 — 4.75 4.65 — 4.75 
Western Penna. (Per pound, in barrels, carload lots, f.o.b. Penna I ie td re 3 4.80 — 4.90 4.80 - 4.90 4.80 — 4.90 
refinery. In tank cars, 0.5¢ per pound less. Quotations are from majority of EC) Sie eee ed *5 20 5.30 5.20 - 5.30 5.20 - 5.30 
petrolatum makers). 7k? eee *5.45 - 5.55 5.45 - 5.55 5.45 — 5.55 
SOG WO kok cceccence 6.625 6.625 6.625 ik 3). | ere ear ee *6 20 6.30 6.20 -— 6.30 6.20 - 6.30 
RN Wee oa cae ew aces 5.625 5.625 5.625 *Same prices quoted in bags or slabs loose 
* 
MID-WESTERN TANK CAR MARKETS 
Following prices are in cents per gallon, except fuel oil in barrels of 42 U. S. gallons, in tank car lots, representing majority of sales 
of products made by Chicago sellers, from legally produced crude to jobbers on Group 3 freight basis, although shipments may 
originate in other South-western or Mid-western refining districts. Prices do not include state or federal taxes. 
4 | . 
Gasoline | Aug. 5 + July 29 f July 22 ; 
| No. 2 dark. 2.625- 2.75  2.625- 2.75. —-2..625- 2.75 
A. S. Motor gasoline: Aug. 5 July 29 July 22 3 2 straw... Reeds chen eeees Bats Pe 5/5 se = af 875 ae | pm 875 
a ee ee ee ee ee - rod - A 
62 or and below (3rd ee 4.975 4.75 4.875 4.75 4.875 No. 4 (pee GOL). ..6006 08 $0.85 —$0.90 $0.85 -—$0.90 $0.85 -$0.90 
og 0) Pree a ee ee ee es  §) ts = . | t CE io z.Ol4 No. 5 Fee $0 625 $0 5 $0.625- 65 0. 5 ( > 
63-70 octane (regular)... 5.50 — 5.75 5.50 — 5.75 5.50 = 5.75 No. 5 (per bbl : 5-00.65 $0.625-30.65 
TROUGEE EEE GUONR ccc adda,  dabetdenceied ~ ueicmmedee) 
COLE, SOD Oe ccscvcesse 4.75 — 4.875 4.75 — 4.875 4.75 -— 4.875 Industrial: 
64- 66, 375 e. 4.875— 5.00 4.875- 5.00 4.875- 5.00 . . ° ‘i 
: e196 ¢ —~ 5195 5 - Na: 4, (pee GEL). wiscicc ce $0.80 —$0.825 $0.80 -$0.825 $0.80 -$0.825 
68- 70, 350- 300 ep. p.. 5.00 — 5.125 5.00 — 5.125 5.00 - 5.125 No. 5. (per bbl.).......... $0. 575-$0 . 60 $0. 575-$0.60 $0.575-$0.60 
F No. 6, (per bbl.).......... $0.50 —$0.525 80 50 80.525 $0.50 -$0.525 
Kerosine | Ue boeseell,......<.+:. 2.25 - 2.375 25 375 2.25 = 2.375 
irae MN ise sed dcecuce ae 6 FRY b 3.325 3.25 3.125— 3.25 
of eee 3.375- 3.50 3.25 — 3.375 3.25 — 3.375 
ae dis iolll in goalies Naphtha and Solvent 
Fuel and Gas Oils Stoddard solvent......... 6.375 6.375 6.375 
ae V. M. & P. naphtha...... 6.875 6.875 6.875 
Domestic: ‘ r " - b Someton’ naphtha........ 6.875 6.875 6.875 
No. 1 prime white........ 2.875— 3.00 2.875- 3.00 2.875-— 3.00 Mineral spirits........... 5 875 5.875 5.875 
ING: DPE W eo oisiccascvcene 2.75 -— 2.875 2.75 — 2.875 2.75 = 2.875 Rubber solvent........... 6.875 6.875 6.875 
*Formerly Chicago Tank Car Markets. Lacquer diluent.......... 7.875 7.875 7.875 














DAILY GASOLINE PRICES 


Daily range of gasoline prices (cents per gallon) in tank cars, as reported in PLATT’S OILGRAM, (Week Ended Aug. 2, 1935) 





&. S. Motor, 62 octane & below (3rd grade): July 29 July 30 July 31 Aug. 1 rot a 2 
RNG ROO Sirwices ovewueadcaveads ae decskaecencwede 4.625— 4.75 4.625— 4.75 4.625— 4.75 4.625- 4.75 4.625— 4.75 
MP PEL S oC aceecichadasew sete Veer ieacaaeewss 4.75 4.75 $.75 iG 4.75 Z 4 "75 
NE WR asic ee ae Cae Sah Eanes MWe ous EKG 4.75 — 4.875 4.15 ~ 4.875 4.75 — 4.875 4.75 — 4.875 4.75 — 4.875 
NG ana. Gi bSes ue smeadceGees J hsesce pecs veces 4.75 4.875 4.75 4.875 4.75 4.875 4.75 4.875 4.75 4.875 
fue eveeneen (6srOue FS DAME). 6 66 o 5. dsc icceneece scar 4.75 4.875 4.75 — 4.875 4.75 4.875 4.75 — 4.875 4.75 4.875 
U.S. Motor, 63-70 octane (regular): 
SE ee ee ee ee ’ . . eo . e . - 
ge” See eee re ane ory See 5.625 5.625 5.625 5.625 5.625 
I esis ear are oalv. a albsies 1 Wut ed eeecem aces 5.625-— 5.75 >.620- 3.73 5.625— 5.75 5.625- 5.75 5 .625— 5.75 
I er err ee re rere §.625— §.75 §.625— 5.75 5.625- 5.75 5.625— 5.75 $.625— 5.75 
ee ed) ee een 5.50 - §.75 5.50 = 3.45 5.50 -— 5.75 5.50 - 5.75 5.50 - 5.75 
Motor Gasoline, 60-64 octane 
Pe eee ree eee ore te ree 6.00 6.00 6.00 6.00 6.00 
te AUG 5 Co se fo Soe seccndesecvenes 6.00 6.00 6.00 6.00 6.00 
eS Re ee renee 6.00 6.00 6.00 6.00 6.00 
Motor Gasoline, 65 octane & above ss r , 
ee rer err eee 6.25 6.25 6.25 6.25 6.25 
a cia eauddawhesabans 6.25 6.25 6.25 6.25 6.25 
Perr rer ree ee 6.25 6.25 6.25 6.25 6.25 
“. S. Motor Gasoline pees a ae 
Bradford-Warren (Western Penna.)..............-00: 5.75 — 6.00 5.75 — 6.00 5.75 — 6.00 5.75 — 6.00 5.75 — 6.00 
Other districts (Western Penna.)...........0eeeeeees 5.875— 6.00 5.875- 6.00 5.875— 6.00 5.75 — 5.875 5.75 — 5.875 
Motor Gasoline, Minimum 60 octane us - = : 7 , ia . 
Bradford-Warren (Western Penna.).............20005 6.€25- 6.75 6.625- 6.75 625- 6.75 6.625- 6.75 6.625— 6.75 
Other districts (Western Penna.)..........cceeeeeees 6.625— 6.75 6.625- 6.75 6.625- 6.75 6.625— 6.75 6.625— 6.75 
Motor Gasoline, Minimum 65 octane ’ Sa. alte a 
Bradford-Warren (Western Penna.)......2.eeeeeeeeee 6.875— 7.00 6.875— 7.00 6.875— 7.00 6.875— 7.00 6.875- 7.00 
Other districts (Western Penna.)........ccceceeseces 6.875- 7.00 6.875- 7.00 6.875— 7.00 6.875— 7.00 6.875— 7.00 


*For shipment to Texas and New Mexico destinations; Group 3 prices are quoted on northern shipments. 
Note: No Saturday prices available during July and August due to majority of refinery sales offices being closed that day. 
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TANK WAGON, SERVICE STATION MARKETS 





Tax column includes Ic federal tax, state gasoline tax, also city and county taxes as indicated in footnotes, and inspection fees, 


as shown in general footnote 


quarters offices, but subject to later corrections. 


[hese prices in effect Aug. 5, 1935, as posted by principal marketing companies at their head- 








S. O. New Jersey 


Essolene 








Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car T.W es SS. T.W. 
Atlantic City, N. J 7.5 1 4 ‘7.3 ) 
Newark, N. J 6.8 oe 16.8 7% 
Ant apol j 7 3 98 5 18 10 
Zaltime 6.8 ) 5 17.8 g 5 
Cumbe id, 1 8.3 10.8 5 19.3 257 
Washington, D. ¢ 6.8 9.3 3 15.8 3 
Danville, Va 8.1 10.6 6 20.1 12.9 
Norfolk, Va 6.6 9.1 6 18 .¢ 11.3 
Petersburg, Va 7.3 9.8 ¢ 19 11.7 
Richmond, Va 7.3 9.8 6 5. F7 
— anoke, Va R 3 10.8 € 20.3 12.9 
arlest n, W. Va 7.5 10 5 18.5 12.¢ 
Park rsburg, W. Va 6.8 ) 5 17.8 11.2 
heeling, W y S 10.5 § 19 Se. 
Seon ( 8.9 10.5 7 20.5 13.5 
Hickory, N. ¢ V2 i.e £ ae .2 S57 
Mt. Airy, N. ¢ 92 10.5 7 20 13.8 
Raleigh, N. ¢ Bf £82 7 aa.7 83.3 
Salisbury, N. € 9 10.5 7 20 13.6 
Charleston, S. ¢ 6.7 }2 7 19.7 11.3 
Columbia ts 8.5 11 7 21 13.2 
Spartanburg, S. ¢ 8.9 9:75 7 19 13.3 
Price ba to wu) r Dealer t pr 
less 0.5¢ per gal 
Price mmer r mer Begit 
Feb. 11, 1935, all ne ( al « s rs I 
signed « following ¢ entials over k I 
pric yn yearly purchases ip to 35.999 gals 5 
over t. 36,000 to 119,999 gals.. 2« 120.000 ¢ 
239,999 gals., 1.5c: 240,000 to 479,999 gals., lc; 
nd over 480,000 gals., 0.5« 
Above prices apply only when deliveries are 1 
n lots of 50 or 100 gals. at one time, depending 
code region in which deliveries are effected 
If deliveries are made in less than these n 
quantities, s.s. price at time and place of delivery 
applies. 
Non-contract customers will be billed at 2.5c over 
tank car price at time and place of delivery 
Kerosine Discount: lc off t.w. price for 25 gals 
or more, under contract thru territory Balt re 
City contract not necessary) except no discount 


in state of New Jersey. 


Socony-VacuumOilCo., Inc. 
(S. O. New York Division) 
Socony Mobilgas 


Total 
Posted Posted Kero- 
+Dealer Tax- {Dealer sine 
T.W. es T.W. SS. T.W. 
Metropolitan N. Y. City a iach ia ee 
‘ 10.05 *5 15.05 *19.3 7.25 
Staten Island 9.55 *5§ 14.55 728.3 7,25 
Brooklyn 9.8 *§ 14.8 *18.8 7.25 
Albany, N. Y a2 Ss ae Sak Tae 
Binghamt yn, N. Y. 9.5 5 14.5 18 8.75 
Buffalo, N. Y 8.5 5 3.5 16 8 
Jamestown, a oe 9.8 § 14.8 18.3 8 
Plattsburg, N. Y 1.2 5 6.2 8.7 §.5 
Rochester, N. Y... 9.75 § 14.75 18 8.5 
Syracuse, N. Y. ; 9.5.5 14.5 18 8.5 
Danbury, Conn. 9.35 3 Re Ue ee 
Hartford, Conn 9.3 3 2.3. 25.8 7 
New Haven, Conn : Ae ey Me hee ee 
Bangor, Me... 10.6 § 18.6 19.5 8.5 
Portland, Me. 10 5 15 is.5 @.5 
Boston, Mass 9 4 13 16.5 7 
Concord, N. H. 10.2 5§ o.2 88.7 8:25 
Lancaster, N. H m.2 5 16.2 20 9.25 
Manchester, N. H a > .*.6 06.3. 7.75 
Providence, R. I 8 3 11 13.5 7 
Burlington, Vt i.2°-5 6.2 39.7 8:3 
Rutland, Vt as. 5 16.1 19.6 9 
*Plus 2% city sales tax computed at time of each 
sale 
tPrices are to “‘split’’ or “‘divided”’ dealers. 


Discounts to dealers: thru 
York City, off normal s.s. 
deale ‘ ma 3.5c to “split” d 
New York Ci to undivi 


Brooklyn, ym in Staten 
dealers receive 0.5c less n 
dealers. 


To commercial consumers: 


Above prices include t 

Alabama, 1/49c on ga 
per gal. in a single barrel; 3 
spection department expense 
Dakota, | 2%c; Oklahoma, 2 
2/S5c; and Wisconsin, 1 /25¢ 

Kerosine inspectio 


in lots. over 25 bbls. 


nn 


>) 


ve 


territory, except New 


price, 4c 
ealers. I 
ded dea 


Island, 


largin than 


Effective 


s yline, 


hese inspection fees on 
2c on kerosine; 


25c per 


n fee only 


to undivided 
n metropolitan 
le 75 
4 





individed 


eo 


Feb. 4, 1935, 


gal. in lots of 


lowa, 2/25c; Michigan, 4/5c per gal. for first 2 bbls.; 3/5c for next 3 


be 


10c per gal. in lots of 2 to 


s); Louisiana, 1/32c; N 
; 


covering yearly purchases, billed at posted tank 
car price, plus these differentials: 2.5¢ for delivery 
of 1,200 to 36,000 gals.; plus 2c, for 36,000 to 120,000 
gals.; plus 1.5c for 120,000 to 240,000 gals.; plus 
1c for 240,000 to 480,000 gals.; plus 0.5¢ for 480,000 
gals. and over. Those buying less than 1,200 gals. 
yearly, get retail s.s. price. 


Atlantic Refining 


{tlantic White Flash Plus Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
PI a Pa 11 5 16 18 9 
Pittsburgh, Pa .cke 5 17 19 10 
Allentown, Pa } 16.5 38:5 10 
Erie, Pa 11 5 16 18 9 
Scranton, Pa 12 5 17 19 10 
\ltoona, Pa skZ 5 17 19 10 
Dover, Del 1.5 64 io: 37.5 2 
Vilmington, Del M.5 4 23.5 26.5 9 
3oston, Mass PP ee: 4 13 14.5 7 
Springfield, Mass ge ee oe £3.2. 26:7 fee 
Worcester, Mass...... 9.3 4 3.3 34.8 7.5 
Fall River, Mass... 9.2 4 32. PET 1 
Providence, R. I... 9 3 12 13:.5 7 
Hartford, Conn ee ee 12.3: 25:8 Pe 
New Haven, Conn ae ee Wi gt SI. Oy 7.5 
men eal OD eee: | 4 14 ‘> 9 
Canshe N. j. ere is. 3 RY oe 
Seanienc i. as 9.6 4 13.6 17.1 8 
Annapolis, Md....... 9.8 5 M.8 17.3 9.5 
Baltimore, Md 9.3 § 4.3 17.8 8.5 
Hagerstown, Md. 2280.3 § 15.3 18.8 10 
Richmond, Va........ 9.8 6 5.0 19:3 Tv 
Wilmington, N. C..... 9.3 7 6.3: 19.8 Ti 
Brunswick, Ga.......11.5 7 18.5 20.5 *14 
Jacksonville, Fla...... 10.5 8 18.5 20.5 14.5 
Dealer discounts: on Atlantic White Flash Plus 


gasoline, thru territory, divided dealers, price equal 
to 3.5c off posted s.s. price; undivided dealers, price 
equal to 4c off posted s.s. price; authorized dealers 
contracts previous to Aug. 19, 1933, price equal to 
3c less than posted s.s. price, plus lc rental. 
Discounts to commercial consumers: Consumer 
t.w. accounts billed at full t.w. price, with these 
discounts, effective Dec. 4, 1934, on yearly purchases: 
1800 to 36,000 gals., 1.5c; 36,000 to 120,000 gals., 
2c: 120,000 to 240,000 gals., 3c; 240,000 to 480,000 


gals., 3.25c; 480,000 gals. and over, 3.5c. Those | 


buying less than 100 gals. get retail s.s. price. 


ie ese kerosine has lc state tax, not included 


abc ve prices. 


S. O. Ohio 


Sohio X-70 Gasoline 


Ohio statewide........12 5 17 19 *72:5 2 
Renown (Third Grade Gasoline) a. O. Indiana 
Ohio statewide... “WS 5 = 16.5 17.5 - | Standard Red Crown Gasoline 
Counties off statewide gasoline schedule: ear e o - 
Butler, Champaign, Clark, Darke, Franklin, | Chicago, Uliis «sas sca 11 > & I .3 17. 
Greene, Hamilton, — . Montgomery, Preble | Decatur, Ill..........11 5 4 15.5 17 
and Summit....... ; 17 19 Joliet, Il... ... 6... ee, 1.5 4 15.5 17. 
. : 7a : a Bio, re is. = ie ae 
Statewide a to ioaliee SF Agents Quincy, lll.. is 4 16.3 47 
(On sliding scale basis, reflecting tank car price of | Indianapolis, ‘Ind. IZ4"5 is 39 
8.625 per gal. for 65-70 octane). | Evansville, Ind....... 12.2 *5 iM.2 3 
**Author- | South Bend, BOGS cas xcteee Ss 17.6 19 
tUndivided Divided ized CrOrt, BMC. v.c0550dknk 15.2 16 
Including taxes Accounts Accounts Agents Grand Rapids, Mich..12.6 4 16.6 18 
Sohio X-70...... 15.5 16 16 Saginaw, Mich....... 12.8 4 16.8 18 
Renown | Green Bay, WIC cccckeoe oO 7.2 ¥9 
(3rd grade).... 15 15.5 1s.5 Milwaukee, Wisc.....11.3 5 16.35. 37 
Note: On single deliveries of motor gasolines under| La C rosse, W SOEs soe a's i 2 > 16 9 18 
25 gallons, to t.w. consumers, s.s. price applies. Minneapolis, Minn... 11 ? 4 15.9 15 
Sales tax: Ohio’s 3% sales tax, effective Jan. 27, | Duluth, Minn voclat deaidiaclie 12 7 4 16 z 18 
1935, is added “‘where assessable, to regular poste Mankato, Minn -1L.D 4 1S AR 
prices’, S$. O. Ohio says. | Des Moines, lowa.....11.3 4 bed 1 
*Kerosine prices include lc state tax. Kerosine | Sioux City, Iowa.....11 > 4 epee ts 
t.w. price in Hardin and Wyandot counties is 11.5c. Davenport, lowa ae 24 4 15 Rae 
tExcluding authorized agents. Mason City, Iowa 11.7 4 15 - 17 
**Excluding 0.5c rental. | St. Louis, Mo.... aan 2 +4 oe hy 
Discounts to contract tank wagon consumers only: | Kansas City, Mo 10 2 14 + z p: 
on all motor gasolines, effective Dec. 1, 1934, off | St. Joseph, See 7 2 Ve 14 2 16 
t.w. price, on deliveries per month: 1,000 to 9,999 | Fargo, N. D.......... 2.9 4 16 4 18 
gals., 1.5c per gal 10,000 gals. and over, 2.5c. Minot, Dak. on 1 Rs 18 1 20 
Under 1,000 gals., full t.w. price. Single deliveries | Huron, S. Dak -12.4 *5 17.4 19 
of less than 25 gals., full s.s. price. Wichita, Kans 10.4 4 14.4 14 
Jiscounts on kerosine: to dealers and commercial | Note: Kerosine s.s. prices are generally 
consumers, 3c per gal. off t.w. price, any quantity. | normal t.w. price. 
oth gasoline and kerosine, per gallon, Seered on basis of 50 gallons per barrel: 
Arkansas, 1 /5c per gal. in a single barrel, 20c per gal. in bulk; Florida, 1/8c; Hlinois, 3 /100c; Indi 


S. O. Kentucky 


Crow 


Lexington, Ky. 
Louisville, Ky 
Paducah, Ky 
Covington, Ky 
Kackson, Miss 
Vicksburg, Miss 
Birmingham, Ala 
Mobile, Ala : 
Montgomery, Ala 
Macon, Ga. 
Atlanta, Ga 
Augusta, Ga 
Savannah, Ga 
Jacksonville, Fla 
Miami, Fla 
Tampa, Fla eh 
Pe nsacola, Fla 


Lexington, Ky. 
Louisville, Ky 
Paducah, Ky.... 
Covington, Ky 
Jackson, Miss... 
Vicksburg, Miss 
Birmingham, Ala 
Mobile, Ala 
Montgomery, Ala 
Atlanta, Ga 
Augusta, Ga 
Macon, Ga 


n Gasoline 
Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
a. 6 3:5 21.5 3 
aa. 6 18.5 20.5 10 
c2.5 6 18.5 20.5 10 
HZ 6 18 20 e.5 
ae 7 19 21 *] 1 
1.5 7 18.5 20 *12 
3 *8 21 23 12 
2 *8 20 22 11 
3 *9 22 24 *13.5 
on OE 19.5 20 *13 
12 7 19 21 *12 
12 7 19 20 *13 
‘Ss ¥ 18.5 20.5 *14 
10.5 8 18.5 20.5 11.5 
70.5 8 18.5 20.5 13.5 
ARS & 18:5 26.5 2.5 
ee 9.5 *9 18.5 20:5 11.5 
_— (Third Grade) 
2.5 6 18.5 20 
15 6 17.5 AS 
10:5 6 16.5 1725 
a 6 17 18.5 
el 7 18 19.5 
o.5 F 16.5 17 
bL.S *8 7.5 2) 
.10 *8 18 19 
Pe *9 20 21 
8 7 15 16 
9 7 16 16.5 
9 7 16 16.5 
$5 9 17.5 18 


Pensacola, Fla 


Dealer Discount: off 


and Crown Ethyl gasolines to * 


4c; on Kyso, 3c. To “ 


about Jan. 1, 1934. 
Discounts to tank 

deliveries of 25 

all single deliveries of 

at posted t.w. price, 


to 2,999 gals. monthl 
24,999 gals., Ethyl a 
25,000 Bi als. or more, 


Kyso, 5c. 


and county gasoline t 


25 gals. or less, 


*Taxe : in the tax column 


posted s.s. price, o 


wagon cor un 


undivided”’ 
divided” deale 


n Crown 
dealers 


rs: Crown and 
Ethyl, 3.5c, and Kyso, 2.5c, all effective on or 


er all single 


25 gals. or more, to 


plus following discounts, « 
posted t.w. price: Ethyl and Crow 


vy. bes. Heyes, 
nd Crown, 2c: 


Ethyl and C 


Pensacola, lc 


n gasoline, 


Ic; 
Ky 


rown, 


is included t 
axes at the following points: 
Birmingham, lc city; Mobile, Ic city; 
lc citv and le county; 


Mon 


city. 


and Mississippi kerosine prices include Te 


Montgomery kerosine 


price includes 


c 
/ c 


get posted §.S. price: 


be billed 


f 


= - Tow 


“r 
3.000 to 
so, 1.5c: 


3c; and 


a) 


hese ci ity 


tgomery, 
Georgia 

state tax 

city tax. 


S &5 
5 9.8 
5 9.8 
5 9.8 
3 9.6 
4 $14.5 
- aee.3 
6 $12 

7 9.3 
6 10.5 
8 9.3 
2 ¥0.5 
8 10.1 
9 10.2 
9 10.2 
3 10.6 
9 10 % 
3 9 ¢ 
5 9 

5 9.8 
7 10 

> &s 
9 9 7? 
g 9 7 
oO Ba.2 
: 324 
4 10.7 
2 6.3 


3c above 


ana, 1/2c 


10 bbls., 1 /5c for 10 to 50 bbls., 2/25c fot over 50 bbls.; Kansas, 1/50c, (3 /50c can be charged to meet in- 


nnesota, 1/25c; Missouri, 3/100c; Nebraska, 3 /100c; 
more than 50 bbls., 1/5c in lots less than 50 bbls.; S 


Nevada, gasoline, 1/20c; 
outh Carolina, 1/8c; South Dakota, 1 


7 


; 2/5c for next 5; 3/10c for next 15, an 


North Carolina, 


1 /4c; North 


10c; Tennessee 


d1/Sc 


per gal 
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Tax column includes Ic federal tax, state gasoline tax, also city and county taxes as indicated in footnotes, and inspection fees 
as shown in general footnote. These prices in effect Aug. 5, 1935, as posted by principal marketing companies at their head- 
quarters offices, but subject to later corrections 
° 9 Price basis to dealer Undivided dealers get tIncludes city tax of 0.5¢ 
S. O. Indiana (Cont’d) Peg Rtg Wn cee, ciate: Sine & Wi ae 
Stanolind Gasoline (Third Grade) Price basis t mmercial wmers: Effective | thru territory, off s.s. price: to “‘undivided™ dealers 
Cero- Feb. 11, 1935, commerci al consumers not under | Ethyl nd Conoco Bronze, 4c; Demand, 3c: to 
Total sine contract will be billed at 2.5c r gal. above posted | “divide dealers: Ethyl and Conoco Bronze, 3.5¢ 
T.W. Taxes T.W. S.S. T.W. bulk — tank « oe gp at time and place of de- | Demand, 2.5c. 
@ ec ivery in lots of 50 gals. or more at one time. Con- 
Yecatt F . 0 - ; ¢ F . 1 A 4 s 
“Ae oagg Ill 7 + : 7 g Hy ea ee tract customers will be billed at follow ing differentials S. O. California 
Scotties taal ee ee 162 75 over tank car price, on yearly purchases: up to Ss Seed €: li 
Ve 2 : Sere PY Be y ; 25 OQ - r¢é : a = ee A ras > 
Indianapolis, Ind 11.4 *5 16.4 18.1 oD pated — “eee + ll ae PO = al ee seis K 
Des Moines, | ', 8.6 4 12.6**16.3 119,999 gals., 2c over; 120,000 to 239,999 gals. lai efo- 
es Moines, lowa..... : 6 13 6 6 ? 1.5c; 240,000 to 479,999 gals., Ic; 480,000 gals. eae rotal sine 
Detroit, Mich Pera ee. 3.7 15.2 sad ceer OS r.W. Taxes T.W. S.S. T.W. 
Grand Rapids, Mich..11.2 4 Rack Eee ’ ¥: } ¢ , - < . : 
Duluth a 113 4 133 417 . On single deliveries to all classes of commercial | Sa Francisco, Cal 12.5 4 16.5 288.5 FE.5 
Milw ae IES Wis oe 2 s 14.8 163 consumers, of less than 50 gals., s.s. price at time Los s, Cal 5 4 11 5 BS.5 10 
fae eee 164 182 and place of delivery applies. Fr il 11 t 15 17 12 
Wichita, Raneesl acy a 7 2 3 er e _— ~ ogy 7 : 7 7 i 
thi: Raila: Mheunk nin ail) Me. See: allies Magnolia Petroleum Punvicad, Obs 136 19 «243s 
include lc city tax. {Includes 4c state tax. | Mobilgas Seattle, Wash 13 6 19 21 13.5 
*South Dakota gasoline and kerosine prices include Kero- | Spokane, Wash lo 6 22 24 16.5 
O. 1c for — tax. : Indiana t.w. and s.s. gasoline Total sine Tacoma, Wash 13 6 19 21 135 
prices : = U.2c to he store tax. TW Taveae TW Sc TW se ? e eis : 
I AKT: hoy _ e c for ¢ é ae store t sg : r.W. Taxes T.W. S.S. T.W. Flight Gasoline (Third Grade) 
**Service station prices for gasoline at Iowa Muskogee. Ok! 11 lé 18 Q San Frat Cal 10.5 $ 14.5 16.5 
points represent the opinion of National Petroleum ( “gS 5 : 4 haa Seclos Cat. : : “er 
News as to prices prevailing at the majority of Oklah ng City 1 _ 16 18 r Los Angeles, Cal 2 ; 10.5 12 
eeuits ’ Fulsa, Okla 11 5 16 18 8 Fresno, Cal ) $ 13 15 
stations. ro nith ; 5 +5 5 : ; ? 5 
Discounts to dealers: Effective Dec. 1, 1934, thru ele R. . k pe z : tS : +. he : Ns : ~ set ‘ f ‘ i 5b 
territory except Michigan, effective Apr. 1, 1935, and Tas rk cca "A k 10.5 *5 eo 6) 47-5 @ Port! ot Or il 6 17 19 
except Chicago division and lowa, maximum dis- Dallas ee ; 10 = 15 17 - 1c. : W , 11 6 17 19 
counts to controlled and uncontrolled dealers and Se are ok - - > - ‘ ; . 4 ) =) 
“ie A Ft. Worth, Tex 10 5 15 l Spoka , Was 14 6 <0 oé 
individed gasoline accounts, off s.s. price at normal aston. ex 10 < 15 17 g Facon W 11 ( 17 19 
points: Ethyl and Red Crown gasoline, 3.5c; Stano- | Can As re ‘i le 11 : 1¢ 18 g te ages = tate t 
lind 2.5c; in Chicago, Ethyl and Red Crown, 4c; El ies Sas e. 10 z 1s 17 10 D Ape vi sp cap mn Stanav Aviat 
Stanolind, 3c; at points where prices are more than : gad 2 Cee : : . pe cs per pene tear Mate at hha 4 f 
’ , ‘i : S: re 5 ** 2 22 2 Standarc th anc r d gasolines, to » 
lc subnormal, 0.5c less. Divided gasoline accounts capil vi Ve ; St4e © 19 : 1 7 : em , : be ; L = . —— aa , orl “ “es ee ae | 
get 0.5c less per gallon. In case of lease and agency ee pete is Llowisé se a seh sf r gy had pee ‘es 3 i. eacl eR 
ind AAA accounts, the above discounts include the Metro Gasoline (Third Grade) 1 “bel ; et . ws po ee ee te eT ee 
0 Sc per gal. rental allow ance. In lowa, norm il Muskogee, Okla 9 5 14 16 : , 0; kerosine: tank car delivery, 3.5c off t.w. pr 
dealer prices are 1.5c below normal t.w. price for Oklahoma City ) 5 14 16 ‘ l) classed of trad: Granamnee Greek and Gel 
first and second grade gasolines, and 0.5c under Tulsa, Okla 9 5 14 16 re salts ar : 4 .| rie a fees ee il ee ree 
normal t.w. for third grade. Fort Smith, Ark ) 5 14 16.5 ane } saa * ts saps PENS e ere 4 
Discounts to commercial consumers: effective Jan. Little Rock, Ark ) 7.5 16.5 17 . below t.n 
1, 1935, thru territory, except Michigan effective Texarkana, Ark os Ss 2:5 34.5 
Feb. 1, on purchases per month, discount off t.w. Dallas, Tex 7 5 12 14 
price; all gasolines, 25 to 1,000 gals., at t.w. price; Ft. Worth, Tex 7 5 12 14 Canada 
1,000 gals. or more, 1.5c off t.w. on Ethyl and Red Houston, Tex 8 5 13 15 H s s 
Crown, and 0.5¢ on Stanolind. Purchases of less San Antonio, Tex 9 5 14 16 ' Prices of Imperial Oil Ltd. 
than 25 gals. get regular s.s. price. | Bl Paco. Tex g : 13 15 Per Imperial Gallon, which is 1.2 U. S. Gallons 
|; Gaeta Bec Ne MA 11.5**7 18.5 20.5 Imperial Three Star Casoline 
Roswell, N. M 10.5+46.5 17 19 
R aoe Kero- 
S. O. Nebraska 2a Texarkan i, 4c Texas tax applies; outside a ee Total sine 
Standard Red Crown Gasoline Texarkana, 6.5c Arkansas tax applies. : r.W. Taxes T.W. S.S. T.W. 
Owaha, Neb. .cccca2 3S 6 17.9 19.9 10.1 . tin Fort Smith, 4c Oklahoma tax applies outside | Hamilton, Ont 16 6 22 25 17.5 
McCook Neb SESE 12.6 6 18.6 20.6 10.8 Fort Smith, 6.5c Arkansas tax applies. Toronto, Ont 16 6 22 25 17.5 
Norfolk, Neb.....-... 123 6 183 203 105 | **Includes le city tax. | Brandon, Man 23.3 7 30.3 33.3 21-8 
North Platte, Neb Oe 18.7 20.7 10.9 ttIncludes O.d¢ city tax. : a | Winnipeg, Man yy aw 28.7 31.7 20.2 
Scottsbluff, Neb...... 13.4 6 We 2.4 11.6 Note: Price basis to dealers off 8.8. price in t.w., | Regina, Sask 23 7 30 33 21.5 
- ‘ i ais . bulk or bbl. deliveries, on Mobilgas and Ethyl, | Saskatoon, Sask 35:6 <7 32.8 35.8 4:9 
Reliance Gasoline (Third Grade) normally: to 100% dealers, 4c; to divided dealers, | Edmonton, Alta 96.2 7 322 35°9 «937 
Omaha, Neb......... 99 6 15.9 15.9 3.5¢. On Metro gasoline in Texas, Oklahoma and | Calgary, Alta a6 9 99 § 32's 71 
McCook, Neb........ rr 6 beck. 39c0 New Mexico: to 100% dealers, 3c; to divided | Vancouver, B. C 20 7 27 via 4 
Norfolk, Neb......... 3 oe 17.3% 19,3 dealers 2.5c. On Metro, in Arkansas and Louisiana: | Montreal, Que... 414.3 6 70.5 23 17 
North Platte, Neb....11 oo 2 69.7 to 100% dealers 3c. : St. John, N. B.. 18 8 26 30 19.5 
Scottsbluff, Neb. ..... 2-4 6 ji oe A eee _ Price basis to consumers: All grades of gasoline | Halifax, N. S. 18 8 26 30 19.5 
Discount to dealers: where service station gasoline invoiced at consumer’s t.w. price, which normally is Discount to dealers and A.R.D. Account 


prices are normal, resellers’ allowance off service 2c less than s.s. price, less following contract quantity 
station prices are (Maximum over-all, including discounts at end of month, on monthly purchases: | Provinces, all dealers get 4c off s.s. price; in all other 
rent) as follows: Reliance, 2i4c: Standard | Red thru Texas, Oklahoma and New Mexico: 3,001 to | provinces, open dealers get 3c off s.s. price and 1 
Crows. 20d Bed Crown Bake. Ghee) UGads saeeiod 10,000 gals., Mobilgas and Ethyl, lc, Metro, O:Se: | sddteinnal to 100% accounts, except Montreal City 
station gasoline prices are below “normal, resellers’ 10,001 gals. and poll Mobilgas and Ethyl, 2c, where open dealers get 2.5¢ off s.s. price with I 
allowances are reduced one-half of the amount below Metro, Ic; 25 to 3,000 gals., no discount. Thru | additional to 100% accounts, effective July 16, 1935 
normal, down to the following (Minimum over-all Arkansas and Louisiana, on Mobilgas and Ethyl, . 


On gasoline, effective May 14, 1934 in Maritime 











- jigots eked: Fas Ceantens Roos following basis will apply, on an estimated monthly : . ° 
—— a - yee - . tandard Red Crown consumption, differential figured over posted tank Aviation Gasoline 
. V thy . é staat ee. a in 9 a Rae y Spne . 

Discounts to consumers: for tank wagon deliveries — delivered pric 30 3000 gals., 2.5 bd Following are ank c é 1 : ‘ 
covered only by Standard Commercial Consumer 3,001 to 10,000 gals., 2c; 10,001 to 20,000 gals., lowing are tan car and/or tank 
Contract, effective Saniars 1, 1935. - zi 7 to ee pals, ke: 40,001 — or more, | Wagon prices of aviation gasoline In princi- 

‘ - Sc per gal. ove . »ries are 25 gals. or more ir ‘ sti te . 
Tex b. Okl ih amet wad N. ‘a and 50) g ils. ve mane mp yaa territories (Stanavo aviation 
+8 a: gest eames : ~ | in all territories except C nti 
S. O. Louisiana in Ark. and La. ~y : excey ontinental Oil and 
? ‘ Magnolia Pet. Co.) Tax column includes Ic 
Essolene Continental Oil federal tax, and state tax; also municipal 
—— Bester Tan en Conoco Bronze Gasoline taxes as indicated in footnotes 
» r loo 3 5 ? . - 
Car T.W. es Sg. T.W. geri xr a 4 + = + Effective Aug. 5, 1935 
Little Rock, Ark er: 9.5 7.5 20.5 11.5 | Grand Junc., Colo 5.5; 5 20-5. 22.5 35 S. O. New Jersey 
Alexandria, La 7 9.5 *8 21 *10.5 Casper, Wyo Se 18.5 20.5 11.5 lank Car T.W 
Baton Rouge, La... 7 9.5 *7 20 *11.5 Cheyenne, Wy io Ss 8:5 2.5 13 Bayone, N. J 9.5 2 
New Orleans, La...... 7 9.5% 21 *13.5 Billings, Mont Ye 18.5 20.5 16.5 3altimore, Md » 5 1? 
Lake Charles, La..... 7.5 10 *8 Za.3 782-5 Butte, Mont 15 6 21 23 17.5 | Washington, D. ¢ 12.6 
Shreveport, La ee. *7 19.5 *9 Great Falls, Mont 14.5 6 20.5 22.5 17.5 Richmond, Va 13 5 
Lafayette, La ; 7.5.30 ¥*8 21.3 @32.5 t 15 6 21 23 17.5 | Greensboro, N. ¢ 14.9 
Sristol, Tent oo GS Sas Ss 20.6 14.5 ty, Ut 16 5 21 23 16 Raleigh, N. C 14.6 
Chattanooga, Tenn ) 11.5 8 23 11.5 16.5 ¢ 22.5 24.5 18 Ch n, W. Va 14.2 

a ly ee 95 . 2 235 ‘de 13 Is Q : ; eee ‘ 

on ’ - h . : Z : a : 31 : : NM = an 5 aa ; : ‘ Colonial Beacon Oil Co. 
oat gar ee gs 32°5 Bini Re oe srookly 12.8 
Nashville, Ten 8 11 8 22 12 Demand (Third Grade) Buffalo, N. ¥ 13 : 

*Baton Rouge and Shreveport gasoline tax in- Denver, Colo 11 5 l¢ 18 Boston, Mass 13.5 
cludes 5c state tax, lc federal tax, and le parish tax; Cheyenne, Wy aS 85 3.5 18.5 . > 
Alexandria, Lake Charles, Lafayette and New | Helena, M 3 6 19~«(2I ee — See 
Orleans, 2c parish tax Louisiana kerosine prices Salt Lake City, Utal 14 5 19 )1 p Pp ; 14 1 
nclude Ic state tax; New Orleans kerosine includes Zoise, Ida Bas 4 20.5 22S . : ; 14.9 
also le parish tax i Albuquerque, N. M 11.5 5 18 20) (Continued on next page 
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TANK WAGON, SERVICE STATION MARKETS 





as shown in general footnote 





Tax column includes Ic federal tax, state gasoline tax, also city and county taxes as indicated in footnotes, and inspection fees, 
These prices in effect Aug. 5, 1935, as posted by principal marketing companies at their head- 
quarters offices, but subject to later corrections. 











Tank 
Car 
Poe: PRs sc ck aueenawas Gancuweatene 8.5 


Prices. in above four territories do not include 
state or federal taxes. They are for 73 octane grade 
aviation gasoline. An 80 octane product generally 
brings 0.5c premium and an 87 octane product, 1.5c 
premium over the 73 octane grade. 

Note: S.s. prices in above four territories are 
generally 6c over t.w. prices. Following discounts 
apply for t.w. deliveries, on monthly purchases, off 
t.w. price: 3,000 to 10,000 gals., 0.5c; 10,000 to 
20,000 gals., 1c; 20,000 to 40,000 gals., 1.5c; and 
over 40,000 gals., 2c. Consumer t.w. price is gener- 
ally tank car price, plus freight, plus 2.5c per gal. 

S. O. Ohio 
Total 
T.W. Tax T.W. 
Thru Ohio: (To Commercial Consumers) 


ere ered ee re 15. 5 20.5 

Discounts: For delivery on contract to hangar 
operators and resellers: 2c below commercial con- 
sumer posted t.w. price. 


S. O. Indiana 


Chicago, IIl.. . 14.5 4 18.5 
Indianapolis, Ind .15.4 5 20.4 
Detroit, Mich ee 4 19.7 
Milwaukee, Wisc .14.8 5 19.8 
Minneapolis. Minn....14.9 4 18.9 
St. Louis, Mo eshte *4 7.2 
Kansas City, Mo.....13.9 *4 17.9 
Fargo, N. D.... 15.9 4 19.9 
Huron, S. D. **15 4 5 20.4 
Wichita, Kans 13.4 4 17.4 
*Includes Ic city tax 
** Includes 0.lc to cover sales tax 
Magnolia Petroleum 
PME, RIES no knees 13 5 18 
Humble Oil & Refining Co. 
Tank Car 
Baytown, Tex. (exclusive of taxes)........ 8. 
Continental Oil Co. 
Total 
T.W. Tax T.W. 
Denver, Colo......... 16 5 21 
Cheyenne, Wyo...... 16.5 5 21.5 
Helena, Mont........19 6 25 
Salt Lake City, Utah..19 5 24 
Albuquerque, N. M...16.5 6.5 23 
*Includes city tax of 0.5c. 
S. O. California 
Phoenix, Ariz........ 15.5 6 > 
Los Angeles, Cal...... 13 4 17 
San Francisco, Cal....13.5 7 7.5 
MIN. sciences eens 15 5 20 
Portland, Ore........ 14 6 20 
Seattle, Wash........ 14 6 20 
Spokane, Wash....... 7 6 23 








Note: For discounts, etc., see note under Standard | 


and Flight gasoline above. 


Naphtha 
In Effect Aug. 5, 1935 


(In Tank Wagon or Steel Barrels; in Cents per 


Gallon) 

“Ss i} ~ 

Se SE 5< = 

ee Ce a= a 

om ‘i <= > 

fs 56 $6 3 

20nN eZ OZ & 

A See ieee ae ne 17 

Baltimore (net)....... 11 - a sah 11 

Boston (net)....... gil ae 13 13 11 
IND oo Get as. eles nies iavwe eee 

Buffalo (net)......... oe iste: ee 

ES rr reer 3.7 35 15 15 
RES oben sccusmue ‘17.4 417.6 418.6 17.5 
eee os 14 15.6 16.4 19.3 

Lancaster, Pa........ or eee | 
Milwaukee........... 9.5 F2t.1 21.9 16:5 
Minneapolis.......... 039.8 $21.3 F2Z2.1 745.9 

Newark (net)........ 13 RN aE 

New York (net)...... 11 13 13 11 
Philadelphia (net).... 11.5 13 13 11.5 

Providence (net}..... 11 11 11 

Rochester (net)....... $12 a Pe: &- 

ee OP Orr ree M437 46.5 17.1. 13 

ee OTOP CC ETON : 16 


Petroleum Spirits (Solvent) 

In Tank Cars (F.o.b. refinery or seaboard terminal 
Be BONE BUMIUOl coco occnssossasens 
Philadelphia district.............e0005 9 
PUMOOD. wcadakksedneaaswanadwinne 9 


D4 


Note: 2c off above t.w. prices te large buyers in 
some instances. 

*In the East, prices apply on product generally 
known as Mineral Spirits; in the middlewest, prices 
apply on Stanosol (S. O. Indiana grade of Stoddard 
Solvent). 

tAt the following points, these taxes and/or 
discounts apply on the products specified: Detroit, 
first three products ‘m:lude 3c state tax, prices 
applying on 150 gals. or more, with prices Ic higher 
for less than 150 gals.: Milwaukee, V.M.&P. price 
includes 4c state tax; Minneapolis, first 3 products 
include 3c state tax; price for solvent for less than 
100 gals. is Ic higher 

tPurchases of at least 150 gallons. 


Latest Changes 


From July 30 to Aug. 5 inclusive. 
Dates and amounts of changes 
shown. See table for full current 
prices. Changes are on gasoline 
unless kerosine is indicated. 


S. O. New York—Socony Mobilgas: 
Providence, dealer t.w. cut 1c, s.s. cut 
2c, Aug. 3. 
Continental Oil—Kerosine: 
Denver cut 2c, July 30. 


Corrections 


Notation of amount of change and 

dates not previously shown in 

table. Table in this issue is cor- 

rected to show these changes. 

Changes are on gasoline unless 
kerosine is indicated. 

S. 0. Louisiana—Kerosine: 


Baton Rouge, cut 1c, July 24. 


Commodity Exchange 
NEW YORK, Aug. 5.—Trading re- 
majned inactive on the Commodity Ex- 
change last week, with four lots of 
gasoline traded for August delivery. 
Sale prices ranged from 4.60 to 4.80, 
which were 34 to 54 points lower than 


August sales in the previous week. No 
crude oil was traded. 


Gasoline Futures 
Week Ended August 3, 1935 


Month High Low Close 
| August ........ 4.80 4.60 4.77* 
*Nominal. 
Note: Gasoline trading in 1000-bar- 


| : y ~ 
| rel units: U. S. 


Motor 55-59 octane, 


| deliverable from Exchange license stor- 


| 


age in Houston-Galveston (Texas) area. 
Crude oil trading in 2000-barrel units: 
Oklahoma-Kansas, 36-36.9 gravity 
legally produced oil, deliverable from 
Exchange licensed storage in Houston- 
Galveston area and Cushing-Drumright 
(Okla.) area. Deliveries of other 
grades of gasoline and crude subject 
to premiums or discounts set forth in 
Exchange by-laws. 


Canadian Gasoline Sales 


Gain 12.38% In May 


OTTAWA, Aug. 3.—Gasoline con- 
sumption in Canada for May this year 
was 37,122,000 Imperial gallons (Sas- 
katchewan excepted), as compared 
with 33,032,000 Imperial gallons in 
May, last year. This is a gain of 
4,090,000 gallons, or 12.38 per cent. 


Imports of gasoline lighter than 
.8235 specific gravity in May this 
year were 1,256,328 imperial gal- 


lons, valued at $112,561. Imports the 
previous month were 1,194,867 gal- 
lons, valued at $96,702. 

Imports of gasoline into Canada 
from the United States in June were 
7,726,129 gallons, valued at $499,- 
832, an average price of about 6.5 
cents per gallon, 





Providence Retail Prices Cut 


NEW YORK, Aug. 5.—The recent 
improvement in retail gasoline prices 
in Providence, R. I., proved to be of 
short duration, as leading marketers 
made cuts of 2 cents per gallon on 
Aug. 3. 

New price postings of Socony-Vacu- 
um are 10.5 eents service station, and 
8 cents for ‘split’? dealer accounts, 
excluding taxes, 

Service station prices had been re- 
stored to normal of 12.5 cents, ex- 
cluding taxes, at Providence on July 
25, when general readjustments were 
made throughout New England. 


Dean Langenheim Promoted 


TULSA, Aug. 3.—R. L. Langen- 
heim, dean of the college of petroleum 
engineering at the University of 
Tulsa, has been appointed vice-presi- 
dent by the new board of trustees. 
He will remain at his post as dean of 
the engineering college. 

Lowell Laudon, acting dean of men 
and professor of paleontology and as- 
sistant professor of geology, has been 
named dean of men. 


Explosion Kills Two 


OWENSBORO, Ky., Aug. 5.—B. M. 





‘Jones, manager of the Gill Oil Co., and 


Henry Stivers, bookkeeper for the same 
company, were fatally injured in a 
gasoline explosion at the Gill Oil Co. 
plant two miles east of here, on July 29. 
Mr. Jones died July 30, and Mr. Stivers 
died July 31. 


NATIONAL PETROLEUM NEWS 














pha eo 


n 


\- 


mn 
S- 


vs 


U.S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 





TOTAL FINISHED MOTOR FUEL STOCKS 
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Refinery Crude Runs Lowered 196,000 Barrels 


By Telegraph 
NEW YORK, Aug. 6 


ITH refiners cutt’ g down oper- 
W ations generally .or the month- 
end clean up the past week, crude runs 
to stills were lowered 196,000 barrels 
daily average, to 2,467,000 barrels the 
week ended Aug. 3, according to the 
American Petroleum Institute. Report- 
ing plants operated at 72.5 per cent 
capacity the past week, compared with 


- 


78.2 per cent the week ended July 27. 


In the East Coast and Appalachian 
districts, crude runs were cut 64,000 


barrels daily average. Oklahoma-Kan- 
sas-Missouri plants cut their runs to 
stills 33,000 barrels and Texas Gulf 
refiners cut 44,000 barrels. Smaller re- 
ductions were made in all other refin- 
ing districts over the country. 

An increase of 17,000 barrels in 
bulk stocks of motor fuel was indi- 
cated the week ended Aug. 3, when 
stocks rose to 60,101,000 barrels. Re- 
finery stocks were reduced 134,000 bar- 
rels, to 28,489,000 barrels and unfin- 
ished gasoline stocks also were cut 
128,000 barrels, to 5,884,000 barrels. 
Motor fuel stocks in-transit and at ter- 


minals increased 234,000 barrels, to 
19,768,000 barrels and stocks of oth- 
er motor fuels gained 45,000 barrels, 
to 5,960,000 barrels. 

Total finished motor fuel stocks on 
hand Aug. 3 were 48,257,000 barrels, 
a gain of 100,000 barrels over stocks 
on July 27. Half of the refining dis- 
tricts reported gains in stocks, rang- 
ing from 38,000 barrels in Indiana-lIlli- 
nois-Kentucky to 142,000 barrels in 
California. Decreases in stocks ranged 
from 15,000 barrels in the Appalachian 
district to 97,000 barrels in Oklahoma- 
Kansas- Missouri. 








. | Stocks — ie Cracked Gasoline Production 
Per Cent Daily Average Crude Per Cent of Reporting : (Thousands of Barrels) % Total Daily Av. Pro- 

Districts Capacity to Stills (Barrels) Capacity Operated Total Finished Total Finished Gas & Gas & Capacity duction (Barrels) 

Reporting Week Ended Week Ended Motor Fuel* Motor Fuel* Fuel Oil Fuel Oil Reporting Week Ended 

Aug. 3 July 27 Aug. 3 July 27 Aug. 3 July 27 Aug. 3 July 27 Aug. 3 July 27 
Fast Coast ; 100.0 468,000 507,000 76.5 82.8 15,297 15,245 12,523 12,409 100.0 109,000 108,000 
Appalachian 94.8 86,000 111,000 58.9 76.0 2,110 2,125 825 878 98.7 20,000 24,000 
Ind., Tll., Ky 95.9 358,000 363,000 84.4 85 ¢ 9,074 9,036 ,128 5,109 99.7 125,000 128,000 
Okla, Kans., Mo 84.8 260,000 293,000 67.7 76.3 4.971 5.068 770 4.746 89.1 58,000 69,000 
Inland Texas... 48.5 77,000 95,000 48.1 59.4 1,050 1,132 720 1,834 70.9 25,000 27,000 
Texas Gulf.... 96.4 544,000 588,000 91.4 98.8 4,976 4.883 11,409 10.943 98 5 132,000 127,000 
La. Gulf. ..... k 96.4 106,000 116,000 65.0 71.2 1,141 1,091 4,038 4,097 96.1 19,000 20,000 
No. La., Ark.. 90.0 33,000 40,000 45.8 55.6 237 258 375 399 95.7 6,000 7,000 
Rocky Mt... : 61.9 44,000 45,000 73.3 75.0 713 773 783 802 84.8 11,000 13,000 
California 92.6 491,000 505,000 62.2 64.0 8.688 8,546 64,572 64,256 100.0 61,000 59,000 
TOTAL... «=. 89.5 2,467,000 2,663,000 72.5 78.2 48,257 48,157 106,143 105,473 95.9 565,000 582,000 


*Includes stocks at refineries, in bulk terminals, pipe lines and in transit 
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Eastern Buyers Clear East Texas 
Of Light Grades of Fuel 


UEL oil markets generally were 
F iss active last week than is cus- 

tomary for this time of year. Prices 
were relatively steady especially for 
the lighter grades. 

East Texas fuel oil continued to 
move for coastwise shipment, and re- 
finers in other Mid-Continent districts 
were bidding on the northern business 
that usually goes to East Texas refin- 
ers. 

The steady position of the light fuel 
oils has been contrary to what traders 
had been anticipating. Buyers had 
been holding off making purchases un- 
til prices went down enough to make 
it profitable to store their winter re- 
quirements. 

Now, with prices steady and offer 
ing limited, some traders believe the 
price trend has reversed and buyers 
will not be able to obtain supplies at 
the prices they anticipated. 


TULSA, Aug. 3.—East Texas has 
lost its lead position as a factor in the 
light gas and fuel oil market for north- 
ern shipments. It lost that position by 
virtue of considerable buying on the 
part of export and coastwise buyers. 
This buying has cleaned East Texas of 
virtually all supplies. Restriction of 
interstate shipments from that district 
also was a factor. 

Refiners outside of East Texas, as a 
result, have been bidding on business 
that normally would have been placed 
in East Texas. This buying of light 
fuel oil for heating purposes has been 
responsible for a swing upward. While 
there has been no rapid increase in 
prices for Nos. 1 and 2 oils, their posi- 
tion in the market picture has im- 
proved perceptibly. 

Most refiners were continuing their 
storage program of oil suitable for 
heating. This program was not of a 
speculative nature. They were stor- 
ing for a definite objective—that of 
supplying their regular and contract 
customers next winter. 

The position of Kansas heavy fuel 
oil has been improved considerably as 
road activity was resumed. This has 
furnished an outlet for much of the 
fuel Kansas refiners said they were 
having difficulty moving a week or so 
ago. There also were indications that 
northern movement of this oil to in- 
dustrial users was beginning to perk 
up. One Kansas refiner said that 
sources in the north were taking out 
contract commitments more regularly. 


Little change was noted in the heavy 


fuels in other Mid-Continent districts. 


CHICAGO, Aug. 3.—Light fuel oils 
in the Mid-Western tank car market 
have proved to be an enigma, both to 
buyers and sellers alike. 

Many buyers have held off filling 
their heating oil storage, waiting for 
a break in prices which they believed 
was imminent. There were several re- 
sellers, gambling in futures, who had 
sold this market short at lower prices. 
They too were waiting for the break, 
thought inevitable. 

The belief in ultimately lower prices 
was predicated on the fact that gas 





Fuel Oils 





Following are tank wagon prices of various 
grades of heating oil at the points shown in various 
territories. Prices are in cents per gallon. 


Prices in Effect Aug. 5, 1935 


No. 1 No. 2 No.3 No. 4 
S. O. New Jersey 


Newark, 20s Tiss caccscs is. & 6 6 
Atlantic City, N. J...... 8 6.5 6.5 6 
Baltimore, Md......... 7.5 6 6 5.5 
Washington, D. C....... 8 6:5 6:5 6: 
Discounts: At Newark and Atlantic City, pur- 


chasers taking 50,000 gale. get discount of 0.5c 
per gal. 


Socony-Vacuum Oil Co., Inc. 
(S. O. New York Division) 


New York City.......... 7:25 ‘Gas G2aS $275 
ee, eee 5 6. o.5 6.5 
Rochester, N. Y........ 8.5 7 7 7 
Boston, Mass.......... 7 6:25 6:25 G-25 
oe, eee S535 GS. 6. 6:5 
Manchester, N. H...... 9 Zins cas 7.as 
Burlington, Vt......... BS 7 7 7 
New Haven, Conn...... 15 6 6 6 
Providence, R. I........ 7 6 6 6 
Discounts: At New York City, consumers taking 


10,000 to 50,000 gals., get 0.25c per gal. discount 
when minimum amount has been reached; above 


50,000 gals., 0.5¢. 


No. 1 No.2 No.3 Ne. 4 
Atlantic Refining 


Philadelphia, Pa... C0 S23 ass See 
Allentown, Pa.......... 9 Lo C25 Tas 
Wilmington, Del........ a5 JF woes MES 
Springfield, Mass....... B.i5 7.25 7.40 
Worcester, Mass........ 8.75 7.25 rr 
Hartford, Conn......... = «Ff 7 
S. O. Ohio 
Ohio Statewide......... 8 7.75 7.50 7.25 


Note: S. O. Ohio prices are for hose dumps; bucket 
dumps are 0.5¢ per gallon higher. 


S. O. Indiana 
Stanolex Fuel Oil No. 1 





NE dont ase Ss See SP iraiale sie stee is aaa 
PACA ODUS ERG 56 5.0c ok cae scee se sewsis *13.4 
ee ean encores 7.5 
Minneapolis, Minn ae 
RN Roh wkin nes s0seasetadorecone 8.8 
Bis CRM ENS satan edice ein assceetiaeees 8.5 
REG NRE Os 5 5s bee e edie ccaueeaans O.2 


*Includes state tax of 4c. 

Discounts: at Chicago above price applies on 
150 gals. or more; 100 to 149 gals., @.5c higher 
under 100 gals., 1.5¢ higher. Indianapoks an 
Detroit le off t.w. price for deliveries of 10@ gals. 
and over; at St. Louis, lc off for 50 gal. dumps and 
over; at other above points, Ic off t.w. price for 
deliveries 150 gals. and over. 


and fuel oil stocks in the country con- 
tinued to climb last week. However, 
while stocks of these oils increased 
more than 1,500,000 barrels in the 
country as a whole, only 110,000 bar- 
rels of this increase was recorded in 
the three districts supplying this terri- 
tory, namely, Indiana-Illinois-Ken- 
tucky, Oklahoma-Kansas-Missouri, and 
Inland Texas, a report of the American 
Petroleum Institute shows. Too, 
there was strong belief that the great- 
er portion of the increase in thes: 
three districts was in heavy fuel oil 
inventory. 

This belief was borne out somewhat 
by the action of the market. Heavy 
fuels continued slow. 

A change in the Mid-Western price 
situation had become apparent late in 
the week. Ordinarily, the Mid-Western 
market is a resellers’ market. Lately, 
however, refiners were at least 0.125 
cent lower than general resale quota- 
tions on sales direct to jobbers. 


NEW YORK, Aug. 3.—Fuel oil mar 
kets along the northern seaboard were 
beginning to show signs of shaking 
out of their summer lethargy in the 
week ended Aug. 3, although the price 
picture remained unchanged at most 
terminal points. 

This awakening among the buyers 
was not reflected in actual buying for 
nearby delivery, but mostly took the 
form of inquiries and feeling out the 
market for delivery this fall 

Prices were reported relatively 
stable at most points, although offer- 
ings of No. 2 oil in barge lots at New 
York harbor were at lower prices in 
some quarters. Most suppliers con- 
tinued to ask 3.875 cents for this prod- 
uct in barges, but others were taking 
some business at 3.75 cents. Suppliers 
generally reported, however, that they 
believed the lower prices to be tem- 
porary and that thy would disappear 
rapidly when buying picked up. 


Change Import Reports 


NEW YORK, Aug. 5.—The Ameri- 
can Petroleum Institute has made a 
change in its manner of showing its 


weekly reports on petroleum’ im- 
ports. The report now shows com- 
parative figures for daily  aver- 


age receipts of crude oil in bond and 
of imports for domestic demand. 

The new report also shows the daily 
average receipts of crude oil in bond 
for re-export during the first five 
months of 1935 and daily average im- 
ports for domestic demand in the last 
six months of 1932. 

Previously the import figures had 
revealed only the total, daily average 
for the week, and daily average for 
four weeks of oil receipts, with sepa 
rate distribution of crude and fuel oils. 
These figures will be continued in addi- 
tion to the increased data. The new 
data presented are based upon latest 
available information in U. S. Bureau 
of Mines reports, the Institute states. 


NATIONAL PETROLEUM NEWS 
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SEABOARD MARKETS, Export and Coastwise 





PRICES DO NOT INCLUDE FEDERAL TAX 











Eastern Domestic 


(Prices in cents per gallon tank car lots, unless otherwise noted, f.o.b. 

refinery or seaboard terminal, representing majority of sales and quotations 

to jobbers and/or consumers. Florida and S$. Carolina inspection tax 
not included.) 


*Motor Gasoline 


Prices Aug. 5 65 Octane 


Where $ mark is shown, prices are per barrel of 42 U. S. gallons. | 
Pacific Export (cont'd) Aug. 5 July 29 July 22 
Cased Goods: 

Gasoline, U.S. Motor..... $1.40 —$1.50 $1.40 -$1.50 $1.40 -$1.50 
Gasoline, 400 e.p. blend... $1.60 —$1.75 $1.60 -$1.75 $1.60 -$1.75 
38-40 w.w. kerosine, 150 
OG NOR 6 ook ccccdacce $1.20 -$1.30 $1.20 -$1.30 $1.20 -$1.30 
Kerosine, prime white..... $1.05 -$1.15 $1.05 -$1.15 $1.05 -$1.15 
60-64 Octane and Above 

New York harbor........ 6.00 6.25 New York Export 

New York harbor, barges. . 5.75 6 00 (Prices in cents per gallon in barrels, F.a.s. New York) 

Philadelphia district...... 6.00 6.25 J P 

Balti more district........ 6.00 6.25 Cylinder Oils (Pennsylvania Products) 

Norfolk district. ......... 6.00 6.25 

Wilmington, N. C., district 6.00 6.25 ; Aug. 5 July 29 July 22 

Charleston, S. C., district. . 6.00 6.25 Bright stock: 

Savannah district........ 6.25 — 6.50 6.50 — 6.75 Light, 25 pour point.. 24.00 24.00 24.00 

Jacksonville district...... 6.25 -— 6.50 6.50 — 6.75 ark, 25 pour point.. 23.50 23.50 23.50 

Portiand district... 2. <c25 6.25 6.50 

Boston district........... 6.00 6.25 

Boston district, barges. ... 5.75 6.00 

Providence district. 6.00 6.25 

Providence district, barges 5.75 6.00 


*Due to lack of companies offering U. S. Motor gasoline, 59 octane and below 
in the open market, prices for this grade are discontinued. Quotations nominally 
are 0.25c below those for 60-64 octane grade. 


Water White Kerosine 


Prices Aug. 5 


New York harbor.... 5.00 Savannah district..... 5.50 
N. Y. harbor, barges... 4.75 — 4.875 Jacksonville district. , 5.50 
Philadelphia district. . 5.50 Portland district..... PS. 
Baltimore district. 5.25 Boston district....... 5.00 
Norfolk district 5.25 Boston dist., barges.. 4.75 — 4.875 
Wilmington, N. C. 5.50 Providence district... 5.00 
Charleston, S. C., dist. 5.50 Providence, barges... 4.75 — 4.875 
Fuel Oils 
Prices Aug. 5 New York New York Philadelphia 
harbor harbor, barges district 
yD AOC Cer Cr rere 5.00 4.75 5.25 
Se ok ee eee oe 4.00 3.75 -— 3.875 4.00 
i Se Aree ree ee 4.00 3.75 — 3.875 4.00 
ee Se ore 3.625 3.50 3.625 
No. $ (per Darrel). . ...655% eae 0600CtC«C at $1.25 
No. 6 (per barrel). ....... eee Gaeta $1.05 
Baltimore Boston 
district district 
gL SS ee Pee ere be 5.00 
BO Ba distanticdakinnwine ss 4.00 4.00 
No. z ta ee re ee 4.00 4.00 
ee ee ee eee 3.625 4.00 
No. 5 (per barrel)........ $1.25 $1.35 
No. 6 (per barrel)......... $1.05 : $1.05 
Boston dist Providence Providence 
barges district dist., barges 
PM Bahicveecehacaacewes 4.75 — 4.875 5.00 4.75 
SAA 3.875 4.00 3.875 
ek oer re 3: 813 4.00 3.875 
PO aici eas cars Rowees 3.875 3.625 3.50 
Bunker Oil Diesel Oil Gas Oil Diesel Oil 
Grade Ships’ 28-34 Shore 
Cc Bunker Gravity Plants 
Per Barrel Per barrel Per gallon Per gallon 
New York harbor. . *$1.05 *$1.65 4.00 4.00 
Philadelphia dist.... *$1.05 *31.65 4.00 seal 
Baltimore district. . *$1.05 *$1.65 4.00 ak 
Norfolk district.... *$1.05 *31.65 4.00 I ek 
Charleston district. . $1.00 $1.65 eas ace 
Savannah district.. $1.00 $1.65 4.50 
a dist... $1.00 $1.65 4.50 
ampa district..... $1.00 $1.65 ae 
Portland district.... $1.15 $1.75 
Boston district..... $1.05 *31.65 
Providence district. $1.05 $1.65 


*Lighterage for bunker oil, 5c per bbl. additional; for Diceel oil, 6. Set per r bbl. 
additional. 


Pacific Export 


(Quotations are at seaboard, Los Angeles, in cargo lots, cents per gallon, 
except where otherwise noted.) 


Prices— Aug. 5 July 29 July 22 

53-55 U. S. Motor........ 4.50 — 4.75 4.50 - 4.75 4.50 - 4.75 
400 e.p. blend 65 Octane * ihe 

WE GR S56 50558 ba 4.75 529 4.75 - 5.25 4.75 = 5.25 
38-40 w.w. kerosine, 150 

ko Re re 4.25 5.00 4.25 - 5.00 4.25 - 5.00 
41-43 w.w. kerosine....... 4.50 — 5.00 4.50 - 5.00 4.50 — 5.00 
44 water white kerosine... 5.00 5.00 5.00 
Prime wh. kerosine....... 4.10 — 4.50 4.10 - 4.50 4.10 - 4.50 
In Cargo lots, per barrel: 
Diesel fuel oil, above{23.9° $1.10 —$1.25 $1.10 -$1.25 $1.10 -$1.25 
Diesel fuel oil, under 23.9° $1.05 —$1.15 $1.05 -$1.15 $1.05 -$1.15 
Se | an $1.10 -$1.15 $1.10 -$1.15 $1.10 -$1.15 
Grade C fuel oil.......... $0.75 —$0.85 $0.75 -$0.85 $0.75 -$0.85 
In Ships’ Bunkers, or deep tank lots, per barrel: 
Diesel fuel oil, above 23.9 

Ny Tyre $1. 275-$1. 30 $1.275-$1.30 $1.275-$1.30 
Diesel, under 23.9 gravity $1.175-$1.20 $1.175-$1.20 $1 .175-$1.20 
Grade C fuel oil.......... $0 .925-$0.95 $0 .925-$0.95 $0 .925-$0.95 
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Neutral oil: 


200 3 color, 25 pour pt. 28.50 —29.00 28.50 -29.00 28.50 -29.00 
150 3 color, 25 pour pt. 23.50 —24.00 23.50 -24.00 23.50 -24.00 


600 Warren E filtered..... 20.00 20.00 20.00 
600 stm. refd. unfiltered... 16.50 16.50 16.50 
650 stm. rfd. unfiltered... . 18.00 18.00 18.00 
600 flash, steam refined... 18.50 19.00 19.00 
630 flash, steam refined... 23.00 24.00 24.00 


Wax Domestic and Export 


(Prices in cents per pound. Tests made by A. S. T. M. methods. Melting 
= shown below, however, are A. M. P., 3° higher than A. S. T. M. 
(E. M. P.) melting points. Export prices are f.a.s. carload lots. Domestic 
pr He are f.o.b. refineries in New York and New Orleans districts, in 
bags, carload lots, with 0.2c discount allowed for shipment in bulk). 


New York New Orleans 

Prices—Aug.5 Domestic Export Domestic Export 
124-6 Y.C. ecale...... 1.95 — 2.10 1.95 — 2.10 1.95 — 2.10 1.95 2.10 
122-4 W.C. scale..... 1.95 2.125 1.95 2.125 1.95 2.125 1.95 2.125 
124-6 W.C. scale. .... 2.00 — 2.15 2.00 - 2.15 2.00 - 2 15 2.00 - 215 
123-5 Fully refined.... 4.20 3.625 4.20 3.625 
125-7 Fully refined.... 4.30 3.75 4 30 3.75 
128-30 Fully refined... 4.55 4.00 455 4.00 
130-2 Fully refined. ... 4 80 4.25 4 80 4 25 
133-5 Fully refined.... *5.10 4.75 *5.10 4.75 
135-7 Fully refined.... 9 *5.35 5 00 

*Shipment either in bags or in bulk. 


Gulf Coast 


(Prices are f.o.b. Gulf oil terminals representing sellers’ opinions except 
prices specified to the contrary. Prices cover bulk appeente of 20,000 
barrels or more, unless otherwise note 


Motor Gasoline 
For Domestic Shipment 


Prices— Aug. 5 July 29 July 22 
59 octane and below...... 5.25 5.25 5.25 
60-64 octane number...... TELE, 5.375 5.375 
65 octane and above...... 5.50 5.50 5.50 
Fuel Oils 
Nae. U Peel Oo. eds ccs 3. 875— 4.00 3.875— 4.00 3.875- 4.00 
yee Ds | Serres ere 3.125- 3.25 3.25 3.25 
Noy 4 Fuel Gilickcccicccccc 2.875— 3.00 2.875- 3.00 2.875- 3.00 
Kerosine 
GIRS We Wiidcxbinvecs cme 3.875— 4.00 3. 875- 4.00 3.875- 4.00 
Gasoline 


For Export Shipment 


U. S. Motor gasoline...... 4.875—- 5 00 4.875-— 5.00 5.00 
60-62, 400 e.p. gasoline.... 4.875- 5.00 4.875- 5.00 5.00 
61-63, 390 e.p. gasoline.... 5.00 5.125 5.00 5.125 5.125 
64-66, 375 e.p. gasoline.... 5.125- 5.25 5.125- 5.25 5.25 
U. S. Motor, cases (cargoes) $1.20 —$1.25 $1.20 —$1.25 $1.20 -$1.25 
64-66, 375 e.p. cases (car- 

ee Ee rrr eer $1.25 —$1.30 $1.25 -$1.30 $1.25 -$1.30 

Kerosine 
G4 wate? WRIRG. 6.6 ccna 4.25 4.25 4.25 
41-43 water white........ 3.875— 4.00 3.875- 4.00 3.875- 4.00 
41-43 prime white........ 3.875 3.875 3.875 
W.W., cases (cargoes)..... $1.15 —$1.20 $1.15 —$1.20 $1.15 —$1.20 
P.W., cases (cargoes)...... $1.10 —-$1.15 $1.10 -S$1.15 S$L.10 -$1.15 
Gas and Bunker Oils 

For Domestic and/or Export Shipment 
*26-30 translucent gas oil 2.875—- 3.00 2.875—- 3.00 2.875- 3.00 
*30 plus translucent gas oil > bad 3.125 3.125 
30 A transp. gas oil..... 3.125-— 3.25 3.125- 3.25 3.125- 3.25 
Diesel Oil Ships’ bunkers. . TH1.50 $1.50 $1.50 
Grade C bunker oil, for 

ships’ bunkers, per bbl... t$0.90 $0.90 +$0.90 
Grade C bunker oil, per 

bbl. in cargoes......... $0.70 -$0.75 $0.75 -$0.80 $0.78 —$0.80 


*Less than \% of 1% sulphur. tLighterage 5c per bbl. additional. 


(Continued on next poge) 
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Seaboard Markets, Export and Coastwise 


Where $ mark is shown, prices are per barrel of 42 U. S. gallons. 








Prices Do Not Include Federal Tax 





(Continued from preceding page) 
Mexican Crude and Bunker Oils 


(F.o.b. Steamer, Tampico) 


Prices— Aug. 5 July 29 July 22 
Heavy Panuco crude taxes : 
to be paid, per bbl..... $0.95 $0.95 $0.95 
Grade C bunker oil, ships’ 
bunkers, taxes paid, per 
| BERR ie are edees $0.90 $0.90 $0.90 


Mid-Continent Lubricating Oils 


(Prices in cents per gallon in bbls. f.a.s. Gulf terminals. In drums and 
new barrels, 0.5c to Ic higher per gal. im some instances.) 


190-200 vis. D 210 brt. stk. 23.00 -23.50 23.00 -23.50 23.00 -23.50 
150-160 vis. D 210 brt. stk.: : 

0-10 pour point....... 20.00 -20.50 20.00 -20.50 20.00 -20.50 

10-25 pour point........ 20.00 -20.50 20.00 -20.50 20.00 -20.50 

25-40 pour point........ 19.00 -19.50 19.00 -19.50 19.00 -19.50 
150-160 vis. F210 brt. stk. 19.00 -19.50 19.00 -19.50 19.00 -19.50 
120 vis. D 210 bright stock 19.25 -19.75 19.25 -19.75 19.25 -19.75 
180 vis. No. 3 color neutral 

oil: 

0-10 pour point....... 17.25 -17.50 17.25 -17.50 17.25 =17.50 

15-30 pour point....... 16.25 -16.75 16.25 -16.75 16.25 -16.75 
200 vis. No.} color neutral 

oil: 

0-10 pour point....... 17.75 -18.25 17.75 -18.25 17.75 =18.25 

15-30 pour point........ 16.75 -17.25 16.75 -17.25 16.75 -17.25 
600 s.r. olive green........ 12.00 -12.50 12.00 -12.50 12.00 -12.50 
600 s.r. dark green........ 9.25 -10.50 9.50 -10.50 9.50 -10.50 
Se dea casneus een ences 14.00 -14.50 14.00 -14.50 14.00 -14.50 


South Texas Lubricating Oils 
(Viscosity at 100° F. cold test 0. Tanker, f.o.b. Gulf oil terminals, for 


export shipment) 
Unfiltered Pale Oils: 


Vis. Color baal 
SUS eee 5.50 - 6.00 5.50 - 6.00 5.50 - 6.00 
PEE Os cikanecnkessen 6.375- 7.00 6.375- 7.00 6.375- 7.00 





South Texas Lubricating Oils (cont’d) 
Unfiltered Pales (cont'd) 


Prices— Aug. 5 July 29 July 22 

PNG Ss ik os ce awcennns 7.00 - 7.50 7.00 - 7.50 7.00 - 7.50 
Se BOGS 6c dca ecn sews 7.875- 8.50 7.875- 8.50 7.875- 8.50 
eo, eee 9.00 - 9.50 9.00 - 9.50 9.00 - 9.50 
bok, Se ere 9.50 -10.00 9.50 -10.00 9.50 -10.00 
DOO NOV Wa vin dd baccaseas 9.75 -10.25 9.75 -10.25 9.75 -10.25 
Red Oils: 

Vis. Color 

es i ee errr 5.50 - 6.00 5.50 - 6.00 5.50 - 6.00 
Os asusncececene 6.125- 6.75 6.125- 6.75 6.125- 6.75 
to ree .75 = 7.00 6.75 - 7.00 6.75 - 7.00 
PUN PANS Es as 5 wn ow aneicce 7.625- 8.00 7.625- 8.09 7.625- 8.00 
i Si = Serer 9.00 - 9.50 9.00 - 9.50 9.00 - 9.50 
i Serre 9.50 -10.00 9.50 -10.00 9.50 -10.00 
BOO NO BOs. w vac d e056 9.75 -10.25 9.75 -10.25 9.75 -10.25 


Note: Red oil prices shown above cover oils with green cast, prices for blue cast 
red oils are slightly lower im some cases. 


Tanker Rates 


(Approximate tanker freight rates to Continental ports, in shipments 
per ton of 2240 pounds, British sterling: to U. S. ports, cents per barrel) 


Crude &/or Fuel Refined Oil & /or Spirits 


Rates—Aug. 5 Last Paid Owners Ask Last Paid Owners Ask 


Calif. U.K. /Continent*. . 17 /3 18 /-18 /6 15/6 15 /6-15 /9 

Gulf-U.K. /Continent*... 11/9 11 /6-12 12/6 12 /6-13 

Calif.-N. Atlantic....... 46c 50-52c¢ 42c 48-52c 
(not E. of N. Y. 

Gulf-N. Atlantic®*...... tl4c $15-16c 5c 15-16c 


(not E. of N. Y.) 

Note: Dirty boat quotations are enlarged to cover, “Fuel and Light Crude” 
quotations. 

*Continental ports in range between Bordeaux and Hamburg, both inclusive. 

**Venezuela loading same rate: Tampico 2c to 3c per bbl. additional. 

tRates for heavy crude or fuel lc to 2c higher than for light crude 
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tion on gasoline, 


Huge Secondary Road 


pertaining 
beginning 


to taxa- 
with the 


West Tulsa Salt Works 


state tax in 1919 through the present- 


Program Planned _ 

WASHINGTON, Aug. 3.—Allotment 
of approximately $500,000,000 from 
the works-relief fund for construction 
and improvement of farm-to-market 
and other secondary roads throughout 


depression -period 
including chapters on such subjects as 
growth of the tax, administration, ex- 
emptions, costs of collection, distribu- 
tion of revenue, and evasion. 

The 1934 booklet is the fourth edi- 


federal taxes, 


To Be Dismantled 


TULSA, Ave. 3. Salvaging of 
equipment from the $3,000,000 plant 
of the Texaco Salt Products Co. in 
West Tulsa is reported under way, pre- 





the United States is being considered 
by the Administration, it was learned 


today. The oil industry would benefit 
from such a program because of the 
huge quantities of road oil and 


asphalt which would be required. 


The five billion dollar works-relief 
bill ‘‘earmarked” $800,000,000 for 
road construction and grade-crossing 
elimination. Of the highway allot- 
ment, it was required that not less 
than 25 per cent should be spent on 


secondary roads. Whether the $500,- 
000,000 program would be in addition 


to this 25 per cent, has not been de- 
cided. 

It is not planned to turn over the 
$500.000,000 to the states to spend 


Instead. a roads division would be set 
up with headquarters at Washington 
to make allotments and supervise the 
spending of this vast fund. 


Gas Tax Booklet Published 


CHICAGO, Aug. 5.—TIf there is any 
thing omitted from ‘“‘The Gasoline Tax 
in the United States, 1934” that any- 
one would be interested in knowing, 
it is not evident from the index of con- 
tents. 


This booklet summarizes on its 46 


tion published under the direction of 
Dr. Finla G. Crawford, by the Public 
Administration Service, 850 East 58th 
Street. Chicago. It sells for 50 cents 
per copy. 


Dealers to Meet 


DETROIT. Aug. 5.—The annual con- 
vention of the National Association of 
Petroleum Retailers will be held this 
year on Oct. 7, 8, and 9, in Detroit. 
Headquarters will be at the Detroit- 
Leland Hotel. A committee is now at 
work on program details and will have 
an announcement to make soon. 


New Socony Plane 


NEW YORK—tThe Socony-Vacuum 
Co. has just added the fifth plane to 
its air fleet, according to Henry J. 
White, aviation sales manager. The 
new craft is a Beechcraft four-place 
biplane with a cruising speed of 150 
miles per hour. 

Other specifications are: top speed 

170 m.p.h.; landing speed 45 
m.p.h.; and weight 1800 pounds. The 
plane is capable of lifting 97 per cent 
of its weight and climb at the rate of 
1200 feet per minute. 


of 


paratory to withdrawal from salt man- 
ufacturing field. 

Built in 1931 on a site adjacent to 
the Texas Co.'s refinery, and under 
the direction of the late Dr. Otto V. 
Martin, the plant was designed to ex- 
tract salt, calcium chloride, epsom 
salt, bromine and other products from 
salt water wells underlying the com- 
pany’s West Tulsa properties. 


Appointed to Civic Post 


CHICAGO, Aug. 3.—B. L. Majewski, 
Deep Rock Oil Corp., Chicago, has been 
appointed a member, for a five year 
term, of Park Exposition Authority by 
Mayor E. J. Kelly of Chicago. 

This board is planning to establish 
a miniature world’s fa’r on the site of ' 
the recently closed Century of Progress 
Exposition. 


Increase in German Output 


LONDON, July 26th.—It is officially 
announced from Berlin that Germany’s 
petroleum production in the first half 
of this year was 218,635 tons—an in- 
crease of 65 per cent as compared with 
the corresponding period of 1934. 
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Prices in $ per bbl. of 42 U. S. gals. at the well, A. P. |. gravity 


CRUDE OIL MARKETS 


Prices are effective as of 7 a.m. of dates as given. 

















Eastern Fields 
Posted by Joseph Seep Purchasing Agency 


(Effective July 16, 1935, except Corning effective 
Oct. 2, 1935) 
Penna. Grade Oil in Southwest Penna. 
SU IN a as ok RGSS Cominaw dies te ure $1.67 
Penna. Grade Oil in Eureka Pipe Lines 
DUNEON WIMMIMIOD. bo ccasicacccscsecavewcusies $1.62 
Penna. Grade Oil in Buckeye Pipe Lines 
CRE NNRNE OE cia nccwedes caben keke $1.52 
Corning Oil in Buckeye Pipe Lines (Ohio)...$1.32 


Posted by Other Companies 


Tide Water Pipe Co., Ltd.: 
haw Alleghany district 
N. Y.) (Effective July 16, 1935)......... 

*The Pennzoil Co.: (Effective July 16, 1935) 
Penna. Grade Oil in National Transit Lines*$1.92 

Ashland Oil & Transportation Co.: 

Somerset Oil in Ashland Lines (Ky.) (Effec- 

Se OB ee eee $1.13 

*The Pennzoil Co. posts $1.92 in Cochran, Frank- 

n, Hamilton and Doolittle, Pa. fields; prices in 
other districts range down to $1.87 per bbl. at well. 


(Penna. and 
1935) $1.95 


Michigan 
(Posted by Pure Oil Co.) 
Midland, Midland County (Sept. 30, 1933)..$1.02 
(Posted by Simrall Pipe Line Corp.) 
Weet Branch (Apr. 1, 1934)................ $0.86 


Central States Fields 
Posted by Ohio Oil Co. 
Effective Feb. 1, — May 22, 
1935) 93 


eee <a West Kentucky $1.13 
(Effective Jan. 5, 1934) 
Princeton....... $1.13 Illinois......... $1.13 


Canadian Fields 
Posted by Imperial Oil Refineries, Ltd. 
Western Ontario 


(Effective Sept. 9, 1933) 
| See ere eter ee eee ee ere $2.10 
er MI i isa00 4h Sieene oss cu vesekaceneces $2.17 


Alberta—Turner Valley 
(Prices f.o.b. field Hamer 


Crude: aphtha: 

Effective Dec. 9, os ceneent May 21, 1934) 
, eee ‘$1. WEEN. 6.6 de ieee $2.31 

tt oe ys o tDiscolored..... $2.55 


| pee pe May 21, ag 
0 and above.. $2.1 


tClear naphtha: Png color; 10 lbs. vapor Pressure, 
Reid method; 90% recovery; end point, 410°, 
Discolored naphtha: same specifications as for clear 
gaphtha except color. 


Mid-Continent 
Posted by Stanolind Crude Oil Purchasing Co 
(Effective Sept. 29, 1933) 


(In North-North 
Central Texas) 


$0.79 


(In Oklahoma- Kansas) 





--sosssssosS 
© 
2 


Above Stanolind prices met as follows: 


Sept. 29, by The Texas Co. in Oklahoma, and in 
North and North Central Texas; Continental Oil 
in all three states; by Empire, White Eagle and 
Gypsy (Gulf). 


See also Carter Oil, Magnolia, Humble schedules 
below and footnotes under Carter table. 


Posted by Carter Oil Co. 
(In Oklahoma and Kansas) 
(Effective Sept. 29, 1933) 


alt $0.76 Ps SO ee $0.94 
ue te eee 0.78 ee 0.96 
SS re 0.80 35-35.9. 0.98 
Se 0.82 Ce eee ae 00 
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yh ee 0. 84 0 See 

yo > > ren SS eee Co 
. | ae 0 88 cS 2 a 1.06 
SESE Banssnsous 0 90 40 and above. 1.08 
8 re 


Sept. 29, Carter gravity and price schedule met in 
Oklahoma-Kansas by Sinclair-Prairie, and Humble 
price schedule met in North-North Central Texas 
except that Sinclair-Prairie posts five lower grades 
down to below 25, with 2c differential for each. 
Same day, 
Oklahoma-Kansas. 


Posted by Magnolia Petroleum Co. 
(Effective Sept. 29, 1933) 

In Oklahoma, same schedule as Carter Oil, 
see above, beginning with below 25, 
ending with 40 & above, at $1.08 

In Texas: North and North Central, 
Burkburnett, Archer, Stephens, Henrietta, 
Comanche and Olden; and in Central 
cluding Mexia, Wortham, 


which 


at $0.76 and 


including 

Electra, 
Texas, in- 
and Panola county, same 


gravity and price schedule as Stanolind in Texas, | 5 


which see above, beginning with below 29 at $0.79, 
and ending with 40 and above, at $1.03. 


tPosted by Humble Oil & Refining Co. 


(*In North, North Central and Central Texas) 
(Effective Sept. 29, 1933) 

Below 29....... $0.79 . | $0.93 | 
ph 0.81 po eee 0.95 
p> 5 0.83 7 2 re 0.97 
Fil A See 0.85 bo ere 0.99 
C/A See 0.87 39-39.9. i 
oS ee 0.89 40 and above... 1.03 
Sh ee 0.91 

*Including North Texas, Ranger, Mexia, Powell, 
Boggy Creek, Richland, Wortham, Currie and 


Moran fields. 


tEffective Dec. 1, 1934, Humble prices are based 
on 99% tank tables at 60F. Allowance or deduction 
of 1% is made for each 25° change in temperature 
above or below 60F. 


Panhandle Texas 


Posted by Humble Oil & Refining Co. 
(Effective Sept. 29, 1933) 


Gray Carson- 
County Hutchinson 
ere rere $0 79 $0 69 
EEE TE Gi nacaeiieeebes 0.81 0 71 
2 err 0.83 0.73 
i oy ree 0.85 0.75 
ER cicad cen ately ewes 0 87 0.77 
pL A rere 0 89 0.79 
GD @ GhOwe. occ ccscces 0.91 0.81 
Sept. 29, above prices met by Sinclair-Prairie, 


Magnolia and The Texas Co. in the entire area, 
also by Continental Oil in Carson-Hutchinson. 
East Texas 
(Effective Sept. 29, 1933) 


Humble, Sinclair-Prairie, Texas 


Stanolind, and 
agnolia 1.00 


West Texas and New Mexico 
Posted by Humble Oil & Refining Co. 
(Effective Sept. 29, 1933) 
Ector, Pecos and Winkler Counties, W. Texas and 
Lea Co., N .75 
Crane, Upton, Crockett, Howard and G lasscock 
GUN We Uo nek ecu acackcswensceeass $0.70 
Sept. 29, Magnolia met in Crane, Upton, Howard, 
Glasscock, Mitchell and Winkler. Sept. 29, Texas 
Co. met Humble in Winkler, Crane, Upton and 
Lea counties; Stanolind Oil & Gas met in Hendrich 
field, Winkler county and posted in Marion county, 
Tex. below 25 at $0.63, plus 2c differential to 40 & 
above at $0.95. 


South and Southwest Texas 
Posted by Humble Oil & Refining Co. 
(Effective Sept. 29. 1933) 


Darst Creek... .. $0.87 Pettus. .....<. seen 
Salt Flat. . Car FOMMOM ccs cccu Boke 
(Effective June 29, 1935) 

Saxet . . $0.80 Mirando .. $0.75 

Sept. 30, The Texas Co. met Humble in Darst | 
Creek. On Sept. 29 it posted $0.80 in Duval county | 
and $0.85 in Saxet-Greta. 

Oct. 2, Magnolia posted $0.87 in Darst Creek and | 
$1.15 in Tomball: Sept. 29 it posted $0.75 in Luling 
and $0.95 in Lytton Springs; on July 3, 1935, $0.75 
for Mirahdo 

Jan. 18, 1934 $1.00 for Cleveland , Liberty county, 

ex. 


_ 1.02 | 


Shell Petroleum met Carter in full in 








Posted by Humble 


Conroe (Montgomery Co., Tex.) 
(Effective Sept. 29, 1933) 
| hs ah Sere ee $1.09 rer $1.15 
ee 1.11 39-39.9. 1.17 
WORRO CAG oe tha es 5.32 40 & above..... 1.19 


Sept. 30 Texas Co. met above prices. 


North Louisiana-Arkansas 
Posted by Standard Oil Co. of Louisiana 
(Effective March 17, 1934, except Homer, Smack- 


| over and Nevada county, Sept. 29, 1933). 
(In Caddo, Homer, Haynesville, Sabine, De Soto, 
Sarepta, Carterville, El Dorado and Miller county). 
Below 25... .66.5 Sel bk Bb SO ere $0.89 
yo ee 0.73 ‘2 4 Aeon 0.91 
y > ) See 0.75 ES 5 ty Ee 0.93 
i 1 Se 0.77 36-36.9.. . 0.95 
1 2 eee 0.79 37-37.9.. - OF 
vB 0.81 38-38.9.. . 6.9 
Sea 0.83 39-39.9 « eee 
» | S| EL Sere 0 85 40 and above... 1.03 
uy es oh. eee 0.87 
WeeneneNety Aals. cic cevewddisannvacowusues $0.70 
OO AON oa os caw cue anaskcareateees 0.60 
Urania, La. (La. Oil Refg. Co., Jan. 1, '34)... 0.87 


*Gulf Coastal Fields 
Posted by Humble Oil & Refining Co. 
(Effective Sept. 29, 1933) 


Below 20....... $0.82 (SS Beer $0.98 
MGS ciccwewe 0 84 yh 1.00 
yi i ree 0.86 jee 1.02 
yo 0.88 ; See 1.04 
23-23 .9 . 0.90 1 | & See 1.06 
Ce a 0.92 by Sn 1.08 
1 Sa 0.94 EROS Saw aancea 1.10 
yo ee 0.96 34 and above. 1.12 


Refugio heavy (Effective June 29, 1935)..... * $0. 80 

Effective Dec. 1, 1934 Humble prices are based 
on 99% tank tables at 60 F. Allowance or deduction 
of 1% is made for each 25° change in temperature 
above or below 60 F 

*Includes these fields: Barbers Hill, Goose Creek, 
Hull, Humble, Liberty, Moss Bluff, Orange, Pierce 
a Rabbs Ridge, Raccoon Bend, Refugio 
ight, Sour Lake, Spindletop, Sugarland, and West 
Columbia. 

Above prices met Sept. 29 by Sinclair-Prairie and 
Sun Pipe Line Co. 


Posted by The Texas Co. 
(Effective Sept. 30, 1933) 


Same gravity and price schedule as Humble up 
to 30-30.9 gravity, which see; plus these grades: 


WES Migacwned $1 04 36-36.9 . -$1.10 
. | 2) 0 ee 1.05 i} Seer 1.11 
32-32.9 1 06 _. 1) 1.12 
15h Se 1 07 b> a 
34-34 .9 1 08 40 and above. 1.14 
35-35.9.. 1.09 


Partlavaca (Tex. "Gulf effective May 17, 1935). $0.80 


Rocky Mountain Fields 
Posted by Stanolind Oil & Gas Co. 
(Effective Sept. 29, 1933) 


Salt Creek and Dutton Creek, Wyo. Same 
schedule as Stanolind posts in Oklahoma-Kansaa 
which see on first crude price page. 


Die I Rs bs caceddetenvedwaaweneee $1.18 
Ce ONES 6 cnc vdcnadtxwaseavedeuaes 1.1& 
Clmee GME BORE y vine chs iceccnnccdeeanene 0.62 
Caeser REINS os cecscccdccenevaceuuces 1.18: 
See GING 3s aeeakg 6c ceneer deeneeeceuas 0.96. 
SMCs. 2 25s vs chee onewaee tees eeeae 0.90% 
ee, | ae re meer 1.11 
Frannie light (Effective May 1, 1934)........ 0.70: 
PUGGUIG BOREE ok 3ékeuceacdéccnuscavscesuan 0.62 

Posted by Ohio Oil Co, 

(Effective Sept. 29, 1933} 
Bie WENO a cadrocnvaencaunateewkeas $1.18 
Grass Creek, MG iksk Sait cedae wecacaeurts 1.18 
ME ROO ba ok a xa. 4 baa wae oeenaewedued 1.02 
We I id oe da cadeeee cnt eawnanaee 1.01 
| tSunburst, Mont. (Effective July 19, 1935)... 1.20 


tMet by Texas Co. July 19. 


Posted by *International Refining Co. 


(Effective May 23, 1934) 
CWRU MBONE idan acc dcderune dies rdacden $1.45 


*Texas Co. subsidiary. 


(Continued on next page) 








Text of Proposed Voluntary Oil Marketing Code 


Following is the text of the pro- 
posed new marketing code which is 
submitted to the oil industry for con- 
sideration by directors of the Ameri- 
can Petroleum Institute. After this 
draft is discussed at meetings to be 
held in various parts of the country 
in September it will be considered 
again by the A.P.I. directors before 
being presented to the Federal Trade 
Commission for final approval: 


Rule 1 

mach vendor of naphtha, gasoline, 
motor fuel, tractor fuel, kerosine, 
range oil, heating oil and motor oil 
shall determine for himself the prices 
at which he desires to sell each of 
such petroleum products, and having 
determined such prices he shall post 
them at the place hereinafter  pro- 
vided and each price shall remain 
posted until a new price has been de- 
termined and posted. 

The prices to be posted shall in- 
clude the prices applicable to all 
classes, types, methods and quantities 
of delivery and to all classes of buy- 
ers. The posting shall contain all 
terms of sale including discounts and 
credit terms offered and freight rates 
and delivery costs to be charged or 
allowed to the purchaser. 

The prices for all deliveries from 
service stations and the prices for de- 
liveries in packages, whether furnished 


by the seller or buyer, and in tank 
wagons or trucks from bulk plants 
shall be posted at the place from 


which the delivery is made. The prices 





for all other deliveries shall be posted 
at the place from which the delivery 
is made but seller may, at his option, 
as a regular practice, post them at 
another place within the same state, 
provided he posts at the place from 
which deliveries are made a notice 
stating the office of the vendor at 
which the prices therefor are posted. 
All prices shall be posted at places 
readily accessible to the public dur- 
ing usual business hours. For five 
days, exclusive of Saturdays, Sundays 
and holidays, after prices are posted, 
and for a like period after deliveries 
at such posted prices are commenced, 
records of such posted prices shall be 
available to any inquirer at the place 
where they were posted. 

All sales, other than sales pursuant 
to bids required by law to be sealed, 
and other than sales for delivery in 
tank ear, barge or cargo, or by tank 
truck into a bulk storage plant fully 
equipped to receive deliveries directly 
from barges or tank ears, shall be 
made at the posted price applicable at 
the time of sale or at the time the 
contract to sell is made. When sales 
are made for delivery in tank ear, 
barge or cargo, or by tank truck into 
a bulk storage plant fully equipped to 
receive deliveries directly from barges 
or tank ears, the price thereof shall 
be posted immediately upon the ex- 
ecution of the contract, or acceptance 
of order, and shall remain posted for 
24 hours exclusive of Saturdays, Sun- 
days and holidays. When bids are 
made which are required by law to 
be sealed, such bids shall be posted 
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Continued from preceding page 


immediately after the time specified 
for their opening and shall remain 
posted for 24 hours exclusive of Sat- 
urdays, Sundays and holidays. 

No sales shall be made unless the 
prices thereof are posted in accord- 
ance with the provisions of this rule. 

No rebates, allowances, concessions 
or benefits shall be allowed in any 
manner so as to permit any buyer to 
obtain petroleum products at a net 
lower cost than the posted price ap- 
plicable at the time of the sale or at 
the time the contract to sell is made. 


Rule 2 


Coupon books or other scrip of any 
nature, if used, shall be sold and re- 
deemed at their face value without 
any discount. 


Rule 3 
Selling Below Cost 


The selling of goods below cost 
with the intent and with the effect of 
injuring a competitor and where the 
effect may be to substantially lessen 
competition, or tend to create a 
monopoly or to unreasonably restrain 
trade, is an unfair trade practice. 


Rule 4 


1. Vendors of petroleum products 
shall not hereafter construct, lease, 
lend, furnish, install or re-locate 
pumps, tanks, driveways, buildings, 
canopies, air compressors, lubricating 











CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoted take highest price offered in the field. Effective Sept. 6, 1033 
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oil storage or dispensing equipment, 
grease lifts or pits, grease equipment, 
grease guns, air towers, light poles, 
flood lights, material for driveways, 
buildings or canopies, or any other 
equipment of any character whatso- 
ever used or usable in connection with 
the storage, display, sale or consump- 
tion of petroleum products (excepting 
only oil burners and storage tanks 
connected therewith, pump globes and 
the usual advertising signs) for or to 
anyone engaged in the sale or de- 
livery of petroleum products to con- 
sumers or for or to consumers, 

2. Vendors of petroleum products 
shall not hereafter sell any of the 
things mentioned in paragraph one of 
this rule (except only oil burners and 
storage tanks connected’ therewith) 
and except that upon the expiration of 
all contractual relationship for the 
sale and purchase of petroleum prod- 
ucts stored in or dispensed through 
equipment furnished or leased by the 
vendor to the buyer, and, on request 
of the buyer, any equipment described 
in this rule theretofore furnished, or 
leased to the buyer must be sold in 
its entirety to the buyer; or, if the 
buyer does not request that the equip- 
ment be sold, then, on the request of 
anyone about to sell to the buyer pe- 
troleum products to be stored in or 
dispensed through equipment of such 
type, the equipment in its entirety 
shall be sold to such new supplier who 
may then lend it to the buyer. All 
such sales of equipment shall be at 
the fair value thereof. If the owner 
and purchaser are unable to agree 
upon the fair value, it shall be de- 
termined by arbitration. Anyone about 
to sell petroleum products to a buy- 
er shall be entitled to use the equip- 
ment of the previous supplier at any 
time after ten (10) days after re- 
questing to purchase the equipment 
as herein provided, subject, however, 
to the obligation to pay the price de- 
termined in the manner herein es- 
tablished. If any previous supplier 
withdraws his equipment, refusing to 
comply with the provisions of this 
paragraph, anyone about to sell pe- 
troleum products to the buyer may 
lend and install equipment of like 
capacity. Nothing herein contained 
shall prevent vendors of petroleum 
products ordinarily engaged in the 
manufacture and sale of any of the 
things mentioned in paragraph one of 
this rule from selling such things to 
vendors or consumers of petroleum 
products provided the sale is not 
conditioned upon the purchase of pe- 
troleum products, 

3. Nothing contained in this Code 
shall prohibit any vendor of petroleum 
products from installing or furnishing 
any of the equipment above mentioned 
on land, either: 

(a) Owned in fee by such vendor; 

or 

(b) Held by such vendor under a 

valid and binding lease pro- 
vided that at the time the 
lease was executed the prem- 
ises were not improved 
with any building or other fa- 
cility or equipment for the 
sale or storage of petroleum 
products; or 

(c) Held by such vendor under a 

valid and binding lease creat- 
ing a tenancy of at least five 
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LADIES AND GENTLEMEN 


OF THE JURY! 


S A RETAILER serving the 
motoring public, you are con- 
stantly on trial before Mr. and 
Mrs. Consumer. They are the 
“ladies and gentlemen of the 
jury’ who decide your business fate. 


And of all the things which will 
cause this jury to hand down an 
adverse decision, the most damag- 
ing evidence is “unsatisfactory ex- 
perience” with the product you sell. 


The convenience of your location 
—the excellence of your service— 
the courtesy of your personnel— 
won’t help your case if your 
merchandise fails to stand up. 


Batteries are perishable chemical 
machines. To give long, depend- 
able service, they must not only 
be built by experts but they must 


LOE a 
es a 








be handled by experts while mov- 
ing from the factory to your place 
of business. 


That’s why Willard’s nation-wide 
field organization is so valuable to 
any battery dealer who is trying to 
build a good reputation. Willard’s 
distribution system is built of ex- 
perienced men who know how to 
avoid internal damage to batteries 
enroute—damage that often causes 
premature failure and customer 
dissatisfaction. 


Willard dealers, backed by the 
Willard Distributing System, are 
selling more batteries and averag- 
ing more profit than dealers 
handling other makes. We will be 
glad to tell you how they do it 
...+ just write or wire. 


WILLARD STORAGE BATTERY CO. 
CLEVELAND, OHIO 








The “Lubricating Oil Salesman’s 
Primer” is a book by Claude Ettele, 
who is associated with one of the big 
oil companies in this country. The 
author’s purpose is ‘‘to properly present 
a first view of the subject of lubrication 
and encourage the young salesman to 
study advanced works without which 
he will be unable to develop maximum 
efficiency in the services of his em- 
ployers and of his customers.” 

The book takes up the manufacture 
of various lubricating oils and greases; 
tests by which oil and grease speci- 
fications are written; general discussion 
of lubrication problems in cylinders, 








LUBRICATING OIL SALESMAN’S PRIMER 


NATIONAL PETROLEUM NEWS, 1213 W. 3rd St., Cleveland, Ohio 


turbines, internal combustion engines; 
power transmission machinery such as 
shafting; wire ropes; belts, gears, 
bearings, etc., driven machines such as 
air compressors, pneumatic tools, ice 
machinery, machine tools, textile ma- 
chinery, paper mills, mine and quarry 
machinery. 


“Lubricating Oil Salesman’s Primer”’ 
also gives a standard line of lubricants, 
and specifies which oils or greases are 
applicable to the various kinds of 
machinery. This book is well worth its 
price of $3. 


Send check for your copy today! 
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(Mendenhall Motor 
Co., (Ford Dealers) 
St. Louis, recently 


installed their sec- 
ond Curtis Lift) 





ZACSUPER SERVICE 
and Visible Lubrication. 


with CURTIS LIFT 


A Full-sized Lift 
For All Makes of Cars 
Self-Leveling, Oil-Locked 


Full-size plunger: Provides ample 
capacity, strength and safety for all 
makes of cars. 

Self-leveling: Can’t stick or bind 
coming down, even with unequal 
weight distribution on the platform. 

Oil-locked: Curtis Lifts are safe 
at all heights because they’re lifted, 
held and locked by oil. 

Additional Features: These ad- 
ditional Curtis features make Curtis 


Lifts sturdy, trouble-free and effici- 
cient: (1) Automatic drop-away 
wheel guides quickly spot the car. 
(2) Dual-support rear sled. (3) Uni- 
versal one-piece front bracket. (4) 
Special grease- packed gland ring 
around plunger prevents mud and 
grit from scoring plunger. (5) 
Simple, unfailing automatic retard 
valve positively controls lowering 
speed. 


Curtis Pneumatic Machinery Co., 1965 Kienlen Avenue, 
St. Louis, Mo.; New York City —Chicago— San Francisco 





CURTIS 






Air Compressors—Car 
Washers—Rotating Lifts 
Tire Inflation Stands 





















OOK (of practical and scientific 
data on the manufacture and 
use of lubricating greases. 


Valuable to grease makers, refinery 
executives, research chemists, lubri- 
cating engineers, salesmen and others 
interested in the efficient manufacture 
and utilization of lubricating greases. 


Contains chemical analyses of many 
commercial lubricants, abstracts of 
important patents, and formulas and 
practical processes for the manu- 
facture of greases. 


LUBRICATING GREASES 


by E. N. Klemgard, B. Sc. 
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CHAPTER HEADINGS: 


1—Manufacture of cup greases; 2— 
Uses, testing, analyses, patents of cup 
greases; 3—-Soda base greases; 4— 
Mixed soda lime base greases; 5— 
Sett greases; 6—Lead base greases; 
7—Miscellaneous greases and com- 
pounded oils; 8—Mechanical mixtures; 
9—Trend of grease research. 


Illustrated Price $5.50 
NATIONAL PETROLEUM NEWS, 


198 pages 








1213 W. 3rd St., Cleveland, Ohio 


years duration, which lease 
provides for a substantial rent- 
al not determined by the vol- 
ume of petroleum products 
sold at the premises and which 
lease does not contain any 
provision permitting either 
party thereto, in the absence 
of breach of obligation by the 
other party, to cancel or ter- 
minate it or the term thereby 
granted before the expiration 
of five years from the begin- 
ning of such term. 


Rule 5 


Vendors of petroleum products 
shall not make any repairs to any 
equipment of any kind not owned by 
the vendors. 

Vendors of petroleum products may 
make repairs to equipment owned by 
the vendors and furnished or leased 
to or installed with retailers or con- 
sumers to the extent necessary to 
maintain the equipment, its attach- 
ments and appurtenances, in a safe 
and satisfactory working condition, 
provided such repairs can be made 
without the removal of the equipment 
from the premises where _ installed, 
but shall not make any changes in 
such equipment such as the conver- 
sion of a hand or air operated piston 
type pump or visible type pump into 
an electric meter pump, 

Underground tanks furnished or 
leased to retailers or consumers, may 
be replaced with other tanks of the 
same size or removed from the prem- 
ises for repair. 


Rule 6 


Before any vendor of petroleum 
products delivers his products to a 
retailer or consumer whose place of 
business is painted with the identi- 
fying colors of another vendor of pe- 
troleum products, not then supplying 
such retailer or consumer, the new 
vendor shall paint out such identify- 
ing colors with paint of any color 
other than any one or more of the 
colors used by the vendor to identify 
his stations, but, before doing such 
painting, such vendor shall communi- 
cate with the vendor whose identifying 
colors appear inquiring whether there 
is any written contract which would 
be violated by such painting. The 
vendor to whom the inquiry is pre- 
sented shall respond thereto within 
ten days from the date of the inquiry, 
giving the information requested, and 
if he claims that such proposed paint- 
ing would violate any contract, he 
shall submit such contract for inspec- 
tion at his office. If the proposed 
painting would violate the contract, 
the painting shall not be done. 

Except painting required by this 
rule, vendors of petroleum products 
shall not do any painting for or fur- 
nish any paint free or sell any paint 
to jobbers, retailers or consumers for 
any purpose other than for usual ad- 
vertising signs and for pumps, gaso- 
line buggies, wheel carts, high-boys, 
lubsters or lubricating oil tanks 
through which the products of the 
vendor doing the painting or furnish- 
ing the paint are sold. 

Nothing herein contained shall pre- 
vent vendors of petroleum products, 
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ent- and sale of paint, from selling such 

vol- paint to vendors or consumers of pe- 

icts troleum products provided the sale THE 

ich of paint is not conditioned upon the 

any purchase of petroleum products. 

~ SIGN OF 

nee Rule 7 

the V — ; ‘ ia 

sia, endors of petroleum products shall HAPPY 

oy not lend, lease or otherwise furnish 

wed any equipment of any character what- 

a soever, except trademarked pump MOTORI NG 

> globes and other usual advertising de- 
vices, to jobbers or anyone purchas- 
ing or receiving petroleum products 
by pipe line, cargo, barge, tank ear or For the past several years, 
truck train. 

- train NOT motorists in the East and 

by Rule 8 in the South have been 

brig any pump, tank, or other de- CONNECTED familiar with “the ESSO 

na vice for the storage, display, con- : ‘ , 4 

“td sumption, handling, or sale of naph- " sign’’. This big red, white 

sed > oversee ge fuel, kerosine, or With and blue ESSO oval has 

on- ubricating oil, bears the name, trade- i ° 

to mark, or trade name of any person, Standard Oil Company marked the source of fine 

ch- firm, association, or corporation en- (Indiana) products and courteous 

afe gaged o the ee ae or sale of service at more than 30,000 

on, any such commodity, no other per- 

ide son, firm, association, or Pesos sd ESSO STATIONS and 

ent shall deliver into or deliver for sale Now motorists in the Middle West can ESSO DEALERS from 

ed, from such pump, tank, or other de- : : : nae : eos 

in vice, or any tank or other container ee Se. ee a Oe ee eee Maine to Louisiana. 

er- connected therewith, any petroleum 

ton product, other than that manufac- ESSO—for Premium Motor Fuel 

nto tured, sold, or distributed by the per- J Ss & O j N Cc 
son, firm, association or corporation ESSOLENE—for Regular Motor Fuel ss 

or whose name, trademark or trade name 

lay is so affixed. No person, firm, associa- ESSOLUBE—for Motor Oil ct Gammnn Caan ae 

the tion, or corporation shall in any way . 

m- knowingly be a party to the substi- ESSOLEUM— Greases and Lubri- ae CONNECTION WITH 
tution of one grade or brand of pe- cants. SSO STATIONS or ESSO Inc. 
troleum products for another. ' 

Rule 9 
1m 
‘ Vendors of petroleum products shall 
of not lend money, directly or indirectly, 


ti- for any purpose whatsoever, to any 
one dealing in or consuming petro- 


pe- 
ng leum products, and shall not extend 
ow any credit other than for merchandise 


fy- sold to any one engaged in selling or Humble Men Know Your Problems 


consuming petroleum products. 

















“el Vendors of petroleum products 
ify shall not, either directly or indirect- 
ch ly, pay for, or reimburse to, any one 
ni. engaged in the sale or consumption 
a of foeoriaee ie — — because they have had to face the same 
’ tax, privliege tax, license fee or tax, 
om inspection fee or tax, chain store tax, problems themselves, and to solve them by 
a. or any other charge, tax or impost the manufacture of petroleum products 
re- levied or assessed by any taxing au- I : I . 
‘in a See ee eee which would stand up in actual use in the 
ry, operation of any place or facility for 
nd nt storage or sale of petroleum prod- field. So we recommend Humble products 
nt- rum. 
he to you with confidence that you'll like 
— Rule 10 ° ‘ 
ed Vendors of petroleum products shall | them. Try them, test them—you’ll come 
ct, not pay rentals or otherwise pay for | 
the privilege of displaying advertis- | back for more. 

ris ing on premises where petroleum | 
ts products are sold. 
ir- 
nt Rule 11 
or Vendors of petroleum products shall = va - Tur 
.d- not knowingly induce or attempt to HUMBLE OIL & REFINING COMPANY 
:O- induce or assist any one to break a 
vs, valid written contract for the sale of Service goes with everything we sell 
ks petroleum products or a valid lease 
he of premises used for the sale of pe- 
h- troleum products. 

Vendors of petroleum products shall 
re- not sell or deliver any petroleum prod- 
ts, ucts to anyone knowing that such sale 
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Here's your fire-destroyer! A 
LUX Extinguisher that will snuff 
out any kind of oil fire. It’s big, 
powerful, and sure death to 
treacherous blazes. The unit 
pictured above stands beside the 
pump house which it guards day 
and night. 


Check off your three chief fire 
hazards. One ... oil or gasoline. 
Two...gasor vapor. Three...elec- 
trical equipment. Your best pro- 
tection in every case is a LUX 
extinguisher. LU-X carbon-diox- 
ide gas spreads three dimension- 
ally, killing fire at all levels. Fire 
can’t live in an atmosphere con- 
taining as little as 15% of LUX 
gas. Itis clean, dry and harmless 
—leaves no messy residue—and 
needs recharging only after use. 


Recent improvements in LUX 
extinguishing equipment have 
made other extinguishers obso- 
lete for certain hazards. For full 
information, phone our local 
representative, or write to 


Walter Kidde & Company 


76 West Street Bloomfield, N. J. 




















Ask about this NEW 
Lux Weight Indicator. 
A Continuous 
check-up that 
eliminates annual 


EXTINGUISHER HANGS 





weighing 





\. Effective Fire Protection 
Oil Industry 


ae 
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or delivery will violate or prevent the 
performance of a valid written con- 
tract. 

Nothing herein contained shall 
preclude the sale or delivery of any 
petroleum products to any person 
who justifiably refuses further com- 
pliance with any contract. 


Rule 12 


Lotteries, prizes, wheels of fortune, 
or other games of chance shall not 
be used in connection with the sale 
of petroleum products. 


Rule 13 

Vendors of petroleum _ products 
shall not give away anything except 
that vendors at retail may give away 
maps, touring information, advertis- 
ing literature which may be furnished 
them by their suppliers, and may fur- 
nish water, air, wipe windshields and 
windows, drain crankcases, transmis- 
sions and differentials, install and re- 
move tire chains, and furnish such 
other incidental services to motorists 
as are generally performed by com- 
petitive vendors, and except. that 
manufacturers and compounders of 
lubricating oil may give samples of 
lubricating oils for laboratory analy- 
sis or samples of lubricating oils other 
than for automotive purposes (not ex- 
ceeding the minimum amount neces- 
sary for a test) to wholesalers, dis- 
tributors, jobbers or consumers who 
are prospective, but not present, us- 
ers of that lubricant. 


Rule 14 
Gasoline shall not be sold from 
tank wagons or trucks to other motor 
vehicles except in emergency cases. 


Rule 15 

Vendors of petroleum products shall 
not render any burner service in con- 
nection with the sale of heating oils 
and fuel oils unless a fair and reason- 
able charge is made for such service 
and for any parts furnished, 

Vendors of petroleum products shall 
not ‘grant, in connection with the sale 
of heating oils, any commission or 
compensation of any kind whatsoever 
to any one manufacturing, distrib- 
uting, selling, installing or servicing 
oil burners, or his employes or agents. 

Vendors of petroleum products may 
pay commissions or other compensa- 


tion to their own regular employes, 
commission salesmen and bona fide 
commission agents. 

Rule 16 


The assertion, in written or spoken 


|advertising, or in any other manner, 


of any false or deceptive claim or 
representation with respect to the 
merchandise, prices or services of the 
one making the assertion, or with re- 
spect to the merchandise, prices or 
services of a competitor, is an unfair 
trade practice. 

The unauthorized use by any ven- 
dor of petroleum products of the 
trade-mark, slogan, insignia, or em- 
blem of any trade association in the 
petroleum industry, or the false as- 


|sertion or claim, by advertisement or 


otherwise, of membership in any as- 
sociation, is an unfair trade practice. 
The sale of used oil or reclaimed 


oil without it being conspicuously 
marked to be such constitutes false 
advertising. 


Rule 17 
The schedule of credit attached 
hereto and entitled Appendix “A”* is 


hereby adopted by the petroleum in- 
dustry as a uniform basis of credit to 
be applicable to all deliveries, includ- 
ing consignment deliveries, of the 
products specified in said appendix. 
Any credit period prescribed in said 
appendix may be varied by any vendor 
in connection with a sale to a hospi- 
tal supported by public subscription 
and not operated for profit, and in 
the case of a sale to the federal or 
any state government or any political 
sub-division. The granting by any 
vendor of a longer term of credit or 
longer discount period or larger rate 
of discount than that specified in said 
appendix shall constitute an unfair 
trade practice, 

When any purchaser fails to make 
payment within thirty (30) days after 
the expiration of the period of credit 
extended to such purchaser, the 
vendor shall make no further sales on 
credit to such purchaser unless said 
purchaser makes payment of sums due 
under the credit terms of his account. 
During such thirty (30) day period 
the vendor shall conscientiously en- 
deavor to secure payment and estab- 
lish the account on the basis provided 
for above. 

Notes, trade acceptances, post-dated 
checks, time drafts and similar instru- 
ments shall not be used as payment 
of indebtedness in order to obtain any 
credit accommodation different from 
that specified in said appendix. 


Rule 18 


This Code shall apply to all trans- 
actions made after this Code becomes 
effective. 

This Code shall not apply to trans- 
actions or contracts between: 


(1) Refiners, 

(2) Subsidiary or affiliated com- 
panies. 

(3) A vendor and a vendee, if the 


vendor sells in each year to 
the vendee over 500,000 bar- 
rels of gasoline of 50 gallons 
each, 
Companies shall be considered to 
be subsidiary or affiliated when one 
owns the majority of the outstanding 
voting capital stock of the other, or 
when the majority of the outstanding 
voting capital stock of each is held in 
one ownership. A company subsidiary 
to or affiliated with a refiner shall. 
for the purposes of this paragraph, be 
considered to be a refiner. 

The provisions of this Code shall not 
apply to contracts made or transac- 
tions carried on in the United States 
with respect to the exportation of pe- 
troleum products from the continental 
United States. 

For all purposes of this Code, pro- 
pane, butane and other natural gaso- 
line products shall be considered to 


be gasoline except when sold for 
blending or use other than as a mo- 
tor fuel. 


*Appendix A is identical with the credit 
terms provisions of the NRA oil code and 
hence is not reproduced here.—Editor. 
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Quality 


Kerosenes 


45,46 and 47 Gravity 
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Bright Stocks 




















A high grade locking valve 
at the storage tank, combined 
Motor Oils with a unique by-pass ar- 
rangement . . . TWO 
VALVES FOR THE 
PRICE OF ONE. Protects 


All made from Pennsylvania lines, valves and_ tanks 
Crude Oil against excessive pressures. 
Both Plain and Locking 
Types ... Sizes of 2”, 214” 
Your inquiries solicited and 3”. 
Write for FREE Folder 
and Prices 


SUPERIOR OIL WORKS 


Warren, Pa. 







Refining 100% Penna. Crude | 0 5] B a 1] S$ a C 0 7 


exclusteely for 33. years. L Gpucpmesut Headguarlins DUBUQUE, IOWA 


Seaniiaen 




















SERVICE— 


Whether buying on the spot market or open for contract, Berry’s 
is a company with years of practical experience and a complete knowl- 
edge and understanding of the word ‘‘service’’. 


Our various departments, refinery and terminal equipment are all 
co-ordinated together for the purpose of giving you prompt deliveries 
of shipments. 


If it be gasoline, kerosene, fuel oil, bright and dark stocks, neutral 
oils, or compounded motor oils, we earnestly solicit your inquiries by 
*phone, wire or letter. 











JAMES B. BERRY SONS’ CO., INC. OIL CITY, PA. 


Branch Offices: New York City; Chicago, Ill.; Boston, Mass.; Philadelphia, Pa.; 
London, England; Hamburg, Germany; The Hague, Holland. 





Refineries: Oil City, Pa.; Emlenton, Pa.; Farmer’s Valley, Pa.; St. Mary’s, W. Va. 
Ocean Terminals: Baltimore, Md.; Tiverton, R. I.; Dorchester, Mass.; Carteret, N. J.; 
Edgewater, N. J.; Glastonbury, Conn.; Philadelphia, Pa. 
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Landlord (to prospective tenant) — 


On TheleryGesth caries be on ts amy 


Do you have any chil- 





dren?” 
= “No,” 
Not Modern, Just Tired : ; aie 
“A piano, radio, or victrola? 
“On her eighteenth birthday I gave “No.” 


7 xyhter her first front door key.”’ . : 

my Gaus a? “Do you play any musical instru- 
That was the proper modern spirit, 

old man.” ments? Do you have a dog, cat, or 


. , ; ‘ arrot?” 
“Not necessarily, I just got tired P 


having her knock the milk bottle off “No, but my fountain pen scratches 
the pantry as she crawled in.’’ a little sometimes. 
The Diamond. —The Unloading Rack, 
Vid-Coutinent Petroleum Corp. A. Y. McDonald Mfaq. Co. 
r a 


Only THOROUGHBRED Quality 


such as this 
was GOOD ENOUGH 
for Cushing! 


When we spent thousands of dollars in a new 
plant to bring you a better gasoline, we were 
bringing you another Cushing Thoroughbred 
product. We might have mixed a doped-up 
product, but that would not have justified the 
Cushing guarantee of Thoroughbred quality. 
Instead we brought YOU a high octane, anti- 
knock motor fuel, so good it is not bound by 
the limitations of past gasolines. Its power is 

refined in—it’s new, and 

what’s important it’s 



















Cannonball Service safe, for you, or anyone to 
WIRE, WRITE OR PHONE’ handle. You can offer it 
FOR QUOTATIONS to your customers with- 

, 

Anti-Knock 400 End Point out doubt or fear. /t’s 


60-62 Better than U.S. Motor the 1935 money maker! 
60-62 Under 400 End Point 
64-66 Under 375 End Point 

68-70 Under 360 End Point 

42-44 W. W. D. T. Kerosene 

38-40 Light Straw Zero Dis 


tillate View of receiving 
32-36 Overhead uncracked Gas towers new Cush- 

Oil ing plant embody- 
Straight Reduced also Cracked ing the most mod- 

Fuel Oil ern equipment 


a 


REFINING & GASOLINE MCOMPANY 


General Sales Offices: CUSHING, OKLA. 
Division Sales Offices: 2007 Foshay Tower 
Minneapolis, Minn. 


REFINERIES: CUSHING and BLACKWELL. OKLAHOMA 
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A small boy, on being asked how it 
was that his uncle always won when 
he played cards but lost when he 
backed the horse, promply answered: 
“Unele can’t shuffle the horses.”’ 

The Sohioan, 
The Standard Oil Co. of Ohio. 


NPN 
Change About Fair Play 

Smith got married. The evening of 
his first pay-day he gave his bride 
$14.00 of the $15.00 salary and kept 
only a dollar for nimself. But the 
second pay-day Smith gave his wife 
$1.00 and kept $14.00 for himself. 

“Why, John,” she cried in injured 
tones. ‘‘How on earth do you think 
I can manage a whole week on a paltry 
dollar?’’ 

“Darned if I know,” he answered. 
“T had a rotten time myself last week; 
row it’s your turn.” 

The Pure Oil Neves, 
Pure Oil Co. 
NPN 


Taught by Experience 

“Judge,’’ cried the prisoner in the 
dock, “have I got to be tried by a 
woman jury?” 

“Be quiet,’’ whispered his counsel. 

“T won’t be quiet! Judge, I can’t 
even fool my own wife, let alone twelve 
strange women. I'm guilty.” 

—Independent Topics, 
Towa Petrolewm Association, 
NPN 
A Difference 

“Are you a clock-watcher,”’ asked 
the employer of the candidate for a 
job. 

“No, I don’t like inside work,” re- 
plied the applicant. ‘I’m a whistle 
listener.” 

The Diamond, 
Wid-Continent Petroleum Corp. 
NPN 

“T understand your wife came from 
a fine old family.” 

““*Came’ is hardly the word——-she 
brought it with her.’’ 

The Sohioan, 
The Standard Oil Co. of Ohio. 


NPN 
Right 
“Can you give me an example of a 
commercial appliance used in ancient 
times?” 
“Sure, the loose-leaf system in the 
Garden of Eden.” 


The Unloatling Rack, | 
A. Y. McDonald Mfg. Co. 
NPN 
rr. Ov B. 

Old Soak: ‘I ordered from you two 
days ago one dozen glass flasks that 
were advertised at $6 a dozen f.o.b., 
but when they were delivered they 
were empty.” 

Dealer: “Ot course! What did you 
expect?”’ 

Old Soak: ‘‘What did I expect? I 
thought they would be full of booze. 
What else can f.o.b. mean?”’ 

—The Pure Oil News, 
Pure Oil Co. 
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Elwin E. Hadlick Heads 


Executives Council 


CHICAGO, July 30.—Elwin E. Had- 
lick, president of the Northwest Petro- 
leum Association, Minneapolis, was 
elected chairman of the State Execu- 
tives Council in a meeting at the Chi- 


cago Oil Men’s Club July 30. 


Mr. Hadlick, formerly secretary of 
the group, succeeds the late 1. A. 
Archambault, the council's first presi- 
dent. 

Glenn A. Primm, secretary of Illi 
nois Petroleum Marketers Association, 
was named secretary-treasurer, suc 


ceeding Mr. Hadlick in that office. 


The council is composed of execu 
tives of 13 state oil jobber associations 
in the middle west. 

The effect of general conditions, and 
margins in various areas was the sub- 
ject of lengthy discussion at the meet- 
ing. 


Mass Production Plant 


For Diesel Locomotives 


CHICAGO, July 29.—-The locomo- 
tive industry will soon be initiated into 
methods of mass production with a 
regular assembly line for the manu- 
facture of Diesel-electric locomotives 
upon completion of a plant at McCook, 
Ill., for the Electro-Motive Corp., a 
General Motors Corp. Output of the 
plant will help to swell the growing 
railroad consumption of oil, 

W. J. Austin, president of the 
Austin Co., which is building the plant, 
stated that it ‘‘represents not only the 
largest complete unit for the manufac- 
ture of heavier durable goods built in 
several years, but is the first attempt 
to meet a great national problem by 
furnishing the railroads with power- 
ful, economical locomotives in vol- 
ume.”’ 

The plant is being constructed so 
that giant locomotives will take form 
as they move crosswise in the 104-foot 
aisle which extends for a distance of 
over 500 feet. The production line will 
resemble that of a modern automobile 
plant, with 24 construction bays, into 
which frames, parts and engines will 
be moved with the aid of one 200-ton 
and two 30-ton electrie traveling 
cranes. 

More than 216 
trackage are being laid on the site and 
will include a %4 mile test tract con- 
structed in a manner comparable to 
automobile proving grounds. 
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“DeVILBISS 


EQUIPPED” 





DeVilbiss Oil Guns — 
spray or stream types; 
hand- or air-operated. 


DeVilbiss Hose 
—tough, sturdy. 
DeVilbiss Hose 
Connectionscan 
be used over and 
over. 





DeVilbiss Air 
Compressors, 
for an ample, 
dependable 
supply of com- 
pressed air at 
low cost. 


THE DEVILBISS 


Windsor, Ontario 









COMPANY 


New York Philadelphia Cleveland 


MEANS EQUIPPED 
FOR BETTER SERVICE 


More and more, progressive 
operators are standardizing on 
DeVilbiss service station 
equipment. They know that 
DeVilbiss products are ef- 
ficient and dependable, sturdi- 
ly built for long life and 
strenuous service, economical 
to operate. Investigate the 
DeVilbiss line of service station 
equipment now, as your first 
step toward more profitable 
service operations. 

Air Compressors—Spray- 
Finishing Equipment— 


Oil Guns—Hose—Hose 


Connections 


TOLEDO - OHIO 


Detroit Chicago St.Louis San Francisco 


Distributors or direct sales 
and service representatives ® e 
| qvailable everywhere & fi SSS 





miles of railroad | 


Power for operating the Electro- 


Motive plant, when completed, will at 
ill times be furnished directly by one 
of the latest model Diesel-electric 
power units designed for locomotive 


use 

















FOR YOUR CONVENIENCE 


NATIONAL PETROLEUM NEWS $1213 W. 3rd St. Cleveland, O 





I want “my own personal copy” of NATIONAL PETROLEUM 
NEWS each week. Send me the next 52 issues for which I enclose 
65.00. (Foreign $6.50, Canada $7.50 including tax.) 














Transactions in Oil Stocks on New York Stock Exchange 












































Last Transactions Week Ended Aug. 3 
1934 1935 Listed Par Current Div. Sales Week's 
High Low High Low Shares Value Company Dividend Paid Shares High Low Last Change 
55% 39 7034 48 922,070 N.P. RUNEEEEE CORD. 66 sins isiv cn seks 50cQ July 31, 35 4,700 69 61% 684 + 6% 
40% 29% 3834 29% 2,290,412 $25 PBOOCIENED TCO oss kaos 080 45c June 25, 35 seis re re ons Bee Ag 
354% «O21 4 21% 2,696,652 25 Atlantic Refining Co............ 25cQ June 15, 35 14,800 24% 23 244%#+1% 
10 5% 105% 5% 2,258,779 5 Barnsdall Corp.......... ‘ t June 30, 35 14,500 834 84 8% — k 
9% «6S 8 6% 1,444,970 N.P. Colonial Beacon Oil Co. chan 86° Weeweaw alae 100 8 8 8 0 
14% 7% 10% 6% 14,218,835 N.P. Consolidated Oil Corp........-. l4c Oct. 31, 34 61,300 854 734 8% + % 
112% 108 112 109 132,771 $100 eee $2Q May 15, 35 300 109% 109% 109% +1 
22% 15% 23 15% 4,722,652 5 Continental O11 Co... ...c0ccccccs 12c 31, 35 20,600 21% 1934 20% — % 
pr 12 205% 11% 413,333 $10 General Asphalt Co............. ine une 15, 32 33,400 *20% 17% 193% + 1% 
29% 12% 17% 9% 95,841 100 PROUBON OR Coie iiiddccsesewee ds Tee Oe eee 3,500 1434 13 144% +1% 
5% 243 3% 2 678,234 25 Re Se ee eee ee Feb. 1, 32 4,700 234 2% 2% , or > 
4% 2% 2% 2 1,207,132 10 Indiag Retain’ Cons <2 cccsccccce Dec. 15, 20 600 2% 2% 2% + \&% 
3% % 6 O«ILCRK % 1,309,060 N.P. es CE AMcesiscss Saas . Ghewossauwe 1,200 34 36 0 
23% 7% 14% 4% 40,000 $100 OS oR ers are May 16, 32 130 9 84 9 i Hake 
3% 1% 4% 1 330,000 N.P. th Oil Exploration Co.. Bae We Gare cameras 1,900 2 1% 2 + & 
63 %4 50 Sere 449,083 $100 Mexican Petroleum Co.......... piven pe Se ) ee Reams season ane ae 
14% 9% 13% 9% 1,857,912 N.P. Mid-Continent Pet. Corp........ 15c une 1, 35 11,700 1034 10% 10% — % 
15% 8% 4% 9% 6,648,052 N.P. oN Eo: See eee 1S¢ une 15, 35 14,500 11 1034 1ywy $+ 4% 
11 10% 11% 10% 4,699,885 $5 Pan Amer. Pet. & Transp. Co.... $54 ar. 15, 33 100 11\% 11% 11% 0 
2 5% 1% Ba] 199,370 N.P. Panhandle Prod. & Refg. Co..... ...2 —§ ceccecsoes 1,800 1 54 % + «\% 
21 7 153% 64 17,994 $100 Ny Se eee ere uly 2, 23 970 —-¥1534 14 144% +1% 
144% 8 11% 7% 2,153,444 5 Petroleum Corp. of America..... 50c ay 14, 34 ,400 934 9 9% + % 
20% 13% 23 13% 4,439,450 N.P. Phillips Petroleum Co........... 25cQ June 1, 35 49,400 215% 20 214% +1 
1% 3% % A 1,184,817 $25 ge OE Ae eee coals -qeeupiulepoaaris 1,600 38 1G 3¢ 0 
10% ‘4 6% 2% 150,000 100 RRS Sioa osg.s nas bw'o. awe goles Feb. 1, 22 300 3 3% 3 0 
2 1% 5% 2,500,000 N.P. Pierce Petroleum Corp.......... rae Feb. 16, 31 300 5% Ts 5@ 0 
16% 7%1ls 6 1,050,000 $5 or ere 25cQ Mar. 30, 35 4,900 9% 856 9 — 
14% 6% %9% 5 3,038,370 N.P. PG os ba cbecicnnncesces ee Sept. 1, 30 19,400 9% 85% 9% + % 
80 49 91% 49% 130,000 $100 yt. OE Eee re Apr. 1. 33 900 71% 71 714% +1% 
39% 28% 43 2944 425,342 $14.00 Royal Deck Go. Wy Y. shares). $1.35 uly 31, 34 800 42% 4134 42% + % 
38% 20% 35% 20% 1,244,383 N.P. Seaboard Oil of Del............. 25cQ ar. 15,35 5,100 30% 284% 29% +1% 
26% 19 37 203% 148 £2 Shell Transport & Trading a 75c¢ July 23, 34 50 = *37 35% 35% — \% 
11% 6 11% 5 13,070,625 N.P. Shell Union Oil Corp............ ae une 30, 30 31,800 111 103% 11 + 1% 
9 57 97% «63 10,000 $100 eee a uly 1, 31 1,100 *97 34 9434 97% + 3 
16% 7% 18%: 5 461,000 10 Simms Petroleum Co............ **$10.00 July 5, 35 6,700 6 53% 5% + % 
11 6 11% 6% 1,100,069 25 Skelly Oil vou ec. 15, 30 1,800 10% 9% 10% 0 
68 51 91 60 20,000 100 do p oes May 1, 31 400 88 86 88 + 1 
19% 12 15% 11 31,701,348 25 Socony Vacuum Oil Co.......... 15c Mar. 15, 35 40,100 13% 12% 13% + % 
114 96% 116 111 764, 925 100 S. O. Export Corp. pfd.......... $2.50S.A. Dec. 31, 34 300 112% 112% 112% + 
42% 26% 38% 27% 13,102,900 N.P. i A AIR 6 6.565054 Sec wes 25cQ June 15, 35 23,900 3414 32% 34% +1% 
32% 23% 27% 23 15,375,175 $25 ES SS ee 25¢ June 15, 35 17,300 26% 255% 26% + %*% 
41 26 32 25% 320,000 10 By OE ee ene ree 50c Oct. 31, 34 100 25% 25% 25% — %& 
50% 39% 50% 353{ 25,740,965 25 ic ROO PONORT 66 sks dsee sce s 50c 8.a June 15, 35 25,200 47% 46 47% + 
744% 51% 75% 60% 1,590,406 N.P. Sun Oil Co..............000-... 25cQ June 15; 35 1300 70 6% 6% — 3% 
18 100 121 115% 100,000 $100 a errr ere $1.50Q June 1, 35 190 119 118% 119 + &% 
3 1% 3 15% 966,979 N.P. Superior Oil oy (Lt ee 6 catecakecue 5,300 2% 1% 2%+ % 
29% 1954 23% 16% 9,851,236 $25 We WOR OE COD is «once adsense ss 25cQ July 1, 35 39,100 20 1854 20 +1\% 
6 2% 6 3% 930,570 10 Texas Pacific Coal mes... sees Dec. 31, 29 6,800 *6 534 5% 0 
14% 8 12 7% 5,998,919 N.P. Tide Water Associated Oil Co i Feb. 16, 31 34,500 1034 9% 10% — % 
86% 64% 102% 84 695,503 $100 eS See 0 | er oe $3.00 July 1, 35 3,000 100 99% ~=100 + 4% 
40 24 41 26% 2,191,823 N.P. = WSR ON Cais ic ccciceciaes 30c a 29, 35 30 40 37% 37% —3% 
100 80 106% 100 199, 446 $100 Se RES EO eee ees $1.25Q ay 15, 35 1,000 106% 106% 106% 0 
20 11% 20% 14% 4,386,070 25 eles Bil OF CSNIOFMIA. 6.5.5.5. 25cQ May 10, 35 7,700 17% 17% 17% + 
253% 15% 26% 20% 1,200,000 N.P. LisiDn TORE TEE CGikctssc cased 30cQ Mar. 1, 35 1,100 25 23% 24% — & 
3% 1 34 54 759,538 N.P. Warner Quinlan Co............. ee od 3, 30 500 34 3 34 0 
5% ~=O2 133 1 431,443 $5 H. F. Wilcox Oil & Gas Co....... ay 10, 28 1,100 2% 2% 2%+ &% 
*New high. tNew low. x Ex-div. **Dividends of liquidation.  } Stock dividend. 
Standard Oil Stocks on New York Curb Market 
Last Transactions Week Ended Aug. 3 
1934 1935 Shares Par Current Div Sales Week's 
High Low High Low Issued Value Company Dividend Paid Shares High Low Last Change 
11 6 7 6 40,000 $25 Borne Scrymser Co......... bond Oct. 15, 30 ~~ bans ae , 
38 26 3934 30% 200,000 50 Buckeye Pipe Line Co......... 75cQ June 15, 35 100 41 40 14 41 +1% 
150 116 157 115 120,000 25 Chesebrough Mfg. Co..... $1.50 Aar. 29, 35 200 140 138 140 + 4 
14% 9% 18% 10 5,977,873 N.P. Creole Petroleum Co...... ace  M@ehamaecea 10,100 1736 16 17 + 3¢ 
37 30 38 34 50,000 $100 Eureka Pipe Line Co...... $1Q Aug. 1, 35 Abbe. tee - ae 
49% 33% 64 44 9,000.000 N.P. Humble Oil & Refg. Co... 25cQ July 1, 35 8,300 61 56 59 + 23% 
17% 12% 22% 15% 26,742,792 N.P. Imperial Oil Ltd........ T25cS. June 1, 35 9,000 195¢ 1914 1914 A 
17% 12% 22% 16% N.P. do registered........ — 25cQ June 1, 34 100 19 19 19 - & 
6% 334 534 3% 300,000 $10 Indiana Pipe Line Co........... 15c S.A May 15, 35 100 5% 514 514 - l4 
33% 1934 38% 28 14,247,088 N.P. International Pet. Co............ t75cS. June 1, 35 6,200 347 3314 3434 + %&% 
9 7 10% 63 513,000 $12. 4 National Transit Coseciccc.c sce 35¢ Dec. 15, 34 700 1014 914 96 0 
43%, 3 4 3 100,000 New York transit Co........... 15cS.A. Oct. 15, 34 200 7 4 4 + 
7 434 7 5% 120,000 10 Northern Pipe Line Co.......... 25c S.A. July 1, 35 109 6 6 0 
91 83% 107% 90! 580,796 100 tO) RP SG, NE og 6 a0: 0 050 wn cee $1.50Q June 15, 35 100 1044 10414 10414 3¢ 
8 334 11 5% 400,000 25 Penn Mex. Fuel Co.......... ‘ iar Dec. 22, 33 100 5% T5 % 5% + 3% 
5% 3% 4% 3% 100,000 10 Southern Pipe Line Co......... 1Sc Mar. 1, 35 200 41 414 414 0 
26% 17% 28% 21% 1,200,000 25 South Penn Oil Co............. 30c June 29, 35 3,100 24 2256 23% Vg 
47 41 52% 45% 35.000 50 South West Pa. Pipe Lines...... $1Q July 1, 35 : . ; 
s& 14% 21% 18 2,606,983 10 Ss. O. pene - OES ee Ter 15c June 15, 35 3,600 21 2014 204 4 
16% 84% 12 734 190,822 25 S. O. Nebraska. ERG Sot eo wea June 20, 34 100 $i, 976 3% 
283 123% 193% 11% 752.465 25 $..0. Ohio. ss eeeeeee sees eee poe Apr. 16, 34 1,200 14% 14 1435 $B, 
95° 77% 99% 91 120,000 100 SE en a cys $1.25Q July 15; 35 aie 
44% 2% 2% 2% 34,158 25 Swan Ft oo a race seats Dec. 1, 30 100 2% 2% 2% 0 
*New high. tNew low. fImperial Oil Spec. 3744c June 1, 35. International Pet. Spec. 50c June 1, 35. 
x Ex dividend. 
5 ‘. Fletcher was in charge of the Standard "isitings Tester i ‘elds 
Appointed District Manager Chik sai Coesiclabien, ti tile aden aman Visiting Western Oil Fields 
. a urnham. . : lls new capacity he CLEVELAND, Aug. rR. if Cc. 
ASHEVILLE, N. C., Aug. 2..-F. M. Will have supervision over the whole- George head of the Department of 
Fletcher, of Durham, has been ap- ‘Sale marketing of his company’s prod- petroleum Engineering at the Univer 
pointed district sales manager for the wets in the Asheville area. sity of Pittsburgh, and R. E. Henry, 
Standard Oil Co. of New Jersey and Mr. Fletcher was located at Burling- president, Phoenix Oil Co.’s Pittsburgh, 
will make his headquarters in Ashe- ton for two years and at Greensboro have been visiting the oil fields of Mon- 
ville. For the past several months Mr. 11 years with the Standard. tana and Wyoming. 
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_ 1934 1935 Par Sales 
fHigh Low High Low Value Company Shares High Low Last cn hange 
™ ; secesakitiits 
e 2% % tt % N.P. American Maracaibo.. 3,500 Ys lg vs 0 
- 2 1 1% 5 N.P. Akransas Nat. Gas.... _ 500 1% 1% 1% + &% —_ . i 
g 2% % 41% b ONLP. aay ~ Deena rea 7,300 1% ik 13, + 1 | This index is published as a convenience to the 
138 ae 1238 14% Rey . do . oo as eampass i z s 44 544 + 1! | reader. Every care is taken to make it accu- 
& 13% %4 ye a ritis mer. Oil coup. oC 6% 16% 14% + &| ~ 
2 Sig 18 043 «18 $1 Carib Syndicate....... 3300 25, 23, 2% ig | Cate Gare: ies Suereinnes: Meme enn 
4% 1% 22% %&%{; NP. Cities Service......... 24.800 1%, 155 its + no responsibility for errors or omissions. 
g ae ts: ns * 6% — , lav acda aes 2,300 1854 16 18% 2 
43 O Pid. Deswseeees ‘ a ‘ 
A 23% 9 22 6 100 do pid BE....... 20 17 16% 17 a 
: 3% =°% 1% = %& N.P. Colon Oil Corp........ 1,300 | fi m as | 
4 1% % % ¥% N.P. Columbia Oil & Gas vtec. 2,700 le a % \ 
4 a 1% 1% 1 $1 Consolidated Royalty.. 100 1% lk 1% hs American Mineral Spirits Co. 42 
‘ 3% lg % yy N.P. ee a eres 200 is ly ly is American Weekly, The.... 37 
a 2% 2 tt $100 . Se . 
1% % K % N.P. Crown Central Pet..... 200 1} 13 1} vs | 
Ay 7% 4% 6% %4%4 +N.P. Darby Petroleum..... 400 5h 5 ee 
" 2% 1 2 3% N.P. Derby Oil & Refg...... 
6 ae: 20 20 N.P. Sl ae Bayou State Oil Corp , : 70 
4 76% 50 7434 50% $25 Gulf Oil Corp......... 5,500 6334 603, 62% 1% | Berry Son’s Co., James B a 65 
4% 1% #4% = #1% N.P._ Indian Ter. Illg. Oil A ; ; 
‘ 4% 1% 4% «1% NP. ip ater 200 21, 21; 21 \ 
F 3 1% 3 1% N.P. Kirby Petroleum...... 500 2 2\4 2% 4 
6 % oO 4% V4 $25 Leonard Oil Dev....... 100 aa vs vs 0 
6 3% 6% 3 N.P. Lion Gil Netei........ Canfield Oil Co.... Third Cover 
8% 4% 7% =+(44% N.P. _ Lone Star Gas........ 9,600 #74 6% 7% + 1% | Champlin Refg. Co... : Second Cover 
8% S% 8% af N.P. Margay Oil Co........ p Chicago Bridge & Iron Works.... 43 
2% =#1 1 % N.P.  Mexico-Ohio Oil....... ; Classified Advertisements. .... 71 
4 5 2% 3% 2 N.P. Michigan Gas & Oil.... 290 ly 2% 2% + 3, | Continental Oil Co... 3 
yA 2% 1 2% % N.P. Mid. States Pet. A vtec 509 13, 15¢ 4 1% | Curtis Pneumatic Machinery Co 62 
9 1% A ¥ ‘4 Ni mee B vtc.. ' eds 300 vA va ts Cushing Refg. & Gasoline C 66 
4 4 8 Yy l ountain & Gulf...... ne 
h 5% 4 5% 4% 10 Mountain Producers... 3,800 54 5 5g 1g 
4 ask \% 183% 13% N.P. National Fuel Gas..... 2.300 #IR3, Isl¢ Ikkme + & 
yA 2% 1% 2% 2 $5 New Bradford Oil.... 100 2% 23, 2% 0 
3% 1% 3% 2 N.P. North Central Texas... 300 3 2% 3 0 Deep Rock Oil Corp Fourth Cover 
vA te ¥ N.P. North European....... 200 Js .s ds Hs DeVilbiss Co..... 67 
40% 8% 11% 9 N.P. Oil Stocks Ltd. A...... 2.100 11 10°4 11 4 ‘ 
2% % 2% #21% ON<~?P. Pantepec of Venezuela 1500 2 13, 2 4 
ys 54 \y ay le N.P. Producers Royalty.... 4.300 ig WA ‘ 0 | 
Va 63 33 70 3434 $100 Pure Oil 6% pfd...... | 
V4 1% “m 8 346 NLP. Red Bank Oil......... 7 | Esso, Inc... 63 
Meg 1 ty Yy vs N.P.  Reiter-Foster Oil...... 100 Wi Ws i“ ny Ethyl Gasoline Corp : 8 
vA 4 4 1 4% $25 _~ Richfield Oil pfd...... 400 i V4 13 ¥s 
Ve 1\% % 62%~=O«&s:s Root Refining........ 200 25% 23, 23, 0 
2 84% 3% 12 4 10 do conv. pr. pfd... ; ia 
Yo ae susie aes $10 Royalty Corp. pfd.... : ; | 
Ye 3% % 1% 54 N.P. Ryan Consolidated.... 800 Lh if 14s + 1% | Ford Motor Co. P 38 
M4 1 vy 1 34 = $10-— Salt Creek Consolidated a sd 
7% 5 7% 5% 10 = Salt Creek Prod....... 1.600 7% 7 7 0 
Ve 6 4% 6% %4% N.P. Southland Royalty.. 200 53, 534 ss t+ | 
4 y | +} 1% +} $5 ee ay, OO CEEe 1,300 114 1% Lbs 0 
lg elt ere 3% 2 $1 Swiss Oil Corp......... 700 2% 2% 2% 0 | General American Tank Storage & Terminal Co 32 
il 4% 6% 5 N.P.  Texon Oil & Land....; 400 53,4 53, 53, y, | Goodrich Rubber Co., B. F +1 
Le 1% ly 134 it $5 Venezuela Petroleum.. ? 200 11, 1 1\, ye | Gulf Refg. Co.. 7 
le 5% 2% ~=«6 3 l Woodley Petroleum.... 1.700 534 5 5 Ly 
: *New high. tNew low 
1 
i. b h E , | Humble Oil & Refg. Co 63 
New York Bonds Pittsburgh Stock Exchange | 
Week Ended Aug. 3 Transactions Week Ended Aug. 2, 1935 } 
» ohnston & Jennings Co. (Oceco 72 
High Low Last Change Change ee eee Se Neen ° 
: Atlantic Refg. deb. 5s °37 10754 107% 10754 + 1% ee 
1° Houston Oil 5 4s 40.... 97% 96% 96% — % Ark Nat Gas pfd 1,870 su% 43 5% +1\% | 
ae Pan Am. Pet. of Cal. i . Cities Serv . 113 1% 1% 1% OO | Kellogg Co, M. W 1 
hy / Cota Sige Pe 42% 41% 42% +1 Cof. Gas& Elec... 1,137 8% 7K 8% 41% | Kelly-Springfield Tire Co 5 
7 f ‘ S$ evort 398 31 314 idde & Co. ‘alte 6 
a ctfs. 740. . --- 42% 40% 42 tl tGult Oil st Ps 100 bis 61 34 bi 34 3 ee : 
i Phillips Pet. 514s °39.... 10234 102%, 102% 0 lcecteethé.... 74 Th 6h. 6 & Se 
4 Pure Oil 5 Ms °40.... 1015, 101% 101% OO 9 bh geet mag 7M 2 8 2 
: Richfield Oil of Calif. 68°44 32% 31% 31% 0 = alata "100 97. 95.~—«97 o | 
3 Richfield Oil of Calif. ¢ +d 61 ae 35 105 1033% 105 ? | Morrison Br 
’ 2 25 25 > Oo 2 p-c. | 8 ~ Friso ros 
cA ctfs. °44 , .. 323% 305% 30% 14 u aaiea tin Fuel } 
. Shell Union Oil 5s °47.... 103 1027 103 r % Supply 629 51 47 sy +} 
M% Sinclair Con. 6s B’38.. 101%% 101 101 % Phoentx Ol... 2,000 08 .03 0% —.6L 
78 Sinclair Con. 7s A ’37 . 1OL%s 101 101 ly Pech. Oil & Gas 200 l 1 l 0 
* Skelly Oil 5¥%s 739... °°: 103° 10234 1023, 0° Skatntock Ol & | : ‘ 
@ S. O.N. Y. 4¥s ’51 .. 1037% 103 103 7% i ae ™ 1.050 7 ‘ Ty, 1, | National Petroleum News 6-6 
: Union Oil of Calif. 6sA Cinnctined Oil of ia 4 a ii 2 | Neptune Meter ¢ I 
4 "<2. . 120% 120 120% + % N. J ; 461 473 45 she 4.9 
8 Warner-Quinlan 6s °39 3134 25% 29 +2% + : i , : =i. 
niisted, 
: _——— 
. Prest-O-Lite Battery Sales Corp 35 
% Oil Dividends Cleveland Stock Exchange | | 
<8 D : d Transactions Week Ended Aug. 3, 1935 | 
: eclared Last Week — aetna 
i “ee | Refiners Marketing ¢ 16 
Cc ‘ompany Amount Record Payable Sales High Low Last Week 
New Bradford Oil.......10¢ Aug. 15 Sept. 16 
Seaboard Oil of Del......10cE. Aug. 31 Sept. 15 Canfield Oil... "a5 "Sak “See “Abas a Ls 
ne Seaboard Oil of Del.....15cQ Aug. 31. Sept. 15 vm fd. 100 ce’t ogc? gg ® i 2 Scovill Mfg. Co., Inc. (A. — ader’s Son Dit 46 
Southern Pipe Line 15c** Aug. 15 Sept. 3 : I Sharpsville B« iler Works 2 
**Paid 15c March 1, 1935. Socony-Vacuum Oil Co... 4 
New York Curb Bonds Sun Shipb oy ae > Dry Dock Co 28 
J, Dividends Waiting Payment ve eee 7 
c. ymen 
of Rockers Pipe Li mye rere Aug. 23 Sept.14 __ Was Bnew seg. 3 | 
onsolidated Oil p ee .q $2.00 Aug. 1 Aug. 15 . . » 
r Phillips ee @.3. 208 Aug. 2 pS, High Low Lact Change Universal Oil Products Co 7 
‘y, Sun Oil C qi Sawa eees 25c Aug. 26 Sept.16 Cities Sery. Se °S0 smu ssy s7uanayltt”t”t~™” mia ie i ale 
} Sun Oil Ce Go 0.5< P1590 Aug. 10 Sept. 3 Cities Serv. SoS ree — a” ee 
ats Tide Water oi $5, we. $1.25 Aug: 7. Aug. US  Cisics Serv, 50°66 9 553 54 553f +41 
n- Union Oil of Calif. .25¢ July 20) Aug. 10) Empire O & R 5 Ms *42 an” aa Pe tae te 
*5% pfd. called he setivedsent Aug. 15, °35. Gulf Oil 5s °47 10675 10614 1067, + 4%, | Willard Storage Battery (¢ 6] 
vs August 7, 1935 
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Pure Oil Co. Reports First Half 


N A prospectus issued in connection 
with its refunding program, Pure 
Oil Co. shows net profit for the 
first six months of 1935 of approxi- 
mately $3,400,000, after depreciation, 
|depletion, interest, taxes and other 
| charges. 





Figures for the same period of 1954 
lare not available as the company does 
/not usually issue a semi-annual re- 
| port. However, the company is un- 
iderstood to have suffered a small net 
‘loss in that period. 
| After allowing for dividend require- 
ments for the period on three issues 
| of preferred stock outstanding, on 
| which dividends have not been paid 
lsince April 1, 1933, the balance re- 
|maining for the common amounts to 
labout 79 cents a share on 8,038,370 
shares. 


A substantial increase in volume of 
sales more than offset a slightly lower 
net-back during the first six months, 
and was responsible for the company’s 
better showing. 

The prospectus indicated that sales of 
all products during first four months of 
1935 was about 14 per cent higher 
than in the same period of 1934. Vol- 
ume for the six months is believed to 
have been the largest in the company’s 
history. 





| Seaboard Oil Co. 

Seaboard Oil Co. of Delaware and 
subsidiaries report for the June quar- 
ter of 1935 shows net profit of $408,- 


99 


814 after all charges, equal to 33 cents 
a share on 1,244,383 no-par shares of 
capital stock. In the same period of 
1934 the company reported net profit 
lof $374,576 or 30 cents a share. 





| For the first half of 1935 net proiit 


| (compiled from quarterly reports) 
lamounted to $847.991, after all 
|charges, equal to 68 cents a_ share 
/compared with $742,795 or 59 cents 
)a share during the first half of 1934. 

| Consolidated income account for 
quarter ended June 380, 1935, com- 
|}pares as follows: 





| Consolidated income account for six 
| ‘ ar 
|months ended June 30, 1935 (as com- 


1935 1934 
~~ eneee $1114 062 $1.025.121 
Operating expenses 322 885 291,931 

Operating profit $791,177 $733,990 
Other income : . 9,649 23,131 

Total ineome : S800 826 $757 121 - 
Denr., depl.. ete. ........... 366.012 347 045 
Federal taxes 26,000 35.5°0 

Net profit $408,814 $374,576 


| Net Profit of $3,400,000 


piled from company’s quarterly report) 
follows: 


1935 1934 
*Gross _...... patasounicoves ... $2,225,245 $1,940,701 
Operating expenses .......... 610,096 552,819 


Operating profit ............. 





149 $1,387,882 
5 


Other income 357 43,629 
TOtel BAOGTIO cocceccicsccccscccee $1,636 806 $1,431,511 
DOOr., “GEBl., EtG. sissisiesese 726 815 629,716 
PORCPR! THEE cocccccscsscscissene 62,009 59,000 
A : | A or eee nee ee $847,91 $742,795 


*After deducting share of products according 
to operators of Kettleman Hills absorption 
plants. 


Panhandle P. & R. 


Report of Panhandle Producing & 
Refining Co. and subsidiaries for the 
quarter ended June 31, 1935 shows 
net profit of $24,738, after all charges 
including intangible development 
costs, equal to $1.47 a share on the 8 
per cent preferred stock of which there 
is 16,800 shares outstanding. In the 
preceding quarter net loss was $38,- 
056, making the loss for the first six 
months $13,318. The first half of 
1934 showed a loss of $84,335. 

Consolidated balance sheet June 30, 
shows total assets of $2,013,590 com- 
paring with $2,102.565 on June 30, 
1934, and profit and loss deficit, after 
providing for unpaid dividend accumu- 
lations on preferred stock, was $3,- 
337,343 against deficit of $3,082,349. 
Current assets, including $34,455 cash, 
amounted to $531,571 and current lia- 
bilities were $803,039. This compares 
with cash of $28,255, current assets 
of $511,552 and current liabilities of 
$770,075 on June 30, 1934. 

Consolidated income account for 
quarter ended June 30, 1935, com- 
pares as follows: 


1935 1934 
*Gross oper. income $705 688 $628,766 
Costs, exp.. tax. ete. ........ 623,377 613,888 
Depr., depl., amor., etce.. 47,009 45,610 
ONIN. Svénsedancsseeervisn waa teatianasy $35,302 +$30 732 
Other income ... 1,755 5,025 
PrUMONL svcsecsenacyccsccndeteticcsarees $37.057 *$25,707 
BGs. “AM, QUCS. scat 12,319 11,615 
WUCE TIVE cic cccicciccsecene $24,738 +$37,322 
Six months ended June 30: 
1935 1934 
*Gross oper. income $1.253.852 $1.234,520 
Costs. exp.. tax, ete. 1.148.110 1,219,694 
Depr., depl.. amort., ete.. 93,840 90,320 
Fi, Sen a er ee ee at $11.902 $975,494 
Other ineome ee 2 71,151 15,308 
Profit pkidesiea $10,751 +$60.186 
Int., dise., ete seeantetewe 24,069 24.149 
Net less .. Be pee are $13,318 $84,335 


*After gasel'ne sales tax. Loss. 
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Continental Oil Co. 


Continental Oil Co. (Delaware) and 
subsidiaries report for the six months 
ended June 30, 1935 shows profit was 
$3,133,696, after all charges, equal to 
67 cents a share on 4,682,670 shares 
of common stock outstanding. In the 
first half of 1934 the company's re- 
port showed profit of $2,377,312, after 
all charges, equal to 50 cents a share. 

Current assets dropped somewhat, 
being $33,200,865 against $35,646,722 
at the end of the first six months last 
year. 

Consolidated income account for 
six months ended June 30, 1935 (com- 
piled from company’s quarterly reports 
and subject to year-end adjustments) 
compares as follows: 











1935 1934 

Geens tOOUNO ccicisicccuccss: $32.603,761 $31,361,608 
Costs and expenses........ 25,430,001 25,263,643 
OD -cutiscvicentiasoeaneaieteanisas 776,527 788,257 

COE, EOTE aicciscacisccccces $6,397,233 $5,309.708 
Other income _..............000 665,533 463,767 

GIR: > <seavisciciatseencctoxceus $7,062.766 $5,773,475 
Intang. devl. costs............ 1,495,877 814,132 
Depletion and amort...... 436,124 320.686 
Depreciation _............ 1,935,088 1,975,314 
BIRIIE cccacccccitctccscssccencscececss _—~ seouesaaspans 283,276 
Minority interest Mr 4.131 2,755 
FeGOPal thE ....ccccccoscecesces PEGS) <>) wesance 

Wee MONON. cacionndnn $3,133,696 $2,377,312 


Consolidated balance sheet of Con- 
tiental Oil Co. (Delaware) and sub- 
sidiaries, as of June 30, 1935, com- 
pares as follows: 


Assets 1935 1934 
*Property accounts ..........$39,997,863 $51,566,877 
7,115,864 


ERIE cascaclacansasesatisininecucesececens 8,546,091 
Government secur. is 20,000 1,505,000 





Ctfs. of deposits ........ sis» oe | peoamaeaies 1,050,000 
Notes and accts. rec......... $5,099.484 4,674,925 
Crude oil and ref. prod.. 20,770,893 20,521,937 
Materials and supplies.... 578,787 670,383 
Miscel. current assets...... 185,612 108,613 
Invest. and advances........ §11,659.183 11,194,146 
Unadj. debits, etc. .......... 789,04 789,687 
Deferred charges .............. 631,434 597,415 
SEL, bissbsettnincsnsencearienciiaacs $88,278,451 $89,794,847 
Liabilities 
COBIRRL SEOETE cnccscccssciccceres +$23,692,966 $23,692,966 
NE CIEE ctsicidivieinerecinscs —-wiavemasiede 6,140,579 
Funded debt due in 6 mo, os ......e.e. 18,212 


4,245,229 5,526,769 


Accounts payable ............ 
Dividends payable ...... 
Miscel. acerd. liab. .... 
Minority interest ........ 
Contg. reserve, etc. 

Employes stock pay...  cccccceseees 
Paid-in surplus .......... .. 47.029.972 
Earned surplus ............... 6,280,688 


203,241 
3,711.945 
294.838 
46,340.636 
3,482,400 





NONE, bcs tiapsncttsccdnrenstapeacnens $88,278,451 $89,794,847 


*After depreciation, depletion, etc. +Repre- 
sented by 4.738,593 shares of $5 par value, in- 
cluding 55,922 shares in treasury and carried at 
no value. §After reserve. 


* oe ® 
Skelly Oil Co. 


A sharp increase in the second quar- 
ter profits of the Skelly Oil Co. 
brought net profits of the company for 
the first six months of 1935 to $377,- 
101, highest for the period since 1939. 
Profit in the March quarter of this 
year was $297,517, and in the June 
quarter $439,584. 

Profit for the six months is equal 
to $11.05 a share on the 6 per cent 
preferred, on which dividends have 
accumulated to the amount of $25.50. 


August 7, 1935 


After allowing only for the semi-an 
nual dividend requirements of the pre- 
ferred, net profit is equal to 53 cents 
on each share of common. 

A change was made in the policy 
of pricing inventories, and affected 
earnings in the second quarter, reduc- 
ing them by $199,756. From now on, 
inventories will be priced at the lower 
of cost or market instead of at the 
market. 

In the June quarter of 1934, with 
inventories based on market value, net 
profit was $378,974. 


Increase Rail Shipments 


NEW YORK, Aug. 3.—Shipments of 
petroleum products by rail in 1934 
showed an increase of 6.1 per cent in 
tonnage over that of 19338, according 
to date obtained by the American Pe- 
troleum Institute from Interstate Com- 
merce Commission reports. 

The gain in revenue amounted to 
2.5 per cent from petroleum products, 
with one dollar out of every $10 re- 
ceived by American railroads coming 
from hauling petroleum products, it 
was stated. Total income of Class 1 
roads from petroleum products 
amounted to $243,156,205, covering 
haulage of 55,776,394 tons of carload 
lot freight. 

Revenue derived from the petroleum 
industry was as follows, carload lot 
shipments: 

Crude oil, $9,406,266: refined oils 
and gasolines, $172.517.432; fuel, road 
and residual oils, $33,393,764: lubri- 
cating oils and greases, $17,003,160; 
asphalts. $9,681,216; miscellaneous 
products, $1,154,367. 


28 Auto Firms Sign 
For N. Y. Show 


DETROIT, Aug. 3.—-Twenty-eight 
makes of passenger cars and four 
makes of trucks are to be exhibited at 
the National Automobile Show to be 
held in New York City from Nov. 2 to 
9. This includes all the principal mak- 
ers, with the exception of the Ford 
Motor Company's Ford and Lincoln. 
The space allotments were drawn July 
31 at a meeting here of the show com- 
mittee of the Automobile Manufac- 
turers Association, 

Plans for the exhibition of the Ford 
and Lincoln have not been announced. 
Ford had a large exhibit at the New 
York Show last January, this show be- 
ing sponsored by dealers instead of the 
manufacturers’ association. 


Declare 25c Dividend 
SAN FRANCISCO, July 30.—The 
board of directors of the Standard Oil 
Co. of California today declared a 
dividend of 25 cents a share, payable 
on Sept. 16. 1935 to stockholders of 
record on Aug. 15, 1935. 


THE 
OIL INDUSTRY 
EXCHANGE 


Positions Wanted 


REFINERY SUPERINTENDENT with twelve 
years experience in construction and operation 
of refineries, desires connection. Address Box 
237, National Petroleum News. 


REFINERY OR MARKETER SALES REPRE- 
SENTATIVE desires connection. Long experi- 
ence contacting marketers, jobbers, distributors 
and dealers 44 states with Pennsylvania oil in- 
dustry. Age 29, single, college graduate, free 
to travel anywhere. Address Box 241. 


Situations Open 





CHEMICAL ENGINEER WANTED 


With practical experience in general refin- 
ing, filter-house and laboratory. Give all 
details: age, education and experience, and 
approximate salary desired. 

Address Box 235 











Equipment Wanted 


TRAILER TRUCK TANK WANTED. 1500- 
gallon. Write Alabama Oil Company, Fayette- 
ville, Tennessee, 


Professional Services 





ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods Employed 
Octane Ratings by A. S. T. M. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








BURRELL-MASE ENGINEERING CO. 


Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation—Construction—Testing 











ANTI-KNOCK VALUE 
DETERMINATIONS 


THE GRAY INDUSTRIAL LABORATORIES 
Chemists and Engineers 


Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 


NEWARK, N. J. 
Telephone Bigelow 38-4020 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


611 Eleventh Street, N. W. 
Washington, D. C. 
































877 Addison Road 


Te PUMP 


that , 
speeds up 
deliveries 









The 2'' Oceco Pump delivers up to 100 gallons per 


minute, 


Larger sizes for trucks, bulk plants, 


refineries, gathering lines. 





OU can empty a truck 
load of gasoline or fuel oil 
in a hurry with this Oceco 
Rotary Pump—and make 


more deliveries per day. 


Exceptionally compact, 
small in size and light in 
weight (aluminum body if 
desired) the Oceco permits 


larger pay loads. 


The pumping mechanism 
consists of a rotor and three 
blades revolving about fixed 
centers. No blades rubbing 
outer wall, no eccentric moving 
parts—minimum wear, low up- 
keep. 


Thoroughly tried and proven 
—making friends fast. You’ll 
make money by sending for 
full facts this 


about Oceco 
Pump now. 


JOHNSTON & JENNINGS CO. 


(Oceco Division) 


Cleveland, Ohio 


























New Patents 





Prepared by R. E. Burnham, patent and 
trade-mark attorney, 511 Eleventh street, 
N. W., Washington, D. C., from whom 
copies may be obtained at the rate of 25c 
each. State number of patent and name 
of inventor when ordering. 


July 30, 1935 
REFINING 


Dewaxing of hydrocarbons — Hans 
Ramser, Berlin-Steglitz, Germany. Filed 
Oct. 31, 1931. No. 2.009,454. 

Process of producing pure mercaptans 
—Antoine E. Lacomble, San Mateo, 
Calif, assignor to Shell Development Co. 
Filed Nov. 10, 1931. No. 2,009,554. 

Art of fractionating hydrocarbons- 
William Mendius, Chicago, IIl.. assignor 
to Sinclair Refining Co. Filed Nov. 30, 
1931. No. 2,009,557. 

Method of removing § ash-forming 
components from crude petroleum oil— 
Ralph T. Goodwin, Elizabeth, N. J., as- 
signor to Standard Oil Development Co. 
Filed July 31, 1930. No. 2,009,710. 

Process for treating carbonaceous 
materials—Edward B. Peck, Elizabeth, 
N. J., assignor to Standard-I. G. Co. 
Filed July 3, 1929. No. 2,009,717. 

Process for treating hydrocarbon oil 


—Carbon P. Dubbs, Wilmette, Ill., as- 
signor to Universal Oil Products Co. 
Filed Feb. 12, 1923. No. 2 009,878. 


Process of treating cracked hydro- 
carbon vapors—Gustav Egloff, Chicago, 
Tll., assignor to Universal Oil Products 
Co. Filed Mar. 22, 1930. No. 2,009,879. 

Treatment of hydrocarbon oils — 
Jacque C. Morrell, Chicago, Ill., as- 
signor to Universal Oil Products Co. 
Filed Nov. 11, 1929. No. 2,009,898. 

Method of polymerizing hydrocarbon 
oils—Rudolph C. Osterstrom, Chicago, 
Ill., assignor to Pure Oil Co. Filed Nov. 
9, 1929. No. 2.009,902. 

Treatment of light petroleum distil- 
lates—Robert E. Burk, Cleveland, Ohio, 
assignor to Standard Oil Co. (Ohio). 
Filed Sept. 2, 1933. No. 2,009,954. 





Holliday on Red Cross Board 


CLEVELAND—W. T. Holliday, presi- 
dent of the Standard Oil Co. of Ohio, 
has been elected to the general board of 
the Cleveland Chapter of the Ameri- 





can Red Cross. 
Coming Meetings 
(Continued from page 9) 
National Oil Marketers Associa- 
tion, Stevens Hotel, Chicago, Oct. 
29 to Si. 


Society of Automotive Engineers, 
annual dinner, New York, Nov. 4. 

Independent Petroleum Assn. of 
America, Adolphus and Baker Ho- 
tels, Dallas, Tex., Nov. 4, 5. 

American Petroleum _ Institute. 
16th annual meeting, Biltmore Ho- 
tel, Los Angeles, Cal., Nov. 11 to 14. 

California Natural Gasoline Assn., 
Los Angeles, Calif., some time in 
November. 

American Institute 
Engineers, Columbus, 
time in November. 

Minnesota division of Northwest 
Petroleum Assoc., Ryan Hotel, St. 
Paul, Jan, 16 and 17. 


of Chemical 
Ohio, some 
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